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MONITOR 


OILECTRIC BURNER 


Attention—Warm-Air Heating Men! 
Sell and install the MONITOR. Special 


Designing makes it the Most Practical and 
Efficient Oil Burner for Warm Air Furnaces 


OU know Monitor's reputation for 
working hand in hand with the 
men who have made the heating busi- 
ness their life's work. You know 
Monitor's ability to manufacture and 
market heating equipment that satisfies 


The MONITOR 


Electric Oil Burner is: 


Designed to give high efficiency in warm-air 
furnaces, either cast iron or steel. 


Listed as standard by Underwriters Laboratories. 
Silent, safe and entirely automatic. 


Manufactured, Sold and Serviced by an organiza- 
tion which has made history in the heating industry 
since 1819. 


A side-line that will bring every progressive furnace 
Dealer an interesting profit. 


The Monitor Furnace Co. 


108 Years of Service 
Cincinnati, Ohio 


Showing the Monitor Oilectric Burner installed 
in the Merrimac Guaranteed Steel Furnace 
(another Monitor Furnace Co. product.) 


both the Dealer and the User. 
Then Follow Monitor's Leadershi 


into this latest and most lucrative field! 
Monitor gives* preference to heating 
men. Write’ today for the agency in 
your territory. 
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Forging Ahead With 
the SUPER-SMOKELESS 


a. throughout the country are forging 
ahead with the SUPER- SMOKELESS 
because they are selling a furnace that is giving 
home owners better service and satisfaction. 


The SUPER-SMOKELESS Fumace is a quality 


furnace not only made to sell, but made to stay 
sold. Its many superior advantages enable you to 
get better prices for your work. Frameless feed and 
ashpit doors, one-piece cast radiator and one-piece 
dome and combustion chamber are strong selling 
points of the modern up-to-date furnace. These 
features, together with the SUPER-SMOKE- 
LESS device, which is an integral part of this 
furnace, will enable home owners to meet any fue! 
situation. Because of the SUPER-SMOKELESS 
device, this furnace will burn any kind of fuel 
satisfactorily. The cheapest of soft coal can be 
burned without smoke or soot, the smoke and gases 
being burned completely before leaving the radiator. 
Actual tests have also shown that when hard coal 
is used more heat is generated from less fuel than 
other makes of furnaces of equal size. 


We have a real proposition to offer you, and we 
invite you to look into it further. A post card 

Cuc-ewalifiilier at mailed at once will bring complete information by 
SUPER-SMOKELESS FURNACE return mail. 





UTICA HEATER COMPANY 


UTICA.N. Y. —- CHICAGO,ILL. — e¢MANUFACTURERS OF THE 
CELEBRATED LINE OF WARM AIR FURNACES FOR EVERY HEATING NEED 
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Make Your Own Comparison! 


AKE any steel furnace and compare 
it, point by point, with the “AFCO.” 
We want you to give it the third degree 
for we are convinced it will sell itself to 
you as it has to hundreds of other 
dealers. 

















Compare these important 
features of construction: 












Body—Made of 8-gauge boiler plate steel 
—top of 6-gauge boiler plate steel. 


Riveted Joints—Notice how close to- 
gether the rivets are placed—makes the 
joints absolutely gas-tight. 









Deoors—They are ground to fit and are 
equipped with locktite handles. 


Smoke Consumer—This type consumer 
is recommended by smoke abatement au- 
thorities. The most practical fuel con- 
server. 














Grates — Heavy — triangular locomotive 
type—three bars operating independently 
of each other. 


Grate Bar Cover—Completely encloses 
the bar ends. 


Fire Brick—Specially designed and tested 















ior wae ‘Built Like a Power Boiler” 
Adjustable Radiator Bracket—A pat- 
SA Seaee Seep eeeeeeene te the More complete information on “AFCO” con- 


floor pitch and radiator position. 





struction is contained in our booklet, ‘“‘Healthful 


Base Ring—Made of heavy angle iron, eS 
held firmly in plate by attachment to the Heating.”’ Send for a FREE copy. 


ash pouch and radiator bracket. 








' ie : NOTE—The furnace illustrated is the ‘‘AFCO” 
Same eave ane Beky Se riveted with Crescent. With the exception of the radiator 









3/8-inch steel rivets, the feed pouch and the 

y collar are secured a 9 /8-inch ma- and a few minor details the R. E. Style and T. 
chine bolts, the ash pouch is secured with Style “‘AFCO”’ Boiler Plate furnaces are iden- 
5/16-inch stove bolts. tical in construction. 










You Can’t Lose! 


“AFCO” furnaces are built to build business for the 
dealer. Our dealer plan is one of the most liberal 
to be found anywhere. 


You owe it to your immediate and future business 


American Furnace Co., 
2719-31 Morgan St., 
St. Louis, Mo. 








| 

| 

| Please send (without obligation) com- 
| plete information and details of the 
“AFCO” dealer plan. 
| 
I 
I 
I 













MS A A ee, es ae success to investigate the “AFCO” plan. We will 
Ss «accudln obatiie natal ca’ | give you all the facts without obligation. Fill out 
Ci | . the coupon. 
Was can cdaccntanee Sas kaise oben ee 
OT CARS He eae BOA _]| AMERICAN FURNACE CO., ST. LOUIS, MO. 


Other Furnaces Come and Go, but “AFCO” Stays and Grows! 





Say you saw it in AMERICAN ARTISAN—Thank you! 
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What the{Weir 


tured was br 
with the idea of gi 
public something 
Each succeeding 
Weir has steadily heen im- 
proved. 


The Weir has led n 
times in pushing the i 
ahead by adopting c 
which meant more val 
better heating for the 
owner. 


It has never stepped ba 
ward for the sake of lar 
profits or larger productio 


The Weir was the first fur- 
nace to bear a permanent 
plate certifying its heating 
capacity. 


It was the first furnace to 
show the home owner that it 
was guaranteed as to per- 
formance when installed ac- 
cording to the Standard Code. 


It took these big forward 
steps because it meant a big 
advancement for the in- 
dustry as well as for the 
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Profit most by serving 
best--advance with the 


industry by climbing 
with the leaders 











Weir 
the original 
I steel furnace 


Now in its 
46th year 




















It was an experiment but an 
experiment in.the right di- 
rection and it has meant more 
Weir sales than our most op- 
timistic views pictured. 


he fact that we are sticking 


because it Ria: gia 
rofitable for the Weir 
ir dealers to follow 
this broa¥ policy of serving 
best the ir will continue 
to do so. 


If you are a 
warm air heating 
and have been follow 
progress of the Weir 


the sidelines, why not at least 
satisfy yourself as to wheth- 
er or not you could do better 
by joining the Weir family 
of prosperous dealers. 


The Weir is constantly at- 
tracting the highest class of 
warm air heating men and 
we are naturally constantly 
looking for them. 


We are not so much inter- 
ested in how many furnaces 
you sell a year but rather how 
well you install them and 
how well you can sell warm 
air heating. 


If you do the best class of 
warm air heating and are 
sold on warm air heating so 
that you can in turn sell your 
prospects on better heating 
with warm air you will find 
in the Weir the furnace that 
best fits your needs. 


If you are this type of man 
the Weir can do more for 
your business and build up 
your profits in the same man- 
ner that it is doing for the 
hundreds of present Weir 
dealers. 


Send for the Weir Book of 
Facts—it gives the details of 
Weir construction—you will 
find it interesting. 

Use the coupon — mail it 
today. 


. | [ieMEYER FURNACE CO. 


SEND me a copy of The Weir Book of Facts. 
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Mention AMERICAN ARTISAN in your reply—Thank you! 
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AME RICAN 


The LOW PRICED EQUATOR 
STEEL FURNACE 


DIRECT CHALLENGE FOR COMPETITION WORK / 

















Here is a very low priced 
riveted gas tight steel furnace 
for competition work 











It is made of the same weights of heavy steel 
plates that are used in our highest priced 
quality furnaces. 







It is not skinned in either material or work- 
manship. 







It will never leak gas at its joints for all seams 
are riveted and cold welded absolutely gas 
tight. 











It has no cast iron fire bowl to crack and 


$ 56 and Gas Tight cause replacement. 


Less Quantity Discounts 
Less Cash Discount 








Contractors will all want it because their houses will 
sell better with a Gas Tight Steel Furnace in them 







It will command a better profit and costs you no more than 
the inferior furnaces which you have been using for com- 
petition work. 

You need not be obligated to anyone for we will cash all 
your time payment contracts at 92% of their face value. 


We are the largest manufacturers of steel furnaces in the 
world and we will warehouse completed furnaces for you so 
as to insure delivery in the fall. 


The Marshalltown Furnace Company is a subsidiary of ours 


Lennox Furnace Company, Inc. 


Marshalltown, Iowa Syracuse, N. Y. 


















When writing mention AMERICAN ARTISAN—Thank you! 
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A Common Sense 
Talk About Furnaces 


There are two kinds of furnace buyers, 
one of which you may be overlooking 








OME buyers insist on quality at any price. 
@ Others buy strictly on price but expect quality, 

nevertheless. Each must be given the value he 
expects, or the reputation of the dealer and of all 
warm air heating is in danger. The good will earned 
by better jobs is more than offset by the dissatisfac- 
tion with one cheap job that goes wrong. Cheap 
furnaces make only a temporary profit; they build no 
good will—they endanger the future of your business 
and of all warm air heating. 


If your business is selling furnaces—not simply 
taking orders—you can sell quality even to the con- 
firmed price buyer. Bgf, after all, he is looking for 
VALUE at a price. “Offer. him 100% more value 
for 25% more price, and you have a sale and a 
customer that will be a booster for years to come. 
In the Armstrong boiler plate furnace the overwhelm- 
ing advantage of paying a little more is easily made 
obvious even to the layman. 





The Armstrong is 20% more efficient than inferior 
furnaces by actual scientific tests—the fuel saved the 
first year more than offsets the difference in price. 


This, and other Armstrong advantages, make quality 
selling easy—even in the face of the strongest price 
competition. You can’t afford to build your future 
on temporary profits from cheap furnaces. The 
Armstrong means more profitable jobs and the kind 
of satisfaction you can bank on for endorsement. 








Riveted and Welded 


1. Riveted for strength. 

2. Welded for a_ perfect, 
permanent seal against 
smoke, gas, and fumes. 














The Thomas & Armstrong Co. 


London, Ohio 
Dept. 502 


NOTE: It will pay you to know all of the ad- 
vantages of selling Armstrong quality furnaces. 
Write us on your business letterhead for litera- 
ture describing ALL the distinctive Armstrong 
features, price and our dealer proposition. 


. ARMSTRON 
URNACE 


Mention AMERICAN ARTISAN in your reply—Thank you! 
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A 
Practical 
Steel Furnace 


with NEW features 


WISE has eliminated the weak spot 
in steel furnace construction— 


notice the CAST IRON SOOT BOX SS 

and CLEAN OUT at the bottom of 

the WISE RADIATOR. 

Wise Steel Furnaces are guaranteed—_ o 
they are high grade in all respects and up- 


to-date, having all the accepted features of 
steel furnace construction. 


RIVETED AND WELDED BODY— a 
strong durable construction and immense 
radiating surface. 


SPECIAL DESIGN GRATES and 
LEVER SHAKER HANDLE. 


A There are other features too— 


NEW write today for full details 


Radiator 
and other big 
improvements 


entirely new and PATENTED Radiator in this 


furnace is something out of the ordinary. 


The feed chamber and the top radiator are so constructed 

as to allow communication between them which brings 

the opening of the fire flues of the radiator directly into 

the feed chamber, making the flues readily accessible for 

cleaning through the upper feed door. The dirt falls 

directly into the firepot, eliminating the necessity of 

taking the soot out by means of a narrow neck passage. 

This is a big advantage to the owner as a radiator that 
is easy to keep clean will be kept clean. And this means Improved 
increased heating efficiency. F E 
This Improved Wise Furnace has a NEW CELLULAR trepot 
FIRE POT that provides complete combustion. an d 


Write for special circular which 
gives full details. other 


new features 


T "THE firepot used on this new Wise Open Dome wa 
HE is the Improved WISE CELLULAR FIRE (\@ 
POT. It is ONE-PIECE and heavily constructed. 


WHISE It has a series of air cells which extend from bot- ) \ o°. 


tom to - which enable - air ty ag 0 pe “ 
ed i into t . 
FURNACE CO. § iitipics tious ind ny dtsted¢ OK OV 
ae 


air blast. {yt 
AKRON, OHIO Another feature is the ELBOW SHAPED FLUE 2 


COLLAR ON INSIDE OF RADIATOR 
WHICH IS TURNED UP se 


all of the heat MUST follow the cast'nzs 
to the top before entering flue. 

There are other features too—wryite 
NOW for special circulars which 
describe and illustrate the WISE 
IMPROVED FURNACES. 


Say you saw it in AMERICAN ARTISAN—Thank you! 
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Quality 
Furnace 


209 


the competitive field 


For dealers who sell only a few furnaces or install hundreds a 

year—the Robinson “Gem” fills the bill. 

te quality furnace has certain outstanding points—the “Gem” 
m. 

For the man who buys in substantial quantities, we offer this 

same quality furnace plus an attractive price. 

It means profitable sales—for both the quality and competi- 

tive dealer. 

The Robinson “Gem”—backed by 50 years’ experience— is 

the outstanding furnace proposition in the field. 

It will interest YOU. Write for further particulars. 


The Robinson 


Robinson Furnace Co. 
205 West Lake St., Chicago, Ill. 





= 
> 
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Ten Principal Features 

of the Robinson “Gem’’ 
One-piece radiator of uniform 
thickness. i. 

Correctly proportioned com- 
bustion chamber. 

Double feed door with tight 
flange. 


Two-piece firepot, lower pot 
slotted. 
Deep cupped joints throughout. 


Water pan of generous size, 
with hinged lid. 

Clinker proof grates and lever 
shaker. 

Deep ashpit and I-piece base 
ring attached. 

Full cast front, plenty of room 


for pulling up casing. 


10. Every furnace guaranteed full 


Crem. 








When writing mention AMERICAN ARTISAN—Thank you! 
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The ROBINSON Line 


FOR THE DEALER AND JOBBER 
THE ROBINSON STEEL FURNACE 


A Leader for Sixteen Years 
QUICK ACTION GAS FURNACE 
ROBINSON HEAT DISTRIBUTOR 
ROBINSON SMOKE CONSUMER Sw and 
THE ONLY METAL CLOTHES CHUTE DOOR MADE 





Our Sales Policy 


We believe that no manufactured article is any better 
than the cooperation given by the manufacturer. 


WRITE FOR OUR PROPOSITION TODAY 


THE A. H. ROBINSON COMPANY 



























5103 Detroit Avenue Cleveland, Ohio 
\ a 
“western” 
Boiler late 
Why It’ 
y its 






Permanently 


Gas Tight 


HE illustration shows how 
the Western’s sheets of 
boiler plate steel are held 
together. Heavy rivets, 
driven in cold under 10 tons 
pressure, on inch and a 
quarter centers, and seams tightly calked in addition, make 
the strongest, tightest, and most permanent construction 
known. 



























Every joint possible in the Western has been eliminated. The radia- 
tor walls are made of a single sheet and the front extension is one piece 
with the body. The collar connections have telescopic joint, asbestos 
packed. 







The Western Furnace has many other practical features of design which 
make it an unusually easy and satisfactory heater to sell. Among them 
are the top, corrugated to take up expansion and contraction, and heavy 
double grates which are easily shaken from a standing position. 








Ask for our special dealer's proposition, which includes long profits, 
easy terms, and a special selling plan with many advertising helps. 


Western Steel Products Co. 


130 Commonwealth Ave. Duluth, Minn., U.S. A. 









Mention AMERICAN ARTISAN in your reply--Thank you! 
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A 


Wonderful 
Furnace 


backed with strong 
secondary lines 























XXth Century and Portage 
Furnaces have pearl gray 
lacquered fronts and blue doors. 


Where could you choose a more complete, a more profitable line of 









furnaces to sell than XXth Century? 


Here it is—-A. The XXth Century 


Hot Blast Furnace with a 33 year reputation for unmatched quality. B. 


The XXth Century Steel Furnace. C. 
in the popular price field. 


The Portage Furnace, a big seller 


You can concentrate your entire purchases with much more profit and 
advantage to you with this complete XXth Century line. It enables you 
to effectively compete for any class of business—quality, price or taste. 


It will be well worth your while to study 
the complete XXth Century proposition. 
Able merchants claim it is the most 
satisfactory and profitable line they 
have ever had. Sign and mail the cou- 
pon today for complete facts. 


The XXth Century H. & V. Co. 


“Manufacturers of fine furnaces for 33 years’’ 


AKRON, OHIO 


The XXth Century H. & V. Co. 
Akron, Ohio 


Without obligation please send us com- 
plete information on the XXth Century prop- 
usition. 


Name 
Adress 


> ee State.... 


American Artisan 
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Say you saw it in AMERICAN ARTISAN—Thank you! 
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“You could install a heating system that 
costs less than a Front Rank and looks 
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Vice President 











HEN the home-owner asks the above question, 
do you cut your price to him and install a 
cheap system; or do you justify your price to him 
and install a quality system? 


If you cut your price and install a cheap system, the 
home-owner feels good at the time you make him a lower 
price, but disgusted after the system is in use. If you 
sell him a quality system, your customer may be harder 
to sell at the time, but he will feel good after he starts 
to use the system. He will recommend you and the system 
to others. And that’s the biggest and surest source of 
your success— satisfied customers! 


There are times when to refuse to cut price may mean 
the loss of an installation. But in the long run it pays, 
for you will establish yourself as a quality shop installing 
quality systems. That is the only sound basis for a 
lasting success. 


For 39 years we have been manufacturing Front Rank 
Warm Air Heating Systems. This is over five times the 
73-year span of life of the average concern. We have 
grown and prospered manufacturing Front Rank Systems. 
Our dealers have grown and prospered installing them. 
We are in business to stay and grow—we are looking for 
more dealers who are. If you are, we can co-operate to 
mutual advantage. Let us hear from you. 
~~ * & 
Investigate Our Time Payment Plan for Dealers. Even the home owner 


who quibbles over price, wants a quality system. He will not quibble over 
price when he can buy a Front Rank System on the installment plan. 


LANGENBERG MANUFACTURING CO. 


Since 1888 
4545 N. Euclid Ave. St. Louis, U.S. A. 


Shipments made from St. Louis, Mo.; Lincoln, Nebr.; Richmond, Ind.; and , 
Pittsburgh, Pa. 
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| Toate RONT RANK 


TRACE NAME 


HEATING SYSTEMS 


OVER 250,000 IN USE 


Guaranteed by the makers, Langenberg Manufacturing Company, St. 
Louis, U. S. A., (to maintain an average inside temperature of 70° 
in zero Aude oy when installed according to the Standard Code. 


‘Isn’t your price a little high?” 


(Your answer to this question is a barometer of your business) 
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RYBOL 


FURNACE 


The Sign of Winter Comfort 


Shion Rybolt house sign illustrated above is one of 
the most widely seen and best known signs where- 
ever Rybolt furnaces are sold. 

Its presence invariably identifies the most 
successful furnace dealer in the locality. 










Write for a copy of 
our 1927 catalogue. 


The 


RYBOLT HEATER CO. 


ASHLAND, 
OHIO 


From a Dealer From a Home Builder 








Gentlemen: Gentlemen: 

I am pleased to testify as to my con- 
fidence in the Rybolt furnace, and to 
recommend it to any prospective cus- 
tomer that you may have. 


It has been my pleasure in the past 
few years to install many of these plants, 
all of which are giving good service. The 
name Rybolt upon a furnace has become 
so thoroughly fixed in the public mind 
as standing for quality that it has been 
one of my best selling points. 


With best wishes for your continued 
success, I am, 


For the past fifteen years we have 
been buying your furnaces for homes 
built in this city and take great pleas 
ure in stating that the furnaces have 
been very satisfactory and in every re- 
spect have been as represented by your 
Company. 

It is with pleasure, therefore, that we 
recommend most heartily your Company 
and your product to home builders as 
well as to individuals desiring to pur- 
chase furnaces for their homes. 


Very truly yours, 
Home Development Co 
By 8S. H. Creighton, President. 


Very truly yours, 
M. M. Miller. 


























Mention AMERICAN ARTISAN in your reply—Thank you! 
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Forty Ways To Lose 
Only One Way to Gain 


VERY time you figure with a prospect on a 

warm air heating job you stand to lose money 
or even the sale itself unless you sell a quality 
product and charge a fair price for a first class 
installation. 


Cutting your price here and there to land the job 
usually ends up in a loss for you. 


You will find it much easier to talk and sell betler 
warm air heating first, last and all the time than to 
fool around with your prospects on price. 


By using a high quality furnace and doing your 
installation according to Standard Furnace Code and 
charging for it you not only make more money but 
you build up a better reputation and business. 


The ATH-A-NOR and SOLID COMFORT line of 
Furnaces offer you many superior features on which 
to base your arguments of quality. 


Take for instance the exclusive feature of our Famous 
Three-Way Air Blast. This one feature alone 
clinches many a sale—but there are dozens of others 
—let us tell you all about them. 


The MAY-FIEBEGER 
FURNACE CO. 


Newark, Ohio 
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For Those ‘8 
Hard-to-Heat 1 


Houses 


OR houses with more than 

usual exposure, nothing will 
beat the new Series ‘‘C’’ Mon- 
crief Furnace. It meets the 
needs when few others will. 


This new furnace develops 
the highest heating efficiency 
with economical fuel consump- 
tion. It will readily burn any 
fuel with equal effectiveness. 


Installing is an easy matter 
with this furnace. It has a 
minimum number of joints, 
and all contact edges are 
ground and fitted at the fac- 
tory before shipment. 


Send for full details 


The HENRY FURNACE 
& FOUNDRY CO. 
3471 E. 49th St. Cleveland, Ohio 


Distributors: 


Carr Supply Co., 
412 No. Dearborn St.. 
Chicago, Ill. 


Johnson Furnace Co., 
Kansas City, Mo. 


F. H. Hanlon, 
Batavia, New York 


Moncrief Furnace 
Co., 
Atlanta, Ga. 
Moncrief Furnace 


& Mfg. Co., 
Dallas, Texas 


The 
Series ‘*C’’ 


New 
This Year 


{ONCRIEF 
FURNACES 


Say you saw it in AMERICAN ARTISAN—Thank you! 
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Quality Materials Throughout 


HARCOAL Iron supplemented with 
clean Pig Iron, with absolutely no 
scrap gives that long life for which the 


NIAGARA FURNACES ARE 
FAMOUS 


They are laboratory tested from start to 


finish. 


Every furnace is mounted and assembled 
before leaving our plant to ensure proper 


fit. 


The Niagara is a profitable furnace for 
you to handle. I[t will make friends as 
well as money for you. 


Write or wire us today for the benefits 
which our years of study of the furnace 
business can bring you. 


The Forest City F oundry 


and Manufacturing Co. 
1220 Main Avenue Cleveland, Ohio 


Also Manufacturers of Monarch Furnaces 
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Clean Furnaces this 
NEW QUICK WAY ! 


E Sturtevant Furnace Vacuum Cleaner 
opens a new way for all furnace men to in- 
crease their business. Many are now reaping 
large profits by cleaning furnaces with this 
new machine. Now, you can clean from five 
to eight furnaces a day and realize a splendid 
return. In a few months this cleaner will pay 
for itself. 


And here’s ancther point to consider. By sell- 
ing this cleaning service you not only do a 
quicker and better job but you also have a 
better opportunity of supplying your cus- 
tomers with new repair parts, or if a customer 
needs a new furnace you stand a good chance 
of making the sale. 


The Sturtevant Portable Furnace Cleaner has 
a powerful suction. It is ruggedly built, easy 
to handle and can be operated from an ordi- 
nary electric light socket. 


Write us today for further information’ and 


price on this cleaner. Use the coupon below 


NOW! 


HYDE PARK, 
BOSTON, MASS. 





B. F. Sturtevant Company, 
Hyde Park, Boston, Mass. 


Without obligation to me, send along further : 
and price on the Sturtevant Portable Furnace Cleaner 


State 
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Forty Ways To Lose 
Only One Way to Gain 


VERY time you figure with a prospect on a 

warm air heating job you stand to lose money 
or even the sale itself uniess you sell a quality 
product and charge a fair price for a first class 
installation. 


Cutting your price here and there to land the job 
usually ends up in a loss for you. 


You will find it much easier to talk and sell better 
warm air heating first, last and all the time than to 
fool around with your prospects on price. 


By using a high quality furnace and doing your 
installation according to Standard Furnace Code and 
charging for it you not only make more money but 
you build up a better reputation and business. 


The ATH-A-NOR and SOLID COMFORT line of 
Furnaces offer you many superior features on which 
to base your arguments of quality. 


Take for instance the exclusive feature of our Famous 
Three-Way Air Blast. This one feature alone 
clinches many a sale—but there are dozens of others 
—let us tell you all about them. 


The MAY-FIEBEGER 
FURNACE CO. 


Newark, Ohio 














. 


ey) 
For Those 8% 
Hard-to-Heat y 


Houses 


R houses with more than 
usual exposure, nothing will 
beat the new Series ‘‘C’’ Mon- 
crief Furnace. It meets the 
needs when few others will. 


This new furnace develops 
the highest heating efficiency 
with economical fuel consump- 
tion. It will readily burn any 
fuel with equal effectiveness. 


Installing is an easy matter 
with this furnace. It has a 
minimum number of joints, 
and all contact edges are 
ground and fitted at the fac- 
tory before shipment. 


Send for full details 


The HENRY FURNACE 
& FOUNDRY CO. 
3471 E. 49th St. Cleveland, Ohio 


Distributors: 


Carr Supply Co., 
412 No. Dearborn St.. 
Chicago, Ill. 


Johnson Furnace Co., 
msas City, Mo. 


F. H. Hanlon, 
Batavia, New York 


Moncrief Furnace 
Atlanta. Ga. 
Moncrief Furnace 


& Mfg. Co., 
Dallas, Texas 


e 
The 


Series ‘‘C’’ 


New 
This Year 


MONCRIEF 
FURNACES 
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FURNACES 





Quality Materials Throughout 





HARCOAL Iron supplemented with 
clean Pig Iron, with absolutely no 
scrap gives that long life for which the 


NIAGARA FURNACES ARE 
FAMOUS 


They are laboratory tested from start to 
finish. 


Every furnace is mounted and assembled 
before leaving our plant to ensure proper 


fit. 


The Niagara is a profitable furnace for 
you to handle. It will make friends as 
well as money for you. 


Write or wire us today for the benefits 
which our years of study of the furnace 
business can bring you. 


The Forest City Foundry 


and Manufacturing Co. 
1220 Main Avenue Cleveland, Ohio 


Also Manufacturers of Monarch Furnaces 
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Clean Furnaces this 
NEW QUICK WAY ! 


HE Sturtevant Furnace Vacuum Cleaner 

opens a new way for all furnace men to in- 
crease their business. Many are now reaping 
large profits by cleaning furnaces with this 
new machine. Now, you can clean from five 
to eight furnaces a day and realize a splendid 
return. In afew months this cleaner will pay 
for itself. 


And here’s another point to consider. By sell- 
ing this cleaning service you not only doa 
quicker and better job but you also have a 
better opportunity of supplying your cus- 
tomers with new repair parts, or if a customer 
needs a new furnace you stand a good chance 
of making the sale. 


The Sturtevant Portable Furnace Cleaner has 
a powerful suction. It is ruggedly built, easy 
to handle and can be operated from an ordi- 
nary electric light socket. 


Write us today for further information} and 
price on this cleaner. Use the coupon below 


NOW! 


HYDE PARK, 
BOSTON, MASS. 





B. F. Sturtevant Company, 
Hyde Park, Boston, Mass. 


Without obligation to me, send along further informa- 
tion and price on the Sturtevant Portable Furnace Cleaner. 


Name 
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THE TURNS AT SIXTY 


OU’RE out on the open road—fine concrete ribbon 
stretching ahead of you—and you come to a turn. 
If the turn is like they are building them NOW, you 


can take it AT SIXTY in safety—BECAUSE THE 
TURN IS PROPERLY DESIGNED. 





——  g4idQNnOy 
> @F1SIN 40 L37109 





“HANDY” 


FRICTIONLESS PIPE 
IS THE SAME WAY 


It is properly designed so that the warm air sweeps 


around smooth, easy curves—no slowing up—no 
choking at the turns. 


| / 


SN 


USE HANDY PIPE AND 
DO A GOOD JOB— 
according to the Standard Code! 


ce . Meyer & Bro. Co. 


PEORIA, ILLINOIS 
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A newly designed furnace that meets 
all requirements of the Standard Code 


THE NEW FLORAL CITY QUEEN 


E size of the casing and the relation of radiating surface to 
grate area have been carefully worked out according to the 
Standard Code. Ratings on this new furnace are also according to 
the Code so that you know in advance what the Floral City Queen 


will do and so will your customer. 


Learn All About This Better Furnace Now — See These 
7 Advanced Features 


* New efficient hot blast— 

Large one-piece radiator with large opening from combustion 
chamber— 

Radiator smaller - bottom and designed so that it can be 
turned to make straight connection with chimney— 

Feed and ash ~ throats extend through front— 

Disc ground throats and doors— 

Large water pan grooved into the front frame on left side so 
that it cannot tip in or out— 

Rocker type grates operated by convenient lever shake handle— 


DOZEN other features! Write to us today for com- 
plete construction details and agency ormation. 


The Floral City Heater Co. 


Chicago Monroe, Michigan Detroit 
1654 Monadnock Bldg 4452 Cass Ave 





























= BRILLION 


FURNACES 
Sell Better Because they are 


Built Better to Heat Better 


T'S one of the big reasons why Brillion Furnaces are so popular. Another is 
their exceptionally rock bottom price. 

Economically priced, pac of suchShigh quality that even furnaces of much higher price 
don’t compare with them 
Just study the Brillion a minute and remember that it is soundly constructed through- 
out as well as scientifically designed—then you'll wonder why its price is so low. 
But that is not a secret-—Brillion Furnaces are produced by a Company that has an ex- 
tremely low overhead. You don’t buy a half-dozen vice-presidents and general managers 
when you buy Brillions—you buy good quality furnaces. | 
Brillion Furnaces are making money for hundreds of A 
dealers -- let us tell you how to increase your business. y 


Notice the heavy B R | 7; L I O N # ot hh 
pag ag FURNACE CO. ,e%umerd 


aowmes 200-300 Park Avenue 67" siti wies 































superior merit cane : : 
. SE oe Brillion, Wisconsiy¥ Send me full 
EXTRA LARGE DOUBLE DOORS oe” details and your 







EXTRA LARGE WATER . 
EXTRA LARGE ASH PIT Send this ¢ Catalog No. 60. 
EXTRA HEAVY CORRUGATED FIRE POTS 
EXTRA HEAVY CORRUGATED DOME coupon os? Name .........-------- 
LARGE CAST CONVERTIBLE RADIATOR 1 1 4 
WITH Permanently Tight Joints to y FA Address .. 
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§ Lhe famous 


MELLOW 


is gaining and holding 
dealers and gaining 
and holding custom- 
ers for these dealers 
because its price is out- 
weighed by quality. 
The MELLOW has a One-Piece 
Radiator that is truly one-piece 


It has a large clean-out even with the 
bottom of the radiator—a new and 
remarkably designed combustion 
chamber (see illustration) and a score 
of other features of like importance. 


Just tell us to send you the full details | 
of construction and prices. 








Write today for our attractive 
agency proposition. 


Chicago Branch: 6 E. Lake St 


LIBERTY FOUNDRY CO. 


' ST. LOUIS, MO. 





ARTISAN April 30, 1927 


REGISTERS 


that register 100% 
satisfaction with Jobber, 
Dealer and the Public-- 


Take the ROCK ISLAND 
line to better business and 
profits. 


This is the 


famous 


the only 


GUARANTEED 
REGISTER 


These features are found 


only on the NO-STREAK 


Patented Expanding Slip-Joint connection all around the Box 
* which prevents the Air from Escaping and Streaking the Walls. 


Steel Frame and removable Steel Grille having Over-Capacity 
* Free Air Opening for discharging full capacity of Pipe. 


Malleable Lever, easily operated by hand or foot. Positive in 
Operation, Trouble Proof and Everlasting. 


Galvanized tin-lined Box, having Floor line, Wall line and Re- 

* eessed Top Collar for easy and aceurate setting. Note 2-inch 
pm = ad space around box for quick and perfect setting of 
register. 








“a 


Grille easily fastened or quickly removed for cleaning. It is 


* only necessary to remove two large oval head bolts. 


This is the 
OUT-0-WALL 
Register 


Saves Cutting Sills, 

Joists and Studding 

because it sets against 
fm the wall. 


= 3 Only a hole in floor 
= { and base to set it. 


the OUT-O- 
WALL 
Register 


4 R. LIL. 
74 Register Co. 
4 Rock Island 
Illinois 


7 
/ 


ts 
~ 


ROCK ISLAND 
REGISTER CO. Fass 
Rock Island, IIl. ff Aditvcse 


7 END us your 

prices and _ in- 

formation on NO- 

7 STREAK and OUT-O- 

WALL Registers and your 
price list. 
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OW FIRST COST and high heating and venti- 
lating efficiency are the secret of the growing 
popularity of FORCED AIR. Everywhere 

throughout the United States and Canada builders, 
contractors, architects and buyers are discovering 
the tremendous advantages of Forced Air Heat and 
Ventilation. 

Those who build to sell find “‘Forced Air” a big 
selling asset. The story of GUARANTEED HEAT 
in every room—with four changes of air every hour 
—effective ventilation—and cool air pouring up the 
registers in warm weather is the most interesting 
story ever told about any heating system. It gives 
people what they have always wanted, heat and 
ventilation from one economical system. 


AIR IN MOTION is recognized by science as ideal 
for health. Forced Air provides vitalizing, joyous, 
stimulating heat, the kind of heat that is best for 
either work or play. 


What is FORCED AIR? Forced Air is air pushed 
through the pipes of a warm air furnace by mechani- 
cal pressure—by a fan system. It gives the warm 
air furnace the one thing it lacked—positive air circu- 
lation. Yet allows it to revert to a gravity system 
at pressure of a button. 

FORCED AIR HEATING is better, yet it costs less 
than radiator systems. Costs less to install—gives 
just as positive heat— 
and gives four changes of air 
every hour! 

Read what Walter R. Hard, 
Manchester, Vermont writes : 

“When our house gets 


6521 Cedar Avenue 


your ‘Prospects about 


Helps you to sell to better grade 
omes, garages, industrial 
buildings, churches, etc. 


filled with cooking odors the fan changes the air in 
no time. Any time the house becomes cool I simply 
turn on the fan. I raised the temperature in the living 
room four degrees in five minutes. You can note 
the change of air almost as soon as the fan is started. 


““My house is 48 feet long and 24 feet wide except 
for an ell which is 40 feet wide. With the fan system 
I am able to get ample heat in any room no matter 
how severe the wind is againstit. Instead of opening 
the draft in the morning and forcing the fire, I simply 
turn on the fan and use the air collected in the casing 
to warm the house. On very cold mornings I may 
close the check, but not more than half a dozen times 
have I put on the draft. The resultant saving in fuel 
is very marked. In short, the fan system removes 
the last argument against warm air heating by forcing 
it against the wind and into rooms with long pipe 
runs where gravity system alone made it possible to 
get heat.” 

FORCED AIR heating is secured through the use 
of the Miles Automatic Furnace Fan in combination 
with any standard make of warm air furnace. Even 
the largest homes can now be heated by “Forced 
Air”. Cellarless houses also. 


Let Us Figure Your Plans 
for Heating—Free 


Our engineering department is glad to prepare plans 
for Forced Air Heating and ventilating systems free 
of charge. Send your blue prints and learn how you 
can save money and still give your customers the 
best heating system money can buy. 


THE WARM AIR FURNACE FAN COMPANY 


A A Cleveland, Ohio 








Heated by Forced Air 
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THE WARM AIR FURNACE FAN COMPANY, 6521 Cedar Avenue, Cleveland, Ohio 
Kindly send me complete information about the Miles Automatic Furnace Fan. 
. 


Name____ a 2 Address_ 














MILES rine us 


Mention AMERICAN ARTISAN in your reply—Thank you! 
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B The famous 


MELLOW 


is gaining and holding 
dealers and gaining 
and holding custom- 
ers for these dealers 
becauseits price is out- 
weighed by quality. 
The MELLOW has a One-Piece 
Radiator that is truly one-piece 


It has a large clean-out even with the 
bottom of the radiator—a new and 
remarkably designed combustion 
chamber (see illustration) and a score 
of other features of like importance. | 


Just tell us to send you the full details | 
of construction and prices. 








Write today for our attractive 
agency proposition. 


Chicago Branch: 6 E. Lake St 


LIBERTY FOUNDRY CO. 


q ST. LOUIS, MO. 
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REGISTERS 


that register 100% 

satisfactionwith Jobber, 

Dealer and the Public-- 
Take the ROCK ISLAND 


line to better business and 
profits. 


This is the 


famous 


the only 


GUARANTEED 
REGISTER 


These features are found 


only on the NO-STREAK 


Patented Expanding Slip-Joint connection all around the Box 
* which prevents the Air from Escaping and Streaking the Walls. 


Steel Frame and removable Steel Grille having Over-Capacity 
* Free Air Opening for discharging full capacity of Pipe. 


Malleable Lever, easily operated by hand or foot. Positive in 
* Operation, Trouble Proof and Everlasting. 


Galvanized tin-lined Box, having Floor line, Wall line and Re- 

* eessed Top Collar for easy and accurate setting. Note 2-inch 
ae space around box for quick and perfect setting of 
register. 








Grille easily fastened or quickly removed for cleaning. It is 


* only necessary to remove two large oval head bolts. 


This is the 
OUT-0-WALL 
Register 


Saves Cutting Sills, 
Joists and Studding 
because it sets against 
the wall. 


Only a hole in floor 
and base to set it. 


/ 


7 
/ 


|; Everyone needs 
the OUT-O- 
WALL 
Register 


7 R. 1. 
4 Register Co. 
4 Rock Island 
Illinois 


ROCK ISLAND 
REGISTER CO. 


4 GEND us your 

prices and _  in- 
NO- 
7 STREAK and OUT-O- 
WALL Registers and your 
price list. 


formation on 


4 
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OW FIRST COST and high heating and venti- 
lating efficiency are the secret of the growing 
popularity of FORCED AIR. Everywhere 

throughout the United States and Canada builders, 
contractors, architects and buyers are discovering 
the tremendous advantages of Forced Air Heat and 
Ventilation. 

Those who build to sell find “Forced Air” a big 
selling asset. The story of GUARANTEED HEAT 
in every room—with four changes of air every hour 
—effective ventilation—and cool air pouring up the 
registers in warm weather is the most interesting 
story ever told about any heating system. It gives 
people what they have always wanted, heat and 
ventilation from one economical system. 


AIR IN MOTION is recognized by science as ideal 
for health. Forced Air provides vitalizing, joyous, 
stimulating heat, the kind of heat that is best for 
either work or play. 

What is FORCED AIR? Forced Air is air pushed 
through the pipes of a warm air furnace by mechani- 
cal pressure—by a fan system. It gives the warm 
air furnace the one thing it lacked—positive air circu- 
lation. Yet allows it to revert to a gravity system 
at pressure of a button. 

FORCED AIR HEATING is better, yet it costs less 
than radiator systems, Costs less to install—gives 
just as positive heat— 
and gives four changes of air 
every hour! 

Read what Walter R. Hard, 
Manchester, Vermont writes : 

“When our house gets 


THE WARM AIR 
6521 Cedar Avenue 





your ‘Prospects about 


Helps you to sell to better grade 
omes, garages, industrial 
buildings, churches, etc. 
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to tell 


filled with cooking odors the fan changes the air in 
no time. Any time the house becomes cool I simply 
turn on the fan. I raised the temperature in the living 
room four degrees in five minutes. You can note 
the change of air almost as soon as the fan is started. 


““My house is 48 feet long and 24 feet wide except 
for an ell which is 40 feet wide. With the fan system 
I am able to get ample heat in any room no matter 
how severe the wind is againstit. Instead of opening 
the draft in the morning and forcing the fire, I simply 
turn on the fan and use the air collected in the casing 
to warm the house. On very cold mornings I may 
close the check, but not more than half a dozen times 
have I put on the draft. The resultant saving in fuel 
is very marked. In short, the fan system removes 
the last argument against warm air heating by forcing 
it against the wind and into rooms with long pipe 
runs where gravity system alone made it possible to 
get heat.” 

FORCED AIR heating is secured through the use 
of the Miles Automatic Furnace Fan in combination 
with any standard make of warm air furnace. Even 
the largest homes can now be heated by “Forced 
Air”. Cellarless houses also. 


Let Us Figure Your Plans 
for Heating—Free 


Our engineering department is glad to prepare plans 
for Forced Air Heating and ventilating systems free 
of charge. Send your blue prints and learn how you 
can save money and still give your customers the 
best heating system money can buy. 


FURNACE FAN COMPANY 
4 kA Cleveland, Ohio 






Heated by Forced Air 
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Name_ 


THE WARM AIR FURNACE FAN COMPANY, 6521 Cedar Avenue, Cleveland, Ohio 
Kindly send me complete information about the Miles Automatic Furnace Fan. 


Address_ 




















AUTOMATIC 


MILES FURNACE FAN 





Mention AMERICAN ARTISAN 





in your reply—Thank you! 
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___ The strong back that carries 
a big load for many years— 


NOTICE this powerful back—these radiators on the “Home Comfort” 
are built on curved lines with no square corners. This construction 
pone immense and perfect radiation—the steel vertical tubes and the 
re —_— arrangement securing all the heat possible from the fuel con- 
sumed, 


The Dust Box is one piece solid heavy casting with two clean-outs 
attached that protrude through the casing—no bolted or cemented joints. 
Notice the extra wide circuit of the radiators, allowing a free circulation 
of air around the rear part of the furnace, eliminating what has proven to 
be one of the weak parts in furnaces of ‘similar construction. This is an 
exclusive feature of the 


“HOME COMFORT” 


(TRADE MARK KEHGIST ®RED) 


WE have told you here only one part of the big Home Com- 
fort story. Its entire construction is first quality in 
design and material. We want you to write now for our catalog 
which gives vomplete details. 


The agency for the sale of “Home Comfort” Steel Furnaces in 
your territory is bound to make more business and profits 
for you. 


Your customers will boost the “Home Comfort”—they 
can’t help it—its quality keeps them satisfied a lifetime. 


Write today for our new booklet—“The Joy of Home 
Comfort” and a bocklet called “‘House Heating” 


ST. LOUIS HEATING COMPANY 
2901-11 Elliot Ave. St. Louis, Missour, 


PITTSBURGH DISTRIBUTOR 
Wagener Bros., 3605 East Street 


a 


























Write ‘bul ca 4 Re z Not 

yor OLS A) cAe. “N a 

our P 4) ae 7|  S \ ES Correspondence 
Catalogue ; = | == = IHRE Course 


























Special Short Courses 
WARM AIR HEATING 


1. Drafting 2. Engineering 
3. Merchandising 


NATIONAL HEATCRAFT INSTITUTE 


202 Main Street, Peoria, Illinois 
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Big | 
Profit for ff Automatic 
Dealers f Humidifier 


The popular interest in 
f our Humidifier is shown 
ae by the scores of inqui- 








ries we have received 
from all parts of the 
country. Get in on thi« 
Big Profit deal NOW. 
Write us today for full 
particulars. 


_ 








HE Automatic Humidifier or Air Moistener is the 
only device on the market today which will unfail- 
ingly produce UNIFORMLY PERFECT HUMIDITY! 


Write for special prices and terms. 


AUTOMATIC HUMIDIFIER COMPANY 


408 FREDERICK ST. WATERLOO, IOWA 





EASY ? 
TO INSTALL’ | LABOR | 
‘2 —, 


EASY TO 
REMOVE 


—, 


NO TEE 
JOINT 


BOLTLESS 
REVERS/BLE 


CHECK DRAFT 








HEALTHFUL—NATURAL—HEATING 


With this the only practical Humidifier on the market 


N re oO 

1 Automatically —— ’ 
supplied 7 100% Efficient 
2 Sets on top of 8 Easyto install. 


any furnace 9 Most Econom- 

3 Attaches to city 
water 

4 Only Humidifier 
on the market 
having a patent- 
ed Hygrometer 
and sight feed 
regulating auto- 
matic water 
supply 

5 Easily regulated 


ADDS YEARS TO YOUR LIFE! 
Write today for prices and circulars — Dealers making big profits 


. ROEMER HEATING CO. 


THE BUILDERS’ EXCHANGE CLEVELAND, OHIO 


ica 

10 Everything 
under observa- 
tion, 

11 Durably can- 
structed of cast 
iron,galvanized 

12 Guaranteed to 
please or 
money refund- 


ed 
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Here is the book they 
are all talking about--- 


Just off the Press—Now ready for you 


T IS the book that you have been asking for—a book on 

Warm Air Furnace Heating that is UP-TO-DATE—a 

book that covers every phase of the subject giving exact 
data based on research work. 


Written by A. M. Daniels. 


| Here is the book that will enable both the experienced fur- 


| 


nace man and the student to obtain a working knowledge of 
up-to-date scientific warm air furnace heating. 


It covers the subject completely. 


Many tables are included and some big labor savers in cal- 
culating pipe sizes—also many diagrams. 


450 pages, 7x9 inches 


Bound in semi-flexible imitation leather-- 
Stamped in gold-- 


PRICE $5.00 POSTPAID 


Send in your order today 
PSS ESSE SESS esses 








@ AMERICAN ARTISAN, 
H@ 620 So. Michigan Ave., Chicago, Ill. 

nclose n -00 for which send me 7 
© Enclosed find $5.00 for which send me WARM AIR FUR 
@ NACE HEATING by A..M. DANIELS. 
BB 10% discount allowed on book and renewal subscription 
+ if ordered together. 
: Name 
: Street Number 
* Town.... State 
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A NEW WAY TO HEAT 
STORES EFFICIENTLY 





Majestic 


HEATER 











HE store heating problem is finally solved. The Majestic Regiseat Heater—the 

new recirculating warm air unit heating plant—has turned this hard job into 
an easy one. This new idea in heating is not to be confused with a “room heater” 
—yet it is almost as simple, far more efficient and costs but little more. Easily and 
quickly installed as a unit, it keeps the fuel and ashes in the basement where they 
belong—with a handsome addition to the regular store fixtures to distribute the 
heat in the sales room. The Regiseat—the key to the efficiency of this remarkable 
heater—takes the form of a display stand, a cash register pedestal or a counter 
base and sends forth a great volume of heat to every section of the room. It keeps 
the entire store comfortable in coldest of weather with very little attention and 
fuel. The Majestic Regiseat Heater for stores is an actual sensation that offers you 
a splendid profit opportunity. Mail the coupon for the story of this new idea in 
warm air heating. 


THE MAJESTIC COMPANY HUNTINGTON, INDIANA 


The Majestic Co., Huntington, Ind. 
MA } [ TH | § NOW Please send me full information about 
the Majestic Regiseat Heater for stores. 
or THE NEW SALES 


°" OPPORTUNITY 
IT OFFERS YOU 


Say you saw it in AMERICAN ARTISAN—-Thank you! 
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i _ catered to the needs of the men im the industries which it represents. At no time during | | 

F its long and successful career has AMERICAN ARTISAN been in a better position to render : 

i complete, adequate service to its readers than it is today. In addition to the matter con- F 
i tained in our regular weekly publication, we maintain Service Departments for the use of Fy 

| our readers. If you have a problem to solve, we courteously invite you to submit it tous | | 

: for solution. In what better way can we learn of your problems than from you direct? | 
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2? Ask Me Another --- About Service ? 7 
——. 





Tee Pox Porsack Company 
vasa, Oure 


My Geer wr. Varner:- 





Yeete J, *© were discussing the source from 
which we will secure our register —— rements for the year. 


During this Giscuesion the question of seryice 
ame up and everyone in our organization felt that the 
Tuttle & Bailey © my, and perticulerly yourself and kr 

anks for the setisfactory 
The 


the assistance a by your Co 
ula have been far sore aieric ult than it was. 


We have « very high regerd for your serchandis 
nt to thank you agein for the eo-operstion you have 
@uring the pest year. 


Youre very truly, 


He 





ee 


Cobble “What's the “difference between Fa ie ' 
SERVICE and Service?” ERVICE is a cry that has sounded far and wide 


Tanb : ever since the first manufacturer of anything 
QNOO. «Not as foolish as it sounds. Some- is f S : es" 
times it means ‘Service’, but sometimes it's just was born. But if service really means anything— 
pure blah. ‘The question of Tuttle & Bailey and you know it does— listen to what the Fox 
dealer service is nicely answered in the Fox - pee: ‘ 
Furnace Company's letter.” Furnace Company has to say: ‘Everyone in our 
organization felt that the Tuttle & Bailey Company 
.... were entitled to our thanks for the satisfactory 
manner that you handled our business last year.” 








Service and product combined make the T & B line 
a money-maker for dealers It is always being 
bettered to keep abreast with times and conditions 
Improvements in design and new features (such as 
the Center Movement) assure satisfaction after 
being installed. TANBO finishes (exclusively 
Tuttle & Bailey) help them sell! 








It won't do you any harm to mail the coupon and 
get full particulars. 


TUTTLE & BAILEY Mrs Co. 
«Makers of Registers and Grilles for 80 Years 


441 Lexington Avenue New York City 


ruTTLE & BAILEY MFG. CO., AA 4-30-27 
- , ‘ : " 141 Lexington Ave., New York City 
ean wars se ee Gentlemen: Ww e would like to know more about Tuttle & 
Center Movement. De Registers and Cold Air Faces 
sign provides ample cir- 
culation Available in 


all finishes Name 


>» Address 





When writing mention AMERICAN ARTISAN—Thank you! 
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The Living Room of the Charles E. Tharp Residence, Fort Wayne, Indiana, Showing the Location of the Warm Air 
Register Neat the Ceiling and Also the Cold Air Return Almost Directly Beneath It 


Radio Loud Speaker in Cold Air Duct 
Latest in Warm Air Heating 


Overhead System in Charles E. Tharp Home Creates Greater 
Air Velocities and Reduces Size of Furnace Required 


By Georce J]. DUERR 


HE elimination of fuel waste Wayne, IfMdiana, secretary of Sheet Metal Contractors’ Associa 
without sacrifice of the com- the Fort Wayne Furnace and tion. 
forts of a well heated home is one Sheet Metal Contractors’ Associa- lo eliminate, insofar as possible, 
of the primary objectives of every tion, chairman of the Board of the basement space required for the 
alert warm air furnace installer, ac- Directors of the Indiana Warm Air warm air heating equipment; to do 
cording to Mr. Charles E. Tharp, Heating and Ventilating Associa- away with the need for moving 


3509 South Harrison Street, Fort tion, and treasurer of the Indiana furniture, in order to give the base- 
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board registers the proper location ; 
in short, to meet every objection 
that the housewife and her hus- 
band can offer to the installation of 
a warm air heating system in pref- 
erence to its competitors must be 
the aim of every furnace installer 
whose objective it is to progress, in 
the opinion of Mr. Tharp. 

Mr. Tharp has attained these ac- 
complishments in full by availing 
himself with the XXth Century 
Patented Overhead heating system 
he has installed in his own new 
home. And in describing how he 
has done this, Mr. Tharp inad- 
vertently reveals the fact that he, 
himself, is thoroughly sold on 
warm air heating, on the belief that 
he has a legitimate service to offer 
the people of his community and in 
his belief that he has a right to ex- 
pect a fair profit in return for those 
services. 

The accompanying floor plans 
and illustrations will give the reader 
an idea of the installation as it is 
made in Mr. Tharp’s home. The 
Tharp residence, a two-story struc- 
ture, faces west, and has seven 
rooms, not including the solarium, 
which is heated, and the nook in the 
rear of the kitchen. 

The basement is divided into 
three sections: the laundry, the dry 
room and the fruit storage room, a 
portion of this latter room being 
used as the coal bin. The furnace, 
a No. 251 XXth Century having a 
21-inch fire pot, is located in the 
laundry. 

The driveway on the south side 
of the house gives easy access to the 
coal bin for fuel deliveries. The 
furnace faces the fuel bin, and the 
only disadvantage to the arrange- 
ment seemingly is the distance 
which the coal must be carried by 
the fireman. But as the furnace re- 
quires only two firings in each 24 
‘ hours, this seeming inconvenience 
is only a minor one after all. 

The system is installed in strict 
acordance with the precepts of the 
Standard Furnace Code. There are 
but two warm air ducts taken from 
the furnace bonnet, however. The 
largest of these is connected to the 
casing top directly over the fire 
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door by means of an easy transi- 
tion. With only a cursory exam- 
ination one might be led to believe 
that such an arrangement would 
interfere with the firing of the fur- 
nace. Such is not the case, how- 
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ever, as the basement is 7 feet 2 

inches high in the clear, while the 

ordinary height of a man is 5 feet 
9 or 10 inches. 

This single duct takes care of the 

entire first floor requirements. 


Living Room 


First Floor Layout Showing Location of Warm Air Heating Registers, Which 
Are on a Line Four Inches Below the Ceiling in the Wall 
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Heat is supplied to the second floor 
by the second, smaller warm air 
duct taken from the back of the 
furnace casing near the chimney 
flue. The latter is a 10-inch round 
tile with a slush of concrete be- 
tween the tile and brick work. The 
chimney is solid up to the bottom 
of the thimble, there being no well 
or cleanout beneath the point at 
which the flue enters the chimney. 

The location of the cold air boot 
and return duct is shown on the 
illustration. This cold air boot is 
of special design, made purposely 
to contain a radio loud speaker. 

“This absence of the warm air 
pipes leading from the furnace 
casing top,” said Mr. Tharp, “is ex- 
tremely pleasing to Mrs. Tharp, 
especially on wash day or whenever 
it is desired to hold a dance in the 
basement in conjunction with a 
party, such as was the case last 
New Year's eve. 

The first floor layout is extremely 
simple and can be easily followed 
from the accompanying diagram. 
As will be seen, there are three 
cold air faces on the first floor: 
one in the dining room, one in the 
living room and one in the solarium. 
It will be noted that these cold airs 
are all located on inside walls. 

The warm air registers, as indi- 
cated on the sketch, are located 
four inches from the ceiling, ex- 
cept the one in the solarium, which 
is placed in the ceiling itself. Note 
also the location on the first floor 
of the cold air and fume vent lead- 
ing to the attic. 

The second floor heating layout 
is also very unusual. Here we have 
a warm air duct running almost 
perpendicular from the furnace 
casing direct to the attic, where it 
branches out to heat the bath room 
and the three bed rooms. It ap- 
pears, clear, however, that the heat 
for the solarium is obtained from 
the first floor warm air duct. 

The house itself is set on a level 
7'\% feet above the sidewalk level. 
It has no weather stripping, and 
it gets the full benefit of the west 
and northwest winds. “But the 
system heats, and I don’t mean 
maybe,” said Mr. Tharp. 
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At the time the house was under 
consideration, Mr. and Mrs. Tharp 
thoroughly discussed the plans of 
arrangement. It was determined 
that Mr. Tharp would design the 
heating system, while Mrs. Tharp 
was to make the layout for the in- 
terior arrangement, which was to 
conform to all the latest wrinkles in 
time and labor saving layouts. 

Everything proceeded nicely un- 
til these two “architects” came to 
compare notes, as they were bound 
to do sooner or later. Mrs. Tharp 
immediately had her doubts about 


2?7 


La/ 


the ability of the heating system to 
keep the floors properly heated. She 
pictured herself traversing the 
rooms of the house in felt boots in 
order to keep her feet warm. But 
Mr. Tharp was finally successfull in 
convincing her that such would not 
be the case. 

Mr. Tharp employed some very 
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Foundation and Basement Plan Showing Location and Installation of Furnace 
Positively Free of Warm Air Pipes 
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well reasoned tactics in convincing 
Mrs. Tharp that the system would 
work. He knew that if he could 
not sell his own wife on the system 


he would have very little chance of 


convincing other housewives. 5o 


he had Mrs. Tharp conjure up all 
the supposed disadvantages of the 
system she could think of. To each 
one of these he found convincing 
replies, with the result that now 
Mrs. Tharp is sold on the idea of 
the overhead heating system. She 
has had a practical demonstration 
of the system's ability to heat the 
And Mr. Tharp, too, has 


that all convincing argument, “I use 


house 


it myself,’ with which to face his 
prospective customers. 

Summing up the advantages of 
this type of heating system, Mr. 
Tharp enumerated them as follows: 
“The absence of warm air pipes in 
the basement reduces the amount of 
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Type of Ceiling Register Used in 
Connection With the Overhead 
System 


space which the system requires. 
It eliminates the necessity of 
having warm air registers in the 


base boards, making the position of 
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the furniture in the room to be 
heated of no consequence to the 
warm air furnace installer. Greater 
air velocities in the system permit 
the use of a smaller sized furnace 
than in the ordinary pipe system. 
In this connection Mr. Tharp said 
that he would not have attempted 
to heat the house with a furnace 
with less than a 24-inch fire pot had 
the ordinary pipe system been used 

“In a few tests that | have made, 
which are not intended to stand as 
authoritative,” said Mr. Tharp, “! 
have found only a 9-degree heat 
loss between the air in the furnace 
casing top and that at the register 
in the solarium. The heat loss at 
the other registers was so small that 
That the 
system is economical is proved by 
the fact that I have burned only 
five tons of coal up to and including 


I could not measure it. 


February 15th.” 








Furnace in Basement of the Charles E. Tharp Residence, Showing the Large Warm Air Duct Taken Off the Furnace and 


the Type of Cold Air Return That Is Used. 
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Exterior View of Residence of Charles E. Tharp, Fort Wayne, Indiana, in Which ‘the Installation Described 
Has Been Given Satisfaction for More Than a Year 


In concluding his remarks, Mr. 
Tharp said: “There have been 
some marked improvements in the 
warm air heating industry since | 
began to make a study of it, and 
history tells that there were some 
advances made along these lines 
before I knew of it or had entered 
the field, but in my opinion there 
has been no more remarkable im- 
provement within the last 25 years 
in warm air heating than that 
shown in the overhead heating sys- 
tem, which is shown in use in my 
own home. 

“The system is especially adapted 
to use in the modern bungalow, 
where it results in a thorough heat- 
ing with small fuel consumption, 
because of the greatly increased 
velocity and the decreased resistance 
of the air flow. 

“Tt is also well adapted for use 
in the ‘shot gun type of house’ with 
a basement only under the rear 
room. Of course, it is often neces- 
sary to make some minor changes 
in the plan to permit space for the 
riser to the point desired, but this 
can usually be done by way of a 


clethes closet or corner of a remote 


room.” 
G. A. Voorhees, 36 West Tenth 


Street, Indianapolis, Indiana, has 





Charles E. Tharp 


given a few facts by way of expla- 
nation of the performance of the 
Tharp overhead installation, which 
are not intended to be complete : 


“1.—The heat delivery at the 


register in B.t.u. per sq. inch of 


pipe area per hour was found to be 
somewhat higher than in the average 
floor register or baseboard register 
installation. This is believed to be 


due to the fact that the heat outlet 
is at the highest point in the room, 
which accelerates the air movement 
through the register because: 

“(a) The increased elevation of 
the heat outlet increases the oper- 
ating ‘head,’ the principle being the 
same as that by which an increase 
in the height of a chimney flue in 
creases the draft; 

“(b) The air entering the room 
does not have to force its way 
through the blanket of cool air 
which collects at the floor line. 
“2.—lor the first floor rooms, the 
velocities and register air tempera- 
tures approximated those found in 
the ordinary type of installation in 
second floor rooms, due probably to 
the fact that the vertical distance be- 
tween the source of heat (firepot) 
and the heat outlet is about the same 
for first floor rooms in the Tharp 
installation as it is for second floor 
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rooms in the usual type of installa- 
tion. 

“In the living room, for instance, 
it was found that with a register air 
temperature of 146 degrees F., the 
air velocity at the register was 236 
feet per minute. A comparison with 
the published results of tests made 
at Urbana for the velocity of flow 
for a given register air temperature 
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the average drop of the temperature 
of air in the pipe was 0.7 degrees 
F. per running foot of pipe; at a 
register temperature or 145 degrees 
F., the temperature drop was 0.8 
degrees per running foot of pipe. 
“4.—As was expected from the 
heat deliveries at the various warm 
air registers, the smoke tempera- 
ture was found to be low, averag- 
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Second Floor Layout of the Heating System in the Tharp Residence, Fort 
Wayne, Indiana 


at first and second floor levels, 
shows that the performance of Mr. 
Tharp’s heating plant gives him ap- 
proximately the heating results in 
his first floor rooms that would be 
expected only in second floor rooms. 

““3.—The temperature drop of the 
air flowing through the pipes was 
considerably less than is found in 
systems where the warm air pipes 
are in the basement. With a register 
air temperature of 111 degrees F., 


ing 295 degrees F. The test, how- 
ever, was not made in zero weather, 
when the stack temperature would 
necessarily be higher. 

“5.—The cold air return from 
the Solarium had to be made in 
rectangular form to save head room 
in the cellar and, as this was the 
longest cold air duct, that room was 
the slowest to heat up when the 
house was cold. As an experiment, 
we covered the cold air face in the 
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living room with the following re- 
sults : 

“(1) The register air tempera- 
tures increased a little. 

“(2) The total weight of air 
flowing dropped off somewhat, al- 
though the decrease was compara- 
tively small. 

“(3) The velocity and conse- 
quently the volume of cold air 
flowing through the cold air face 
in the Solarium was greatly in- 
creased. 

“(4) Starting with a cold house, 
the Solarium heated up as quickly 
as any other room. 

“Although this has no direct 
bearing on the Overhead System of 
heating as installed in this house, it 
suggests the advisability of adjust- 
ing the sizes of cold air returns so 
the long pipes (especially those of 
rectangular cross section) will have 
a relatively greater capacity than the 
short ones to compensate for greater 
frictional resistance. 

“It is not possible to give very 
definite results on any plant unless 
a series of tests is run at various 
register air temperatures to corre- 
spond to differing outside weather 
conditions. I think we are all in- 
clined to mislead ourselves by draw- 
ing conclusions from insufficient 
data. For that reason I have given 
only a few figures and those few 
seemed to reflect average conditions. 
I might add that we did try various 
combustion rates so as to obtain 
some data at several different regis- 
ter air temperatures and they led 
me to’ believe that the results as 
quoted above are fairly representa- 
tive of the conditions existing.” 


Stove and Cooking Appliance 
Manufacturers to Meet in 
New York May 11 and 12 


The National Association of Man- 
ufacturers of Heating and Cooking 
Appliances, formerly the National 
Association of Stove Manufactur- 
ers, is holding its fifty-sixth annual 
meeting at the Hotel Astor, New 
York city, Wednesday and Thurs- 
day, May 11 and 12, according to 
Secretary Allen W. Williams, ad- 
vises that reservations should be 
made in advance. 
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Rock Island Register Stages Display 
in Chamber of Commerce Rooms 


Display Aroused Considerable 
‘Interest and Comment Locally 


HE primary aim and object of 

every manufacturer and dis- 
tributor of products is to get peo- 
ple familiar with the service that 
those products render and then to 
command those services. 

One of the most effective ways of 
accomplishing this object is the in- 
telligent use of the window display. 
There are innumerable types of win- 
dow displays and it is almost im- 
possible to point out any product 
that does not lend itself to disp'ay 
purposes. 

The accompanying illustration 





stressed. The prevention of streaks 
most certainly would have a very 
strong appeal to the home owner, 
especially when the bill for redec- 
orating comes as high as it is at the 
present time. 

Sam P. Burgess, of the Rock 
Island Register Company, said: 
‘This window met with consider- 
able favorable comment locally and 
we believe it assisted the public ma- 
terially in becoming more familiar 
with warm air heating and _ its 
merits.” 

The ribbons shown attached to 














Register Display of the Rock Island Register Company Staged in the Window 
of the Rock Is'and Chamber of Commerce Headquarters 


shows how the Rock Island Regis- 
ter Company has made use of the 
display window in the Rock Island 
Chamber of Commerce headquar- 
ters. 

The window display must neces- 
sarily put the message over in the 
shortest possible time. In the ac- 
companying window display this 
has been done by the intelligent use 
of placards. 

Note that the point of strongest 
appeal has been selected and 


the center register were kept in mo- 
tion by a small desk fan which blew 
air through the register boot. 


Majestic Company, 
Huntington, Indiana, 
Making Progress With Regiseat 


The Majestic Company, Hunt- 
ington, Indiana, are issuing at the 
present time some very attractive 
literature and descriptive circulars 
portraying the Majestic Regiseat 


i.) 
w 
-— 


heater, which is something new in 
the warm air heating. 

Special stress is being placed by 
the manufacturers upon the utility 
of this heater for use in small homes 
and stores where room heaters have 
mreviously been used, but where the 
room heater has has proved inade- 
quate for the heating needs. 

The manufacturer says about it: 
‘The Regiseat heater is not to be 
confused with a room heater—not 
to be compared with room heater 
efficiency. It heats more than a 
room—a house of five, six or even 
seven rooms, depending upon the 
size of unit—and the type of instal- 
lation used. 

“Tt is a welded heavy boiler plate 
furnace, keeps coal and ashes in 
the basement and in the room above 
there is a piece of furniture, a wall 
or window seat in a walnut finish.” 

This new unit deserves thorough 
investigation by every warm air 
furnace installer who is seeking to 
progress with the industry. Perhaps 
you have a furnace heating problem 
in which the ordinary warm air fur- 
nace is too large for the require- 
ments, but where the stove does not 
fill the bill. 

The Majestic Company, Hunting- 
ton, Indiana, will gladly supply any 
warm air furnace dealer with com- 
plete information on this new unit 
upon request. 

Youngstown Sheet and 
Tube Co. Elects 
Three New Directors 

The directorate of the Youngs- 
town Sheet and Tube Company was 
increased 11 to 14 members at the 
annual meeting at Youngstown 
April 26. The additional positions 
were filled with the election as di- 
rectors of Frank Purnell, executive 
vice-president, Harry Coulby of 
Cleveland and H. V. Dalton, vice- 
president and member of the exec- 
utive committee. Other directors 
were re-elected. 

Watch for a complete report of 
the Indiana Warm Air Heating & 
Ventilating Association and Sheet 
Metal Contractors’ convention in 
our next issue. 
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Here’s one man that had Roy 
Harrison, of Rudy Furnace Com- 
pany, stumped. 

Before Roy began selling Rudy 
furnaces, they tell me, he merchan- 
dised felt boots for farmers. That 
must be where he learned to talk so 
much, One day he visited a certain 
small town and sold the proprietor 
of its general store a shipment of 
boots. When they arrived they 
were claimed to be not as repre- 
sented, and the merchant conse- 
quently returned them. 


But the company turned the bill 
over to Roy, who drew a sight draft 
on the merchant through the local 
bank, which returned the draft un- 
honored. Roy then wrote to the 
postmaster about the financial stand- 
ing of the merchant, and the post- 
master replied that it was O. K. 
Finally Roy appealed to the local 
attorney to collect the bill, and re- 
ceived this reply by return mail: 

“The undersigned is the merchant 
on whom you attempted to hand 
your goods. The undersigned is 
president and owner of the bank to 
which you sent your sight draft. 
The undersigned is the postmaster 
to whom you wrote, and the under- 
signed is the lawyer whose services 
you sought to obtain for your ne- 
farious business. If the undersigned 
were not also the pastor of the 
church at this place he would tell 
you to go to hell.” 


* 1K uk 


O. C. Allen, of Pittsburgh, Penn- 
sylvania, on returning home re- 
cently, was telling some of his 
friends of the difficulties of card 
playing as practiced in Chicago. 

“I was settin’ in a little poker 
game with a bunch of fellers up at 
Warrens,” he orated, “when one 
doctor parks a cud of chewing to- 
bacco in the middle of the table. 
Well, I didn’t say anything. Then 
pretty soon another feller parks his. 
Still I didn’t say anything, but when 
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“The essence of humor is sensibility; warm. tender fellow- 
feeling with all forms of existence.""—Cariyle. 
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the third man does the same thing, 
I got fretful. 
“ ‘Say,’ I said, ‘what’s the big 
idea ?’ 
“Pardner,” 
says, “you don’t think we’re goin’ to 
take any chances by turnin’ our 


one of these doctors 


heads, do you?” 

The stranger was playing euchre 
with a Hebrew drummer, and at one 
stage of the game he looked at his 
hand and remarked : 

“If you give me a queen and turn 
this into a poker game, I’ll bet you 
$100 on the hand.” 

The Hebrew looked at his hand 
and then exclaimed, in great ex- 
citement : 

“All right! And I'll raise you 
$1,000. Here’s your qu’veen.” 

The stranger accepted the raise, 
and the hands were laid down on the 
table. The stranger held four aces, 
the drummer four kings. The loser, 
showing signs of great mental dis- 
tress, separated himself with some 
difficulty from the $1,100. 

Then he looked at the stranger in 
some bewilderment and said: “Say, 
vot in hell did you vant that qu’veen 
for?” 

* * 
Twisted the Wires. 

“What name are you calling?” 
asked the telephone girl over the 
wire. 

“McCohen,” said Paul R. Jordan, 
of Paul R. Jordan Company, In- 
dianapolis. 

“I beg your pardon?” asked the 
operator again. 

“McCohen,” repeated Paul. 

The wire was silent for a moment, 
said: “Wait a moment, 

think the 


the girl 
please. I 
crossed. 


wires are 


In Darkest Georgia. 
Two Georgia darkies were quar- 
reling on a railroad platform. 
“You better go way from me nig- 
ger!” said the larger of the two, 

















April 30, 1927 


“cause if I start in on you, just 
about this time day after tomorrow 
the sexton of the colored cemetery 
will be pattin’ you in the face with 
a spade.” 

Healthy, Wealthy and Wise 

Men die because of some fault or 
faults in the organization or man- 
agement of their bodies. Businesses 
die, or fail for the same reason. 

One of the best ways to be sure 
of dying sooner than you need to is 
to be an optimist whose optimism 
is based wholly on sentiment and 
not at all on knowledge. 

Your kidneys may be showing al- 
bumen or sugar, but do not investi- 
gate to find out. Be an optimist. 

An epidemic of flu or smallpox 
is on the way. 
certain sections of the country. For- 
get it, or better do not let anyone 
tell you about it. Be an optimist! 
Expose yourself! Go where the epi- 
demic is worst. Be an optimist! Do 
not build up additional physical re- 
sistance. Refuse to read or heed 
all information of anything bad or 
of depressing or threatening condi- 
tions. 

This attitude, or this philosophy, 
if it may be called a philosophy, is 
cutting off many years ef life for 


It is very bad in 


men. 

1920 and 1921 taught business 
men that they must not be so fool- 
ish about business. But still there 
are many that need to learn that un- 
intelligent optimism is dangerous, 
and intelligent pessimism a mark of 
wisdom. 


sk ote 
* By 


Visitor Doctor—“How is _ it, 
Sambo, that you and your large 
family keep so healthy?” 

Sambo—*Well, suh, Ah tell you: 
we've done bought one of dose sani- 
tary drinkin’ cups, an’ we all drink 
outen it.” 

* * * 
Revenge 

“Anything else, sir?” asked the 
barber of Arthur Lamneck who had 
been in a great rush. 

“No. Wait a minute. Is that 
my wife waiting over there to have 
her bob trimmed ?” 

“Yes, sir.” 

“Give me all you got.” 
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The Editor’s Page 


Selling Furnaces in Car Loads 
and Lesser Lots 


N LAST week's issue of AMERICAN ARTISAN a cer- 

tain “Furnace Salesman” expressed his displeasure at 
what he termed the “sliding price scale” of furnace 
manufacturers. Therein, as I understood him, he 
claimed that to sell furnaces in carload lots at a lower 
price than to sell them in half, or quarter car or in single 
units is a discrimination in favor of the large furnace 
dealer. 

Perhaps | am mistaken in my understanding of what 
sliding price.” 


“e 


“Furnace Salesman” refers to as the 
Perhaps he knows of some practice of furnace manu- 
facturers in this respect with which I am not familiar. 
But if he refers merely to the difference in price be- 
tween carload and lesser lots, it is my opinion that he is 
“all wet.” He has lost sight completely of the relative 
risks involved. 

It is a generally accepted fact that a man who buys 
a carload of furnaces in the hope that he can sell them 
again within a reasonable period of time is assuming a 
greater risk than the man who, being not quite so bold, 
orders his furnaces in less than car lots. And inasmuch 
as business is so constituted that it rewards the men 
within its fold in direct proportion to the risk they 
assume, which is a part of the service they render, it 
would seem only fair that a man ordering in car lots 
should receive a lower price than one who orders in 
lesser lots. If this were not true, the jobbing houses of 
all kinds, the stock exchanges, the grain exchanges and 
retailers generally would have no justification for exist- 
ence; but everyone who understands our modes of dis- 
tribution readily concedes that these agencies are a neces- 
sary factor in distribution as it is now constituted. They 
persist in spite of the many attempts at substitutions, 
changes of different kinds. 

A man enters business because he has sufficient daring 
spirit, in addition to a fund of specialized knowledge 
for which there is a demand, to make it more profitable 
for him to combine and exercise these two elements in 
a business of his own than it would be for him to spend 
his time exercising his talents for another. 

Some men dare more than others, not merely because 
their relative positions in industry permit them to assume 
greater risks, but because it is the way they are consti- 
tuted—they enjoy taking chances. They are never hap- 
pier than when they do. 

Therefore, the whole thing simmers down to this : 
The business man who orders in car lots assumes a 
greater risk than the man who orders in lesser lots. 
This being true, what justification is there for the man 
who orders in less than car lots receiving the same price 
as the man who does order in car lots? It would seem 
that the man who assumes the greater risk would be 


discriminated against if he were not given “the break.” 

If he makes a larger profit on the furnaces he sells than 
the small dealer, it must also be borne in mind that he is 
obliged to maintain a larger organization with the re- 
sultant iarger overhead and larger risk than that of the 
small dealer. 

The fact that the large dealer gets a better price than 
the small dealer for the simple reason that the former 
orders in car lots, while the latter does not, should not 
act as a blight on the latter’s enthusiasm for making 
sales. Rather it should be an inspiration to him to 
improve his salesmanship so that he can the quicker get 
into the carload lot class. 


Western Warm Air Meeting 
to Punctuate Progress 


ARM air furnace manufacturers, jobbers, dealers 

and salesmen have been invited by President Har- 
vey Manny to attend the meeting of the Western Warm 
Air Furnace & Supply Association, which takes place at 
Peoria, Illinois, June 1 and 2. 

The program which has been arranged for this meet- 
ing will be educational in nature and, if anything, it has 
gone farther in this respect than that of the national 
association in Cleveland two weeks ago. No phase of 
iiterest to those who have been invited has been 
neglected. 

Itvents in the warm air heating industry have traveled 
a long way over the road of progress during the last 
few years. Warm air furnace installers perhaps have 
not been as fully aware of this as they might have been, 
and that progress has now reached a point where it can 
go little further until some of the moss is taken out of 
the final gate of distribution; it is, therefore, imperative 
that the installers do a little “putting their own houses 
inorder.” It is to assist them to do that very thing that 
the manufacturers have invited them to this meeting at 
Peoria in June. 

A thorough understanding of the whole situation will 
prove that no man who can possibly do so can afford to 
neglect this meeting. It will be a two-day affair and 
those two days are going to be so crowded with events 
of importance to warm air heating men that you will 
have little time te think of that contract you are leaving 
behind. And, after all, your attendance at the meeting 
will put you in possession of knowledge about your busi- 
ness that will be of many times greater value to you than 
the profit you will make on one or more contracts that 
you may miss by attending the meeting. You cannot 
lose by making reservations at once to attend. 

It should be distinctly understood that this meeting is 
no mere get-together-for-a-good-time affair, but a real 
heart to heart conference, with just enough of the social 
to take off the formality. 
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National Sheet Metal Men Oppose Licensing 
Sheet Metal Contractors 


Paul L. Biersach Elected President—Committee 
to Investigate Affiliation Possibilities 


N spite of the adverse traveling 

conditions due to the flood in the 
lower Mississippi valley, over four 
hundred delegates succeeded in get- 
ting to the convention of the Na- 
tional Association of Sheet Metal 
Contractors at Dallas, Texas, April 
26 to 29, 1927. 

Following a ruminating, 
niscing welcome to the city and 
state, delivered by James J. Collins, 
city attorney of Dallas and a former 
sheet metal apprentice, Harry Stan- 
yer, secretary-treasurer of the 
Texas Association and general con- 
vention committee chairman, offi- 
cially turned the meeting over to 
Joseph C. Garner of Indianapolis, 
President of the association. 

Mr. Collins put the delegates in 
high good humor by his references 
to their trade in the old days, when 
he was a member, and opened what 
will turn out to be one of the most 
inspirational sessions in the history 
of the association, according to 
President Gardner in his response 
to the address of welcome. 

Singing of “America,” while the 
delegates stood at attention, officially 
opened the convention at 11 o'clock, 
following which Rev. Frank An- 
derson delivered the invocation. 

Roll call by the Secretary was 
responded to by brief talks. 

A motion was made by E. B. 
Langenberg, and seconded, that a 
telegram and flowers be sent to Mr. 
John H. Hussie, Omaha, who on 
account of illness was unable to at- 
tend. Carried. 

A motion was made to make Mr. 
Hussie an honorary member of the 
Sheet 


remi- 


National Association of 
Metal Contractors. 

The following committees were 
appointed by the President: 

Credentials Committee: James 
Walsh, E. O. Wood and W. A. 
Richardson. 

Resolutions Committee: Messrs. 


E. B. Langenberg, J. E. Merrick 
and George I. Ray. 

Auditing Committee: Paul L. 
3iersach, Thomas Rawls and O. E. 
Hutchinson. 

For the Nominating Committee, 
nominations made from the floor 
were of Rudolph Jobst, Peoria; E. 
G. Railton, Dallas; Geo. Thes- 
macher, Cleveland; Ernest Blatt- 


man, New Orleans, and Phillip 


Joseph C. Gardner, 
Retiring President 


Lenderking, Baltimore. Vote was 
taken. 

Motion by Arthur P. Lamneck 
that the following amendment to 
the by-laws be adopted: “That no 
state organization be required to 
pay in per capita tax an amount in 
excess of one thousand dollars per 
year.” 

The motion was seconded, fol- 
lowed by discussion. 

The President announced that, 
according to the by-laws, Mr. Lam- 
neck’s amendment to the by-laws, 
proposed in the morning session, 
would have to await the next reg- 


ular meeting of the convention for 
any action. 

Motion by Mr. Ray, and sec- 
onded, that a by-law committee be 
appointed, and that the proposed 
amendment be referred to it for 
consideration and report. 

Motion by Mr. Stanyer, and sec- 
onded, that the entire matter be 
tabled until Wednesday at 10:00 
o'clock a. m. Carried. 

Motion by Mr. George Harms, 
and seconded by Mr. Thompson, 
that a committee on by-laws be ap- 
pointed at today’s session. Carried. 

The Secretary reported the elec- 
tion of the following as members 
of the Nominating Committee: 
Rudolph Jobst, E. G. Railton and 
George Thesmacher ; in addition to 
President appointed 
and Ernest 


whom the 

Phillip Lenderking 
Blattman. 

Tuesday, April 26, 1927, 

Afternoon Session 

The President’s report was pre- 

sented and, on motion, was ap- 

proved and referred to the com- 


- mittee. 


The Secretary’s report was pre- 
sented and, on motion, was ap- 
proved and referred to the commit- 
tee. 

Report of National Secretary 
W. C. Markle, Dallas, 
Texas, Convention 

The close of the association pe- 
riod on March 3lst is again an 
eleven month period because of the 
fact that thé national convention 
date was advanced to the month of 
April. 

These annual convention gather- 
ings are becoming of greater impor- 
tance as the years go by. With the 
competition of material facing us, 
new problems are constantly arising 
which need the careful considera- 
tion. 

Before taking up the problems of 
this convention, it is but natural 
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that you should want to know what 
has been done by your officers since 
the last convention. 

As the former secretary tendered 
his resignation to the Board of Di- 
rectors to take effect on July 31, 
1926, it was necessary to select 
some one to fill the position at short 
notice, and it so happened that I 
was selected for the position. 

In making this report, the activ- 
ities of the Secretary’s office will 
largely deal with the period from 
August 1, 1926, to the present time. 

National Headquarters 


The Board of Directors, believ- 
ing it would be advisable to move 
the national headquarters farther 
west, to a more central location, de- 
cided to make the move from Phil- 
adelphia to Pittsburgh, where the 
Secretary's office is now located. 

The Board of Directors also in- 
structed the Publication Committee 
to prepare plans for enlarging the 
National Sheet Metal Contractor to 
a standard size publication. 

In moving the office and the pub- 
lication, you can well understand 
that considerable time was required 
to do this work without seriously 
interrupting the routine work of the 
office. 

The Philadelphia office was closed 
on October 30th, and the Pittsburgh 
office opened on November 1, 1926. 

National Sheet Metal Con- 
tractor 

The Contractor was transferred 
to Columbus, Ohio, where it ap- 
peared in its new larger form with 
the December issue. 

While we believe it is an improve- 
ment over the smaller size maga- 
zine formerly published, because 
both advertising and reading matter 
can be more attractively presented, 
there are still some improvements 
contemplated, which we believe will 
permit us to serve you better. 

In producing the Contractor, we 
want to give you such articles as 
will be of special interest to you, 
and we would appreciate suggestions 
from our readers, which will help 
us to improve it. 

Slogan 

The Slogan adopted at the At- 

lanta convention two years ago is 
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gradually being put to use by more 
of our members and there are still 
frequent requests for cuts. 

I want to urge those members 
who have not as yet made use of 
the slogan cuts to do so by placing 


it on letterheads, invoices and en-- 


velopes. This is an effective and 
attractive means of advertising your 
industry. 

The more you suggest to your 
customers to “Use Sheet Metal for 
Beauty and Permanence,” the 
greater will be the demand for your 
product. 

Apprenticeship Training Plan 

There is an ever growing demand 
for this plan adopted two years ago. 

Many requests come for this plan 








Numerous photographs and 
snapshots were taken at the 
convention which do not ap- 
pear with this story. Because 
of the delays of the mails com- 
ing through the flooded areas, 
it was impossible to get these 
through in time for developing, 
printing and making the cuts 
for this issue. These pictures 
will all appear in the May 7th 
issue of AMERICAN ARTISAN. 





from schools and instructors from 
all parts of the country. 

We have recently had a request 
from the Librarian of Harvard 
University for a copy of this plan, 
and we furnished, not only the plan, 
but also the two text books required 
for giving instructions in accord- 
ance with the plan. 

We received a formal acknowl- 
edgment of the gift, and were as- 
sured it was given a place in the 
technical book department of the 
library. 

In connection with this, I wish 
to call your attention to the fact 
that very seldom do we receive re- 
quests from our members or from 
Local Associations, and the question 
naturally arises whether the mem- 
bers realize the value of this work 
prepared for their use, or whether 
they give enough thought to the ap- 
prenticeship problem facing them 
today. 
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Standard Code 


The Standard Code is still in de- 
mand, inquiries for the code and 
copies of warm air furnace ordi- 
nances adopted as part of the build- 
ing codes of cities are coming from 
different sections of the country. 

Membership 

During the past year, two State 
Associations have carried on Mem- 
bership Campaigns. 

The Pennsylvania State Associa- 
tion jointly with the Distributors’ 
and Salesman’s Auxuiliary had pre- 
pared a series of pamphlets—Sheet 
Metal Dan. No doubt most of you 
have seen some of these, as they 
have been reprinted in trade jour- 
nals. 

A series of ten pamphlets was 
mailed at intervals of about a week, 
the last one going in the mail about 
a week before the State convention 
was held. 

While there was no great increase 
of members reported up to the time 
of the convention, both salesmen 
and contractors reported that con- 
siderable interest was aroused by 
this campaign. It seems that in 
order to get the full benefit from 
this campaign it will be necessary 
to do some personal work to bring 
in the members. 

The State of Ohio, having en- 
gaged a full time Secretary, who is 
devoting nearly his entire time in 
organizing Local Associations, and 
in building up weak associations, 
has been quite successful. At the 
convention held at Columbus in 
February, he reported having or- 
ganized 10 Local Associations with 
an increase of over 100 members. 

There is no question but what 
best results can be obtained by per- 
sonal contact in an effort to in- 
crease the membership. 

New Member Association 

The Associated Sheet Metal Em- 
ployers of Chicago, having 33 mem- 
bers affiliated with the Illinois State 
Association at the convention held 
at Ottawa on April 6th and 7th. 

They are well represented here 
by a delegation, and I want to take 
this opportunity to welcome. them 
to our National Association and to 
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to our national association and to 
assure them that we want them to 
participate in the business of this 
convertion. 

State Asscciations 

Most of the State Associations 
have had successful conventions, in 
every case increased attendance has 
been reported and constructive pro- 
grams were outlined for increasing 
the activities of these associations. 

A few years ago, it was more or 
less a question as to the value of 
State Associations, but the active 
ones have justified their existence 
by giving their members real bene- 
fits, in most cases far in excess of 
the amount of money represented 
by the dues paid. 

On September 8th last, there was 
organized at Charlotte, North Car- 
olina, the Allied Construction In- 
dustries of North Carolina. The 
Tri-State Association was an active 
factor in creating this organization, 
and at their request your Secretary 
was in attendance. 

It is believed that an organization 
such as this can eliminate many of 
the causes of disputes which may 
arise between General Contractors 
and Sub-Contractors. 

Your Secretary has been in at- 
tendance at association meetings in 
Akron, Cleveland, Columbus and 
Dayton, Ohio, at Peru, Springfield 
and Alton, Illinois, and at Beaver, 
Pennsylvania. 

At all these meetings there was 
considerable interest taken in the 
work of building up the industry 
through active association work. 

Also attended Wisconsin, Ohio 
and Pennsylvania state conventions, 
where the work of the National 
\ssociation and the Trade Develop- 
ment Committee was outlined. 

Finances 

The finances do not show as well 
as a year ago, because of the 
amount of work done by the Trade 
Development Committee’ on which 
draftsman’s services have to be 
paid for, the expense of moving the 
office to Pittsburgh, and lastly be- 
cause a considerable amount of per 
capita tax remains unpaid. 

This is, no doubt, due to the fact 
that the dates of the national con- 
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vention have been set one month 
earlier each year for the past two 
years, and the records indicate that 
most State Associations pay their 
per capita tax after their conven- 
tions have been held. 

The Treasurer’s report was pre- 
sented and, on motion, was ap- 
proved and referred to the com- 
mittee. 

The following Committee on By- 
Laws was appointed by the Presi- 
dent: George Thesmacher, George 
siersach. 
E-duca- 


aul L. 

Reports of Vocational 
tional Committee, by Louis Luck- 
hardt, Chairman, followed by re- 


I. Ray and 





Paul L. Biersach, 
Elected President 


ports on the subject by various 
members. 

“Association Benefits” was dis- 
cussed by L. W. Hickey of Dallas, 
a general contractor, who told of 
some of the things accomplished by 
the Associated General Contractors 
of America. 

Opposition was expressed by Mr. 
Hickey to the employment of Gov- 
ernment forces in day labor, as be- 
ing destructive of private initiative. 
There are now about forty lines of 
business in which the Government 
competes. with individuals, he said. 

Until three years ago the ped- 
dling of general contractors’ bids 
was general in Dallas, but a simple 
plan devised by the Dallas Chapter, 
A. G. C., stopped the practice, it 
was said. By determined, united 


action, sheet metal contractors can 
stop the peddling of sub-contrac- 
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tors’ bids, Mr. Hickey asserted. 
Bidding on a general contract means 
gambling on 60 per cent of the cost 
of fulfillment, as 
sub-contracts, it was said. 

Report of Slogan Committee by 
Mr. Julius Gerock, Jr., a member 
of the committee, in the absence 


represented by 


of Chairman Lichty. 

Mr. Gerock exhibited a specimen 
of the association signs and gave 
figures on the cost. 

Motion made, and seconded, that 
the report be accepted and referred 
to the committee. Carried. 

Motion by Mr. Harms, seconded 
by Mr. Angermyer, that the sign as 
prepared by Mr. Gerock be adopted 
as the official sign of the associa- 
tion, to be placed by members upon 
buildings where they are doing the 
work. Carried. 

Master Organization Planned 

A resolution recommending ac- 
tion looking toward a master or- 
ganization that would include all 
branches of the sheet metal and 
other roofing industries, was pre- 
sented by George I. Ray, Char- 
lotte, N. C., third vice president of 
the National Association and sec- 
retary of the Tri-State Association. 
It was referred to the resolutions 
committee after considerable dis- 
cussion, favorable and unfavorable. 

Tuesday evening a theater party 
was held at the Circle theater, all 
delegates and their women friends 
attending en masse. 

Wednesday Morning Session 

Mr. Ray’s resolution ran as fol- 
lows: 

Resolved, That inasmuch as there 
has been talk of consolidation of the 
National Association of Sheet 
Metal Contractors with other kin- 
dred organizations, a committee of 
three be appointed to locate and 
meet with representatives of such 
associations that might be affiliated 
with the National to mutual advan- 
tage, reporting their findings to the 
Board of Directors at their first 
opportunity. 

George L. Bennett, director of 
the building trades extension of the 
Sheet Steel Trade Extension Com- 
mittee, spoke briefly on the aims of 
the national organization, .its hopes 














April 30, 1927 


and ideals, and declared the sheet 
metal men of America comprised 
an important group. The topic dis- 
cussed was “Business Ideals and 
Business Policies.” Mr. Bennett's 
address is published in full. 

Following this, George Harms, 
chairman of the Trade Development 
Committee, submitted his report, 
which dealt with the financing of 
a volume to be used by the metal 
workers of the National Associa- 
tion. 

Wednesday Afternoon 

A report of the Warm Air Fur- 
nace Committee was the first to be 
had during the afternoon session 
on Wednesday. Guy E. Voorhees 
is chairman of this committee and 
his report follows: 

Report of Furnace Committee 

“Your Warm Air Furnace Com- 
mittee has been asked by the Ex- 
ecutive Committee of the National 
Warm Air Heating and Ventilating 
Association to bring officially to 
your attention, the question of li- 
censing sheet metal contractors. 

“A bill is now before the Wis- 
consin legislature requiring that 
each sheet metal contractor and 
journeyman be licensed. Their 
State Association, in opposing the 
bill, obtained a definite expression 
of opinion from 63 contractors of 
whom five were in favor of the act 
and 58 opposed. 

“Your committee recommends 
that you definitely disapprove the 
principle of licensing either the con- 
tractor or the journeyman, believ- 
ing that the enactment of such a 
law in any state would place the 
contractor at the mercy of the poli- 
ticians and of, organized labor. 

“Your committee also recom- 
mends that you officially approve 
the Fourth Edition of the Stand- 
ard Coke Regulating the Installa- 
tion of Warm Air Furnaces in 
Residences. 

“While this new edition makes no 
basic changes in the present Code, 
it does accomplish the following 
things : 

“First, it changes the wording of 
the original text in places, to make 
the intentions of the Code more 
definite and more easily understood. 
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“Second, it adds “Table A,’ a list 
of coefficients that broadens the use 
of the Code. 

“Third, it gives a definite method 
for determining and rating the heat- 
ing capacities of various furnaces. 

“It is further recommended that 
you ratify the model ordinance 
form entitled ‘A Standard Ordi- 
nace for the Installation of Warm 
Air Furnaces in Residences.’ This 
was prepared by the Legislative 
Committee of the National Warm 
Air Heating and Ventilating Asso- 
ciation and was unanimously ap- 
proved at the last meeting of that 


association.” 





W. C. Markle, 
National Secretary 


Following the report of the 
Warm Air Furnace Committee, E. 
B. Langenberg, Past President of 
the National Warm Air Heating 
and Ventilating Association, talked 
on “The Warm Air Heating Indus- 
try.” In this talk Mr. Langenberg 
outlined the work which has al- 
ready been accomplished by the or- 
ganization of which he was for- 
merly president to bring warm air 
heating to the fore, and told of the 
plans for the work that has been 
scheduled for the coming year. 

Conditiofis in the building indus- 
try were briefly surveyed by Tru- 
man S. Morgan, President of F. W. 
Dodge Corporation. 

Wednesday afternoon the ladies 
were, under the guidance of Mrs. 
Owen, Dallas, driven to the Cedar 
Crest Country Club, where they 
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participated in a luncheon and card 
game. This was a delightful affair 
and the local ladies’ committee de- 
serves many thanks for the way in 
which they had planned and worked 
out the entertainment for the visit- 
ing ladies. Those Dallas ladies sure 
“know their stuff” when it comes 
to putting on entertainment. 
Banquet Gorgeous Affair 

The banquet was held in the 
evening of Wednesday. It was a 
wonderful success and again Harry 
Stanyer is to be congratulated and 
thanked for the manner in which 
the whole affair was planned and 
carried out. 

The food was excellent, while the 
program was at once unusual and 
stimulating. Speeches were entirely 
dispensed with, Secretary Markle 
being the only one making a few 
remarks. 

Two young Indiana lads (12 and 
14 years old) gave an exhibition of 
rope throwing during the dance. 

Another “thriller” was the elec- 
tric chair demonstration. (No, 
don’t get excited, they didn’t kill 
anybody.) The idea was to see how 
many volts of current, both direct 
and alternating, can be passed 
through the human body without 
injury. 

During the banquet a pretty little 
impromptu scene was staged by the 
Chicago folks in honor of Mr. and 
Mrs. George Krutskopf, of Chicago, 
who were celebrating their 32nd 
wedding anniversary on that day. 
The affair was greatly enjoyed by 
all present. 

Thursday Morning 

Because of the limited amount of 
time available on Thursday, it was 
decided to dispense with the re- 
ports of the committees scheduled. 
These are to be published in the 
National Contractor. 

A resolution was passed placing 
the association on record as op- 
posed the licensing of sheet metal 
contractors, and also of approving 
the recommendations of the Code 
Committee which suggested that a 
committee be appointed to lay out 
the regular monthly constructive 
program for local and state associa- 


tions. 
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An address by John F. Gowen, 
Architectural Engineer, Copper & 
Brass Association, on “Helping Ten 
Thousand Sheet Metal Contrac- 


tors.” This address will be pub- 
lished in full in AMERICAN 
ARTISAN, 


The election of officers resulted 
as follows: 

President, Paul L. Biersach, Mil- 
waukee, Wisconsin. 

First Vice President, Ed. Mer- 
rick, Louisville, Kentucky. 

Second Vice President, N. A. 
Lichty, Waterloo, Iowa. 

Third Vice President, George I. 
Ray, Charlotte, North Carolina. 

Fourth Vice President, Harry 
Stanyer, Dallas, Texas. 

Treasurer, Jules Gerock, Jr., St. 
Louis, Missouri. 

The trustees are Joseph C. Gard- 
ner, Indianapolis; P. H. Lender- 
king, Baltimore, Maryland; Harry 
J. Dettmers, Chicago. 

On Thursday night the assembly 
was treated to the thrill of thrills— 
the rodeo and a big stag party. 

The rodeo and barbecue held 
Thursday afternoon was a grand 
and livel yaffair. 

Jules Gerock, Jr., as scheduled, 
rode “Ornamental,” a fast and 
furious horse. 

George Harms came out one chin 
ahead of Jules on “Elbows.” 

E. B. Langenberg failed to place 
with a particular favorite, “Hot 
Air.” 

Arthur Lamneck got no further 
than a start with “Fittings.” 

But the really big money was 
taken by George I. Ray on “As- 
bestos.”” 

Thursday evening held a surprise 
for everybody in the form of a stag 
party. 

Friday Morning 

The address of Edwin A. Scott 
on, “Are We Buying or Selling 
Sheet Metal Contracts?” was held 
over from Thursday until Friday 
morning. 

This was followed by a report 
of the resolutions’ committee. Reso- 
lutions were past thanking for their 
work everyone who had a part in 
making the convention the grand 
success that it was. 
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A report of the Board of Direc- 
tors and of the Committee on Stand- 
ardization were made just before 
the closing of the convention and 
these reports were well received. 


It was decided to hold the con- 
vention of 1928 in Ohio, whether 
it will be at Columbus or Cleveland 
is to be decided at a later date by 
the board. 

The convention committees and 
its chairman, Harry Stanyer, and 
the Dallas Ladies’ Auxiliary de- 
serve all the praise it is possible to 
heap upon them. The convention 
they staged was second to none in 
both educational and social features. 

The Texas boys made good every 


promise they made at Atlanta, 
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Georgia, two years ago and at 
Louisville last year. Let the praise 
of the delegates ring long and loud 
in their ears, for they deserve it. 





Anderson & Dahlen 
Newcomers in Minneapolis 
Sheet Metal Circles 


Anderson & Dahlen, 1405 West 
Broadway, Minneapolis, Minnesota, 
are among the new arrivals in the 
sheet metal contracting business. 
This firm entered the sheet metal 
field about two months ago in a thor- 
oughly up-to-date shop and a full 
complement of the. most modern 
sheet metal working tools. The 
heads of this business are men of 
years of practical experience and 
good business ability. 


Indiana Tri-Association Has Ex- 
ceedingly Interesting Convention 
Program 


3-Day Meeting at Indianapolis Will Be 
Filled With Talks of Value to Contractors 


HE following program has 
been arranged by the program 
committee of the Tri-Association of 
Indiana for the annual convention, 
which will take place at the Hotel 
Severin, Indianapolis, May 4, 5 
and 6: 
Wednesday, May 4th 
Sheet Metal Contractors 


8:30 a. m.—Registration and dis- 
tribution of badges. 

Call to order by President, 
Charles K. Strassner, with address. 

Address, Joseph Gardner, includ- 
ing report of the National Conven- 
tion held at Dallas, Texas. 

Address by Mr. Harvey A. Call, 
of Copper & Brass Research Asso- 
ciation. Subject, “How We Help 
Sheet Metal Contractors.” 

1:30 p. m.—Address by Harry 
A. Fenton. Subject, “Laws Passed 
by the Last Legislature, Affecting 
Contractors.” 

Address by Bennett E. Chapple, 
Director Publicity of the American 
Rolling Mills Co. of Middletown, 
Ohio. 

Address by Joseph Mattingly. 

4:00 p. m.—Question Box. 


Thursday, May Sth 

Warm Air Heating and Venti- 

lating Association 

9:30 a. m.—Illustrated lecture by 
Prof. V. S. Day, of the University 
of Illinois. 

Address by E. B. Langenberg, of 
St. Louis, Mo., past President of 
National Warm Air Heating & 
Ventilating Association. 

Address, Charles E. Hall, of In- 
dianapolis, President-elect, National 
Warm Air Heating & Ventilating 
Association. 

3:30 p. m.—Address by George 
J. Duerr, editor of AMERICAN ARTI- 
SAN, Chicago. 

Address by Edward C. Carter, 
Chicago. 

Banquet, 6:30 p. m. 

Friday, May 6th 
Sheet Metal Contractors 

9:30 a. m.—Business meeting and 
election of officers. 

10:30 a. m.—Warm Air Heating 
& Ventilating Association. Business 
meeting and election of officers. 

11:30 a. m—lIndiana Fur-Mets. 
Business meeting and election of 
officers. 
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Business Ideals and Business Policies 
Determine Business Success 


What Is 


Your Attitude Toward Your 


Business—Are You a Leader or a Follower? 


VERY sheet metal contractor 

present is a more important 
man than a member of the lower 
house of the United States Con- 
gress. There are 434 of them to one 
hundred twenty millions of our peo- 
ple and only a few of you to the 
same number of people. They are 
representatives—followers of the 
popular will—while your very pres- 
ence here shows you to be leaders— 
men who gauge what the popular 
will tends to be or can be made to 
be and who act accordingly. 

Your ideals then create the pic- 
ture of sheet metal which your 
home town people will see in your 
business policies and in those of the 
other sheet metal contractors who 
look to you for inspiration, infor- 
mation and guidance. 

Your Own Ideals Govern Your 

Conduct of Business 

Ideals are highfaluting things to 
talk about to practical men, but the 
fact remains that the picture which 
is in your mind constantly of what 
your business can be, controls your 
general business behavior. That 
picture is your business ideal and 
that general business behavior is 
your business policy. 

It is no secret to you that a lack 
of ideals or the possession of low 
ideals makes for downfall, extinc- 
tion and death. As the Bible says, 
“The people without Vision shall 
Perish.” 

You have seen this happen to al- 
most the whole race of little bake 
shops, the little corner grocery, the 
little dry goods store, the little car- 
penter shop and most of <he other 





*Address by George L. Bennett, Di- 
rector of Building Trades Extension, 
Sheet Steel Trade Extension Commit- 
tee, delivered before the delegates to the 
National Association of Sheet Metal 
Contractors’ convention at Dallas, Texas, 


April 26 to 29, 1927. 


By Georce L. BENNETT 


“little” shops, while at the same 
time you have seen spring into ex- 
istence and attain giant proportion 
such whole néw industries as the 
phonograph, the radio, the automo- 
bile, the airplane; possibly some of 
you even the telephone, and the 
whole electrical industry. All these 
developed, not merely because of 
the service which they could per- 
form for mankind, but because of 
the big vision, the big ideals and 
the consequently big courage of the 
men who got behind these things. 
Is Sheet Metal Industry Faced 
With Extinction? 

Is the sheet metal contractor to 
follow the horseshoer, the cobbler, 
the carpenter and a host of others 
into the wused-to-be class, or is 
there enough of life and of vision 
or of idealism in his makeup to in- 
sure his continuance as a factor? 
Who is there that cares? Do you or 
the other shops back home? And, if 
so, why? 

One reason you should care is, 
that if the sheet metal contracting 
business continues and has a pros- 
perous and profitable name, the good 
will of the business which you men 
have spent years in creating has a 
value. If the business as a whole is 
dying, and has lost the respect and 
regard of the public, then the good 
will of your business, no matter 
how valuable the business itself may 
be, will never have its proper mar- 
ket value. If it hasn’t a proper 
market value, then very much of 
the effort which you as good hus- 
bands and fathers have built into 
your business as one of the assets 
of your estates for the protection of 
your family is lost or wasted. 

Another reason is, that you as 
living business men cannot afford 
while you still have energy, intelli- 
gence and capital to be connected 
with a dead or dying business. 


Ignorance Is Only Competition 
You Have to Fear 

Your proper opposition is not the 
other sheet metal contractor or con- 
tractors. It is that Ignorance on the 
part of anyone you are in position 
to serve of the service which your 
skill combined with your proper 
materials can render. It is that Ig- 
norance which you must so auda- 
ciously attack and on which such 
novelty of educational strategy must 
be used, that your position as expert 
protector against weather, or smoke, 
or cold, or heat, is as secure as the 
position of the Medical Doctor as 
expert protector against disease or 
the lawyer as expert protector 
against injustice. 

What are Your proper materials? 
Are they those things which your 
past skill and accomplishments en- 
able you to use expertly, whose 
properties you know fully or partly, 
or are they the new hopes which 


_are to do wonders—which have been 


going to do wonders with every gen- 
eration since historical times began ? 
How many really new materials 
have we? How many tried and true 
old faithfuls? How much of the 
new hopes are only our own short 
memories ? 

Practically every building mate- 
rial itself now in use, with the ex- 
ception of two rare sheet metals, 
has been in the service of man for 
at least twenty-five hundred years 
past, although some combinations of 
these are new. 

Why be traitor to old friends? 
—why yield weakly to new hopes? 
With no material is there freedom 
from the necessity for somewhat of 
expert and discriminating use. 
Would you have it otherwise? 
Would you wish universal panaceas 
of such easy application that your 
skill, knowledge and judgment are 
unnecessary and that nothing but the 
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strength and weariness of 


is bought and paid for? 


your 
muscles 
That is the trend of the new hopes! 
How much have your home flock 
contributed to the comfort of the 
enemy by dallying with these new 
hopes? That is a fair and important 
question, for the intelligence of man 
can be used to rob his fellow man 
of the necessity for intelligence. 

Deriving Strength From Knowl- 

edge and Courage 

Comes now the question of the 
means for attainment of strength 
by the stay-at-homes—those who 
are to you somewhat as sheep to 
their shepherd—those who can, 
should and by the force of your in- 
telect must look to you for in- 
spiration and guidance. Wherein is 
strength and how can it be had? 
Of any one of these men it can be 
truly said that his official family is 
not himself, his foreman, his book- 
keeper and his men—not those as a 
whole, but only as one part. In- 
stead his official family is first, The 
Public; second, the other members 
of his industry; third, his help; 
fourth, his materials and the sup- 
pliers thereof ; and fifth, his organi- 
zation, including himself. 

Strength for himself alone or his 
organization alone; or his help, his 


organization and himself alone, gets. 


him nowhere. Moving himself and 
his own organization alone forward 
leaves him in as strange a world 
and as much alone as if he were 
moved backward through time cor- 
responding to the same change. The 
other members of his craft would 
have different viewpoints on trade 
relations and all in all, this trans- 
lated sheet metallist and his organi- 
zation would be a sorry misfit if 
moved backward and just as much 
of a misfit if moved forward beyond 
his contemporaries. Actually he 
cannot so move. He can only fool- 
ishly try and strain himself to little 
purpose in the trying. But he can 
move his whole official family for- 
ward with him if he so wills and 
has the strength. Strength for him- 
self must, therefore, mean strength 
for his whole official family. 
Strength is Truth and Knowledge 
and Desire to do Right. The exam- 
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ple and Inspiration of his personal 
conduct can bring the beginnings of 
Strength to his whole official fam- 
ily and with it Prosperity and 
Beauty of relation between all the 
parts thereof. But the means of 
growth must be understood and cul- 
tivated or there will be no attain- 
ment worth considering. The whole 
process is one of Education. 

Let us sketch briefly over some of 
these relations between the members 
of any man’s official family which 
need strengthening. 

The Public, including its Coun- 
sellors and Executives, such as its 
architects, engineers, and builders, 
as well as owners, renters, and spec- 
ulators, needs to understand that 
yours is a rational art 
mental effort, accumulated 
edge, and judgment ripened by ex- 
perience. That in buying your serv- 
ice they buy brains and character 
as well as skill and proper material. 
And that these things can only be 
upon fair 


requiring 
knowl- 


furnished henceforth 
terms of barter, your best efforts in 
their behalf in return for such com- 
pensation as will, when all proper 
economies are availed of, give you 
the same plane of living as other 
men of your intelligence, courage 
and skill for the same risks taken. 

That the true measure of service 
or work is not first cost, but total 


cost per year of service. And that 
initial and enduring quality of ap- 
advertising 


pearance through its 
effect for them is one of the highly 
important qualities. Theirs must 
remain the right to name the years 
of service for which your work is 
to endure before renewal, but the 
time is now coming when every 
building will be designed and pro- 
portioned for a definite like in years 
and the determination of the ma- 
terials and grades of workmanship 
which shall be used will be based 
upon the cost per year of satisfac- 
tory service for this predetermined 
term of years. This new consider- 
ation is already on the way among 
the largest architects and is on the 
way to becoming a financing re- 
quirement where the more active 
commercial buildings are concerned. 
It will come to all of your flock 
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who do not know, as a lesson to be 
learned, a hardship—and afterwards 
like all knowledge, as a source of 
new strength and defense against 
the uninitiated who do not know. 
In many other things the public 
needs strengthening or enlightening, 
honesty in bidding, in contracting 
and in paying, knowledge of quality 
and of conditions which they can 
govern; sufficient 
maintenance and repair to give them 
done 


knowledge of 


courage to have their work 
right, etc., etc.—a long list. 

In the matter of help we cannot 
but feel that some part of the lack 
of sympathy between men and boss 
was felt by Browning when he 
wrote: 

“Our Life is turned out of its Course, 
Wherever man is made an offering or 
a sacrifice, 

A tool or implement 
brute mean 
Without acknowledgment of 
right or interest in the end, 

Used or abused as selfishness may dic- 

tate.” 


employed as a 


common 


In no place in the building trades, 
of which we have knowledge, has 
there yet been a noteworthy attempt 
to make the workmen in any way 
partners in the business. In fact, in 
most all places, the only way that a 
workman can become anything else 
except possibly a foreman or rarely 
a superintendent is by breaking 
away from his employer and in a 
manner defying him by going into 
business for himself. This tends to 
be at one and the same time the 
cause of the deadness of many of 
the old established shops and the 
cause of starvation prices set by the 
continual stream of new recruits to 
the ranks of the insurgents. 

The Carnegie Steel 
grew more rapidly than any of its 
competitors, due mostly to the busi- 
ness intelligence of Andrew Carne- 
gie. Money was hired and used as 
a tool, new processes installed be- 
fore the machinery of the existing 
process was one-quarter worn out 
but men, especially capable men— 
ah !—there was Andy’s greatest cun- 


Company 


ning ! 

Without brain power, your indus- 
try cannot even survive, much less 
flourish. What wise policy of at- 
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This is fire safety 


bere impressive instance of how a Sheet Steel building 
withstood fire exposure is typical of many others and 
serves to emphasize the fire safety assured by Sheet Steel 
construction. 

The photograph above shows two buildings designated as 
building No. 6 and building No. 7 owned by the Atlas 
Roofing Co. of Newburgh, N. Y. As will be seen, build- 
ing No. 6 has been burned to destruction by an internal fire. 
Building No. 7 is of Sheet Steel construction as is the pas- 
sageway joining the two buildings which are only ten 
feet apart. 

The intensity of the fire in building No. 6 
may be imagined from the fact that a fur- 
nace operating an oven at an extremely 
high temperature was served by an oil line 
which became disconnected with the re- 
sult that the furnace oil was sprayed over 
the inside of the frame building until the 
supply of about 45 gallons was exhausted. 


blaze was terrific. 


The photograph above shows the result of 
the fire. Building No. 6 was practically 
destroyed. The shell seen standing in 





This trade-mark stenciled on gal- 
vanized Sheet Steel is definite in- 
This instantly ignited and the resultant Cp So 9 ae oem 
full weight for the gauge stamped on 
the sheet —never less than 28 gauge 
—and that the galvanizing is of the 
full weight and quality established 
by the SHeer Street Trape Ex- 


the photograph had to be demolished and carried away. 


So intense was the fire on the side toward building No. 7 
that it cracked all the glass in the windows on the side 
next to the fire with the exception of three panes. The 
ten-foot passageway of Sheet Steel connecting the two 
buildings acted almost as a flue during the fire, yet in 
spite of that and the proximity of the buildings no 
damage outside of building No. 6 was done. The Sheet 
Steel passageway was unaffected further than the fact 
that the glass in the transom over the door was melted 
and the paint on part of the surface was blistered. 

Thus we have a Sheet Steel building ten 
feet away from a combustible structure 
which along with its contents burned to 
destruction from an intense oil-fed fire, re- 
sisting the exposure with complete safety 
to itself and its contents. 

This is an instance of the fire-safety of 
Sheet Steel well worth the notice of every 
engineer. For further detailed information 
regarding this safe material which is adapt- 
able to a great diversity of uses, write THE 
Sueet Steer T RADE Extension ComMMITTEE, 
Outver Buitpine, Pitrspurcn, Pa 


TENSION COMMITTEE Specification. 
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traction has your flock at home put 
into effect to supply their need? Do 
they offer junior partnerships to 
promising young men, or profit 
sharing to older, less gifted em- 
ployes? Are they on the lookout for 
promising young men? Do they 
spend their time evenings showing 
the worthy young men the possibili- 
ties and advantages of service with 
them ? 

Building Reputations With Ma- 

terials Used 

Let us but linger awhile on the 
next member—your materials and 
those who supply them. 

Is it realized by your flock that 
your reputations are built in the 
materials you use? They may be 
artists, they may use the best of 
judgment and skill in their joints 
and joinings, the design and the ap- 
plication, but if the materials are 
not suitable, no matter how costly, 
will their reputations be increased 
or damaged? Many years ago the 
artists who painted those medieval 
masterpieces which are still the 
wonder of the day didn’t buy paints 
and oils and canvas at the nearest 
art store, first because there were no 
such stores and, second because the 
materials they could buy from the 
merchants were not good enough. 

To do so is like commissioning a 
neighbor to bring home a pig for a 
certain price, without stipulating 
what kind or quality or weight of a 
pig it shall be. Will the resulting 
pig be brought in his pocket or in 
his truck? Will it be a Guinea Pig 
or a Berkshire? Yet, this is just 
what many members of your flocks 
are doing. No. 28 galvanized is so 
much a hundred-weight, and if any- 
where No. 28 can be bought for two 
cents a hundred-weight less, that is 
supposed to be the place to buy it. 
What of its temper, its weight and 
uniformity and composition of coat- 
ing, its flatness and truth to size, 
and a lot of other things which are 
required for some uses and not for 
others? Are all these to be disre- 
garded or to pass unknown? 

Actually, there is as much differ- 
ence in No. 28 as in pigs! Can they 
hope by any such silly buying to ob- 
tain materials fit to build reputa- 





tions? Or are they so far sunk in 
ignorance that instead of making 
each day’s work well done make 
easier the work of succeeding days, 
they are willing to always be as rep- 
utationless as beginners ? 

This matter of the savings to be 
made in materials is almost entirely 
fallacious. A difference of one cent 
« pound makes an enormous differ- 
ence possible in the quality of ma- 
terials available for reputation 
building. 

This means roughly 20 per cent 
additional to the cost of galvanized 
material, but only 6 per cent on the 
usual cost of standing-seam roofing, 
about 3 per cent on the total usual 
cost of duct work and 2 per cent on 
a fairly usual cost of plain cornice 
work. And in all of these, greater 
workability and freedom from loss 
of partly or wholly finished work 
by cracking still further reduce 
these apparent percentages. 

Have your home flock think of it 
this way! They have all for years 
bought materials mainly on price. 
Where some special quality material 
has been held strongly before the 
public that material thas been given 
a preference over the common ma- 
terial, but the price of the common 
material has mostly determined the 
price that any special material could 
bring. One and all have bought 
common material on price alone— 
not on specification and not on qual- 
ity. One and all have used all the 
intelligence and all the power they 
have in most every way to get the 
price down. 

The manufacturers, big concerns 
which because of their sizes are sup- 
posed to be able to take care of 
themselves and their products, have 
little by little been trimmed down 
until today, after exercising a degree 
of managerial skill and a closeness 
of operation on a scale far beyond 
the present conception of any of 
vour home folks, they are barely 
able to make ends meet. Needless 
to say that in the process of so do- 
ing every superfluity whatever has 
been pared down. Is it surprising 
that with a demand which made no 
allowance for weight of galvanized 
coating, that the coating has been 
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reduced to the point where the sheet 
is what the trade has demanded, a 
general purpose sheet coated lightly 
enough to stand any usual shop 
bending or forming operation? 
Who is to blame? And who holds 
the remedy? Without cooperation 
from your flock, the situation can- 
not be changed and they cannot win 
that reputation which, as is herein 
shown, is of the utmost value to 
them. Recognize that what has been 
here said with regard to galvanized 
sheets, applies equally to every other 
material whatever that is used. 
This point, then, is highly impor- 
tant to your home flock. Buy intel- 
ligently of materials that will make 
and maintain reputation and recog- 
nize in your buying the differences 
in service required. 
How Time Is Wasted by Too 
Much Economy 
Another point which is of impor- 
tance is the question of stock on 
hand. It has been observed many 
times that conscience makes us both 
cowardly and slow. The man who 
feels he must cut his bill of material 
for a job out of the stock on hand 
with the creation of the least pos- 
sible waste of material is just natur- 
ally going to waste a lot of time. 
And since time and material are 
both things to be saved, he may 
easily be more uneconomical on the 
whole than a more reckless man. 
To see how this works, suppose 
your journeymen working for a 
wage of $1.00 per hour were paid, 
not in money, but as was often done 
in Colonial days, in goods, suppose 
they were paid in sheet metal, say 
in No. 24 gauge galvanized. Per 
hour, a man would then at today’s 
usual warehouse prices in bundle 
lots receive 20 sq. ft. of this steel. 
An odd method of payment to 
consider in this year 1927, you will 
truly say. But nevertheless impor- 
tant, for this shows clearly how 
much of your man’s time you can 
afford to waste in trying to piece a 
job of work out of an insufficient 
stock. Each minute of the man’s 
time is worth % of a sq. ft..of steel. 
If to find a piece containing 3 sq. 
ft. of steel he spends 6 minutes of 
time, that piece, before any layout 
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Helping to Increase 
Your Business 


HE Copper & Brass Research Association is 

composed of the leading Copper producing and 
Brass fabricating companies of the United States. 
Its purpose is to increase the knowledge and uses of 
Copper and its alloys, Brass and Bronze. To do 
this it maintains a Research Department and a 
Building Service Department, and does extensive 
educational work. 


Through its Building Service Department the Asso- 
ciation obtains scores of requests each week from 
prospective builders throughout the country, asking 
for Copper roofing materials. These are actual sales 
leads. We mail them each day to the National 
Association of Sheet Metal Contractors, 336 Fourth 
Avenue, Pittsburgh, Pa. 


You can obtain the sales leads for your city and terri- 
tory each day by writing that Association. There is 
no cost or obligation on your part. 


It is a part of the work of the Copper & Brass 
Research Association to increase your sales. The 
sales lead is one method we are using. Another is 
advertising in daily newspapers, national magazines, 
trade and technical publications. 


The public is sold on Copper, Brass and 
Bronze in Building 


Are you getting your share of this business? 


COPPER t& BRASS 


RESEARCH ASSOCIATION 
25 Broadway — New York 
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or other work is done upon it, be- 
comes 5 sq. ft. of steel, 2 of which 
has gone for wages. 

Looked at in this way, you will 
begin to see one large and usually 
hidden item of expense, hidden in 
labor costs when it was properly a 
material cost. 

\Ve are now ready to examine one 
modern business policy which, al- 
though it has been spread far and 
wide by bankers and others who 
should know, is nevertheless wrong. 
This is the policy of starved shop 
stocks. 

It was initiated by the Expert 
Accountants. When an Expert Ac- 
countant has completed his report on 
a company’s books, it is usual for 
him to acknowledge the courtesies 
from the 
force, and 


received 
nianagement office 
then as a sort of grace note where- 


and assistance 
and 


with to sweeten his bill for services, 
and as a means of maintaining con- 
tact during the year until his serv- 
ices will again be required, he makes 
a recommendation or two of a sup- 
posedly beneficial character. 

ne favorite in these last few 
years, since the time when Henry 
Ford found a much needed $100,- 
000,000 in his 
stock, reduction of 
Maintaining Low Stocks Expensive 
enor- 


own spare parts 


is the stock. 

Starved shop stocks cost 
mously in the following ways which 
cannot and do not appear on the 
books as charges to small stocks or 
benefits to large stocks: 

(a) As shown, they increase labor 

costs. 

(b) They prevent the grasping 
opportunities—not only the 
one opportunity that comes 
in and cannot wait for stock 
to be obtained, but for the 
several which never come in 
because it becomes known 
that the couldn’t be 
grasped. And opportunities 
carry unusually heavy profits. 


One 


They increase overhead ex- 
pense through the amount of 
time spent in placing, receiv- 
many 
orders 


ing and checking on 
hand-to-mouth 
time and expense 


smal! 
the 


and 
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wasted in hurrying up these 

little orders. 

‘They increase transportation 
expense and they increase the 
price paid for materials with- 
out benefiting either the job- 
ber or the sheet metal con- 
tractor. 

And now lastly on this subject of 
your people’s materials and those 
who supply them. 

If, as many of your home folks 
profess to desire, they would sell all 
the materials in all the lines of work 
they do, to the consumers, then both 
as a matter of duty arid as a matter 
of protection to themselves, they 
should carry stocks which are suf- 
ficient to meet all usual demands in 
both diversity of quality and in 
amounts of stock. 

Doubtless they will not want to be 
so immoral or what is the same 
thing, so lacking in good business 
sense, as to expect to receive toll 
for a service they do not render. If 
they carry stocks and actually pro- 
mote their sales at least as well as 
a good country store would, then 
there is some real reason for their 
occupying this intermediate position 
and all people who see the service 
rendered will feel no irritation over 
paying for it. 

But if they dominate a highway 
of trade and merely use their posi- 
tion to exact tribute on all business 
that passes over the line, they either 
kill trade or create a vast fund of 
hatred for themselves, or both. 
Many people have been wise enough 
to realize that the material courte- 
ously sold to amateurs eventually 
brought the amateurs back to them 
as loyal and satisfied customers, and 
that unwillingness on their part to 
play the robber baron on the trade- 
choker has been splendid business in 
the long run. 

To the merchant, his well chosen, 
active stocks are a defense. He has 
what others lack and by his having 
essential parts of a bill of materials 
he gets the whole order. Fair treat- 
ment he must have and fair treat- 
ment he can almost always get for 
the 
himself is a man of good, strong, 


mere courteous asking, if he 


nice characteristics. 
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In closing let it be said that the 
importance of strength in all these 
relations of the official families of 
your people lies in the ability it 
gives them to attack, in an educa- 
tional way, any ignorance existing 
among the new peoples with whom 

business 
It is only 
ideals and 


their widening circle of 
brings them in contact. 
through right business 
their consequent right business poli- 
cies that your people can gain that 
reputation and profit which is nec- 
essary to your own safety. 
Strength doesn’t come entirely 
from without—not entirely by con- 


Much, if 
from 


ference and compromise. 
not most, comes from within 
a trained and devoted study of the 
right and a_ fearless speaking 
thereof. 

Associations of everyday people 
who would order their lives aright 
have for centuries ‘retained the 
services of a man of this ability and 
character to think and to speak up- 
on their needs. Variously they have 


called him minister, preacher, divine 


and bishop, meaning shepherd. As- 
sociations of business men have 
need of just such men. They call 
them secretaries. You have one such 
—a splendid one. Encourage him 
with your trust, aid him by seeing 
that the little duties of collections 
and extension of membership are 
locally cared for, so that you may 
have from him the bigger service to 
you of which he is so capable. 

We know that he has under con- 
templation studies of the greatest 
value to you, things you need more 
than many of the things you think 
you need, practical things, definitely 
inspirational as all well-wrought 
things are. , These can only come 
forth when and as by overcoming 
yourselves the little things which 
you can readily do, you make him 
free to do the bigger things you 
need done. 

Liberty is not the license to do as 
we will, but the freedom to do as we 
ought. 

Therefore, join 
gether anew for a bigger freedom 
through a better understanding of 
things which make for 


yourselves to- 


all those 
strength and the right. 
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A PARADOX WORTH NOTING: 
ROOFING TIN MARKED “OLD 
STYLE” DOES NOT MEAN IT 
IS MADE IN THE OLD STYLE 


This company was the originator of the roofing tin brand of ‘Old Style,” and]for some 
thirty-five years our leading brand of roofing tin was known as Taylor’s “Old Style”’ 
(now called ‘‘Target-and-Arrow”’). We gave it the name ‘Old Style’ because it 
was made by us in exactly the same old style followed by the Welsh tin plate makers 
in the early days of the industry when lasting quality was held in more esteem than 
large quantity production. 


That Taylor’s “Old Style” was without exception the peer of roofing tin, has been 
amply attested by the fact that by 1905 more 
than three hundred brands of tin plate had 
been put on the market, by other than the 
Taylor Company, marked “‘Old Style,” ‘Old 
Method,” ‘Old Process,” etc. 


Unfortunately, our original name ‘“‘Old Style” 
was not a name that could be registered with 


Prior to 1905 the U. S. Government, and therefore could be Since 1905 


N h ‘fai . Note the words “Old 
the target the device of used by anyone who desired to do so. Style” have been re- 


has always been a fea- . os placed by “Target-and- 
ture of our brand, even | he promiscuous use of the words “Old Style’ Arrow,” emphasizing the 


aa ‘Ol Sy ** and similar designations for hundreds of brands ytd ao. << 
of roofing tin has not only been confusing to a 

architects and contractors, but has in many cases misled them into allowing’the substi- 

tution of tin inferior to Taylor’s standard, resulting in dissatisfaction on ,the part of 


property owners who thought they were getting Taylor’s genuine “Old Style” roofing tin. 





In order to protect our customers and to put them in a position to be absolutely sure 
that our old style of hand dipped plate would be supplied when specified, we changed the 
brand name in 1905 from Taylor's “Old Style’”’ to “Target-and-Arrow.” 


THERE ARE MANY GOOD ROOFING PLATES SOLD UNDER THE NAME “OLD 
STYLE,” BUT “OLD STYLE” STAMPED ON ROOFING TIN DOES NOT GUAR- 
ANTEE THAT IT 1S MADE IN THE OLD STYLE MANNER. IF YOU WANT 
TO BE ABSOLUTELY SURE THAT YOU ARE GETTING ROOFING TIN MADE 
IN THE OLD STYLE WAY, SPECIFY THE “TARGET-AND-ARROW” BRAND 


N. & G. TAYLOR COMPANY 
BROAD & ARCH STREETS, PHILADELPHIA, PA. 


Headquarters for Good Roofing Tin since 1810 
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Developing Pattern for Roof Ventilators 
for Unusual Requirements 


Construction of Water Shed an 
Important Phase to Consider 


N MANY ventilation jobs a 

stack is run up on top of the 
wall and left open. No water shed 
provision is made, which is not good 
practice. 

Most ventilation work requires a 
water shed, as it aids in keeping 
water out of the ducts and prevents 
them from rusting as well as keeps 
the dust and other foreign matter 
from blowing down so easily. 

Where a simple water shed is de- 
sired on relatively small dianreter 
work, a good way to design such 
rain sheds is to make the hood 
about twice the diameter of the 
stack and to make the pitch possibly 
to a 30 degree angle. 

There is a wide variation in such 
work, but the main thing is to avoid 
back pressure and to allow the full 
area to exit without undue friction. 
Such ‘hoods can be easily developed 
by picking the slant line A-B from 
elevation and using any point as A 
in pattern of center, strike an arc. 
Then on the outside measure the 
circumference for the hood, which 
can be done by calculation or it can 
be done by describing the quarter 
section D and dividing it up into 
any number of equal parts. These 
are then transferred on the outline 
of our pattern. 


After this lines are drawn to the 
center and edges allowed for cut- 
ting out. Often in other lines de- 
scribed on the inside as an aid to 
setting the stays. These stays are 
raised up in many cases to about 
two-thirds the diameter of the stack 
and in other cases a half the diam- 
eter and in still other cases a quar- 
ter of the diameter. 

Much depends on such work by 
the material to be carried as for in- 
stance smoky air, or dust laden air 
or heavy steam over vats and laun- 
dry tables and so on, a larger open- 
ing should be provided to give. free 


By O. W. Korue, Principal St. Louis Technical Institute, St. Louis, Mo. 


exit. Where the air is relatively 
clear a smaller opening is suitable, 
thus in the lower drawing we have 
a ventilator that is 20 inches in 
diameter and because of dense laden 
air the hood is raised up a full di- 
ameter of the stack. To prevent 
too great a through draft of air 
currents several individual flanges 
are placed to break the air currents 
somewhat and cause them to flow 
upward. These are nothing more 
than parts of a cone as shown by 
the section m-n which is extended 
to the center of y. 


ELEVATION 








= 
HALF [PLAN 





The patterns for this can readily 
be laid out by the same method as 
above described. For the cover we 
use the slant line X-a as radius and 
describe the pattern. Then we 
measure off the circumference, as 
a-b. After this we pick the rivet 
lines on x-a of elevation and de- 
scribe them in pattern. Then we 
divide them in 4 equal parts and 
place one off from the seam line 
and merely the other divisions 
equally as e-f-g-h. In this way 
when the cover is assembled the 
stays will be equally placed. 


PATTERN 
FOR COVER 


HALF PATTERN FOR 
FLANGES 


Patterns for Ventilators 
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Adhere to 
Department of Commerce 
Simplification Schedule 


Use nothing lighter than 
full No. 28 gauge for exposed 
Sheet Metal work. 


Address the Department 
of Commerce or this 
Company for Simplified 
Practice Schedule 
No. 28. It will be helpful. 


Contributing Member 


SHEET STEEL 


TRADE EXTENSION COMMITTEE 


S ALLOY 6° 









< 





Last Iwice as Long 


Cost But Fraction More 
CA sheet steel specialty 


that resists corrosion 


INLAND COPPER ALLOY SHEETS 


are durable all the way through 
—soft and workable 


For all exposed Sheet Metal work 


specify 
Inland Copper Alloy Galvanized 
Inland Copper Alloy Blue Annealed 
Inland Copper Alloy Box Annealed 


INLAND STEEL COMPANY 
38 South Dearborn Street, Chicago 
Works: Indiana Harbor, Ind.; Milwaukee, Wis.; Chicago Heights, III. 


Branch Offices and Representatives: St. Paul, St. Louis, Salt Lake City, 
Milwaukee, Kansas City, New Orleans, El Paso 
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St. Louis ‘‘Special” Delegates Pass 
Through Flooded Area on 


Way to Dallas 


107 Make Trip—Given Royal Welcome 


by Dallas Delegation 


RUE to their promise, the St. 

louis sheet metal contractors 
were at the railway stations meeting 
all incoming trains bringing sheet 
metal contractors through St. Louis 
on their way to the National con- 
vention in Dallas on Saturday, 
\pril 23. 

The delegates were taken to the 
Claridge Hotel where they visited 
until luncheon time. In the after- 
noon motors were provided and the 
entire delegation was taken for a 
ride to points of interest about the 
city of St. Louis. 

In the evening the St. Louis sheet 
metal men treated the delegates to a 
banquet and dance, in which 150 
sheet metal men and their wives par- 
ticipated. 

At 9:05 a. m. 
April 24, 107 delegates, including 40 
ladies, boarded the Missouri Pacific 


Sunday morning, 


train for the trip to Dallas. Thrills 
that were not a part of the plan as 
scheduled by the St. Louis men on 
their “Special” were had in full 
measure. The train wound its way 
in and out and around the flooded 
areas below St. Louis. The trip was 
exceedingly eventful, not to say 
hazardous, as bridges were washed 
out, telegraph poles and line droop- 
ing or entirely down. 

But with it all the delegates made 


Upon Arrival 


the best of it. They visited, play ed 
cards and found hundreds of ways 
of making the most of a tedious trip, 
arriving in Dallas at 8:25 p. m. 
Monday, about thirteen hours late. 

The delegates who made up this 
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“Special” included sheet metal folks 
from Chicago, Springfield, Peoria, 
and other cities in Illinois, Ohio, In- 
diana, Missouri, Wisconsin, Mary- 
land, Washington, D. C., New 
York, Pennsylvania, Kentucky. 

A royal welcome awaited the dele 
gates at Dallas. They were met at 
the station by the Dallas men who 


escorted them to the Adolphus 
Hotel. Too much praise cannot be 


given to the Dallas men and women 
for their wonderful work of recep- 
tion and entertainment. 


Ladies Organize National Auxiliary 
During Dallas Meeting 


Texas Women Given Great Ovation for Work 
They Did to Make Convention a Success 


LADIES’ AUXILIARY to the 

sheet metal contractors having 
a national scope was brought into 
being on Tuesday afternoon, April 
26, at the Hotel Adolphus, Dallas, 
Texas, when the National Ladies’ 
Auxiliary was formulated. 

The officers elected were as fol- 
lows: President, Miss Mary 
O’Leary, Louisville, Kentucky ; first 
vice president, Mrs. Julius Gerock, 
Jr., St. Louis ; second vice president, 
Mrs. A. L. Sykes, Chicago; third 
vice president, Mrs. P. H. Lender- 
saltimore ; Miss 
Louisville ; 


king, 
Virginia 
treasurer, Mrs. Bowers, San An- 


secretary, 
Hutchison, 


tonio, Texas. 

The dues of the new organization 
were set at $1.00 per year, and the 
organization efforts are to be di- 


rected toward the establishment of 
closer social relationships than have 
existed in the past throughout the 
entire sheet metal fraternity. 
There were fifty women present 
at the organization proceedings, each 
one of whom pledged herself ear- 
nestly to endeavor to formulate a 
local Ladies’ Auxiliary upon her re- 
turn from the Dallas convention. 
Before closing the meeting, the 
entire delegation of women united 
in a grand and enthusiastic ovation 
of praise to the Texas women, who 
have worked unceasingly through- 
out the year perfecting plans for the 
entertainment and welfare of the 
visiting women during their stay at 
Dallas. This 
cluded a rising vote of thanks to the 


demonstration in- 


Texas women. 

















Group of Sheet Metal Contractors, Their Wives and Daughters, Enjoying the Hospitality of the St. Louis Shee: Metal 
Contractors’ Association on Their Way to Dallas.to Attend the Convention of the National Associa- 


tion of Sheet Metal Contractors 
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SINCE 1866 — 


EVERYTHING IN SHEET METAL 


RCHITECTS and Contractors COKE AND CHARCOAL TIN PLATE 


, , , ROOFING PLATE 
are well acquainted with this CONDUCTOR PIPE 


long-lasting sheet metal. Our stock GUTTER 


includes every size and gauge re- TINNER’S SUPPLIES 
BRASS—COPPER—NICKEL 


quired by the trade. IN ALL FORMS 
**MOND-70”’ 
‘*Since 1866’ we have been serving BABBITT 
and satisfying customers in all parts we a r tRON 
of the country. ARMC THE PUREST IRON MADE 
MERCHANT & EVANS CO. 
PHILADELPHIA 


WAREHOUSES 
¢ NEW YORK CLEVELAND KANSAS CITY 
ore DETROIT CHICAGO 























he finest mechanically constructed 
fireproof skylight you ever saaw— 


a 








™ MICHIGAN 


FIREPROOF 
Skylight 
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(PATENTED) 











A new fireproof | 
skylight that provides SAFETY, 7 \ Writ 
EASE OF INSTALLATION and yet is as | rl ee 
economical as ordinary soldered skylights. ee ee — ae this 
OU can make better profits on your skylight business with the \\ = ¥ ses booklet 
MICHIGAN FIREPROOF SKYLIGHT. + = | . ---\ \ today 
Because no solder is used it is fireproof—no danger of caving in. i \ ——— om i 
Because it has exclusive patented features of construction which make it Jj ad able USE THIS COUPON 4 
strong and mechanically perfect— it is extremely easy to install. §| MICHIGAN FIREPROOF SKYLIGHT CO. I 
Just send the coupon for booklet today. This booklet 3 Benton Herbor, Michigan 
gives full details of construction, sizes and prices. 5 Send me full details and booklet. i 
MICHIGAN FIREPROOF SKYLIGHT CO. g Nemec. “a 
BENTON HARBOR, MICHIGAN Address .. . . my - e 
| et 
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Texas State Sheet Metal Men Resolve to 
Have Standard Wage Scale 


J. O. Walsh Elected President to Succeed E. O. 
Wood—Business Conditions Reported as Good 


draft ‘a 
wages in 


RESOLUTION to 
standard scale of 
Texas for sheet metal workers was 
one of the outstanding accomplish- 
ments of the Sheet Metal Contrac- 
tors’ Association of Texas at its an- 
nual convention in the Adolphus 
Hotel, Dallas, Monday, April 25, 
1927. 

This action is in line with the as- 
sociation’s effort to eliminate the 
sporadic demands for wage scale in- 
creases in the various Texas cities. 
Along with this action it was also 
agreed that the National Association 


TRS 
be we 


Worth, first vice president; E. E. 
Holtcamp, Houston; John Goslin, 
Austin; W. R. Etie, Houston, di- 
rectors, and E. E. Wood, Fort 
Worth, president. The resolution 
asked for the appointment of a com- 
mittee of five to draft a resolution 
toward “establishing a standard 
scale of wages throughout Texas 
and in no case in any instance shall 
any increase be granted in our as- 
sociation in 1927 fo. wages.” 

E. O. Wood, of Fort Worth, 
president of the state association, vf- 
ficially opened the convention at 10 


z.. 


250 more registered by nightfall 
Monday. Heavy rains in the Missis- 
sippi valley meant the failure of 
some 300 visitors, mostly from Ala- 
bama, Louisiana, 


Georgia, Tennessee and Arkansas, 


Mississippi, 


attending the convention this year. 
National Sheet 
Metal Contractors officers, who ar- 
rived late Monday, were Joseph C. 
Gardner, president, of Indianapolis ; 
Walter Budd, first vice president, 
Durham, N. C.; N. A. Lichty, sec- 
ond vice president, Waterloo, Iowa; 
George I. Ray, third vice president, 


association of 


Officers and Directors Shown (Left to Right) Above Are: W. R. Etie, Houston, Directcr; E. E. Holtkamp, Houston, 
Director; W. A. Richardson, Dallas, Chaplain of tke State Associaticn and Director; Joe Dean, Jr., San Antonio, 
Sergeant-at-Arms; Harry Stanyer, Dallas, Secretary-Treasurer and General Convention Chairman; E. O. 
Wood, Fort Worth, President; J. O. Walsh, San Antonio, National and State Association Director 


of Sheet Metal Contractors will be 
urged to adopt a similar standard 
scale for the entire country. 

The resolution, approved at a 
meeting of the board of directors 
and officers of the Texas state as- 
sociation in the English room, 
Adolphus hotel, Sunday evening, 
was presented to the general state 
convention by Harry Stanyer, secre- 
tary-treasurer of the state associa- 
tion, and general chairman of the 
convention committee. 

It was signed by Harry Stanyer 


of Dallas, F. F. Staney of Fort 


and J. W. T. Goslin, Austin, Director 


o'clock in the junior ball room of 
the Adolphus hotel, with a short out- 
line of the work accomplished by the 
association during 1926, and a plea 
for future adherence to the lines laid 
out by the present administration. 
Stanyer, 
urer of the state association, read 
the annual following Mr. 
Wood’s address, and the meeting ad- 
journed for luncheon following the 
appointment of committees. 

More than 130 contractors, mostly 
from Texas, had registered by 10 
o'clock Monday morning, with some 


Harry secretary-treas- 


report 


Charlotte, N. C.; FF. E. Treucht, 
fourth vice president, Springfield, 
Mass.; W. C. Markle, secretary, 
Pittsburgh, Pa., and Julius Gerock, 
Jr., treasurer, St. Louis, Mo. 

Officers of the state association 
were elected Monday afternoon at 
the first order of business of that 
session, when the nominations com- 
mittee, composed of J. W. T. Gos- 
lin, Austin, chairman and E. E. 
Holtcamp, Houston, Joe Dean, San 
Antonio; W. A. Richardson, Dallas, 
and Frank Palmer, Dallas, made 
their report. 
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LOCKSEAM 





HE FINEST elbow ever made. Double lock seamed on the outside — added strength where 
it is most needed, an exclusive Barnes feature. Twice the usual number of crimps—less dis- 
tortion of metal—smoother curve—angle more accurate—longer taper—easier fit. Accurate as to 
size and full weight guaranteed. Every elbow plainly trade-marked, with size, gauge and angle. 
Use Barnes Products to Build Better Business. Our 
Sales Manual Tells How. Write for Free Copy 
BARNES ZINC PRODUCTS COMPANY, 900 Blackhawk Street, Chicago, Illinois. 


MANUFACTURERS OF CONDUCTOR PIPE, ELBOWS, EAVES TROUGH AND FITTING ALL SIZES, ALL METALS 
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UNIGHE AR 


rade Mark Registered U. S. Patent Office 
l’atented in . 8S. A., Nov. 18, 1919 Other Patents Pending 


THE PEER OF ALL CUTTING TOOLS 
UNISHEAR MODEL A 


For Cutting Straight Lines, Curves and Com- 
plicated Designs in SHEET METAL AND 
OTHER MATERIALS 


SPECIFICATIONS: 


CAPACITY Cold rolled steel up to No. 14 U. S. Gauge (5/64") 

SPEED Up to 15’ per minute 

MOTOR: Genera! Electric, 4% HP for either AC or DC. 
Voltage and Cycles must be specified with order 

WEIGHT: 50 Ibs. net. 70 Ibs. gross. 


UNISHEAR MODEL O 
For Inside Cutting, and Cutting of Small Curves, 
in Addition to the Cutting Features 
of Model A 


SPECIFICATIONS: 
CAPACITY Cold rolled steel up to No. 14 U. S. Gauge (5/64”) 
SPE“bD Up to 15’ per minute 
MOTOR General Electric, 4% HP for either AC or DC 
Voltage and Cycles must be specified with order 
SIZES Model O-15 has 15-inch throat 
Model O-36 has 36-inch throat 
Model O-54 has 64-inch throat 
WRIGHT Model O-15 About 195 Ibs 
Model O-36 About 500 Ibs. 
Model O-54 About $00 Ibs 





Unishear Model 0-36 in operation 


UNISHEAR MODEL B 


For Cutting Straight Lines, Curves, Designs, as 
Well as Inside Cutting on Heavy Flat Stock 





SPECIFICATIONS: 
CAPACITY: Up to % inch boiler plate. Softer material 
in proportion 
SPEED: Up to 10 ft. per minute 
MINIMUM RADIUS: 6 inches 
MOTIVE POWER: Optional. 2 HP Motor with Allis Chalmers 
Texrope Drive, or Belt Drive 
SIZE: 36 inch throat 
DIMENSIONS: 6 ft. x 2 ft. by 6 ft. 
WEIGHT About 5,000 Ibs. inishear Model B Equipped with Motor and Texrope Drive 


THE UNISHEAR COMPANY, Inc. 


FLATIRON BUILDING NEW YORK, N. Y. 


BRANCH OFFICES: 
Chicago, Il., Machinery Hall - - Philadelphia, Pa., 1022 Race St. - - Pittsburgh, Pa., House Building - - Milwaukee, Wis., 79 S. Water St. 
For export apply to Unishear Export Corporation, 104 Fifth Avenue, New York, N. Y. 
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J. O. Walsh of San Antonio was 
elected president to succeed E. O. 
Wood, who automatically becomes 
chairman of the board of directors. 
Other officers elected are : H. Wend- 
land, San Angelo, first vice presi- 
dent; W. T. Etie, Houston, second 
vice president; Harry Stanyer, 
Dallas, secretary and treasurer, and 
Harry Dean, San Antonio, sergeant 
at arms. W. A. Richardson, E. E. 
Holtkamp, J. W. T. Goslin and 
E. J. Railton were re-elected to the 
board of directors, and J. W. Bow- 
ers was added to their number. 

Delegates reported that business 
conditions in various sections of the 
state, while not of great volume, 
were good. The progress of the va- 
rious local subsidiaries of the state 
association was reported excellent, 
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with new members enlisting regu- 
larly. 

J. O. Walsh of San Antonio, 
member of the national directorate, 
told the assembly the local organiza- 
tion in his city held regular weekly 
meetings and that it was accomplish- 
ing more good than ever before. 

H. G. Wendland of San Angelo 
declared he owned one of the two 
shops in San Antonio and that his 
business was good. He said his men 
worked nine hours a day and that 
he employed union and nonunion 
labor impartially. 

Houston was decided on as the 
meeting place for the 1928 session 
of the Texas Sheet Metal Contrac- 
tors association at the Monday af- 
ternoon session of the state conven- 
tion in the Adolphus hotel. 


Labor Committee Says 5-Day Week 
Movement Is Checked 


See Urgent Need for Establish- 
ment of Trade Training Schools 


By W. F. ANGERMYER, Pittsburgh 


ITH the exception of a few 
isolated cases, labor agree- 

ments for the year 1927 have been 
signed and, generally, at last year’s 
scale. It is believed that the peak 
in wages for building mechanics has 
been reached and, for the present 
at least, the demand for a five-day 
week in the building industry has 
heen checked. However, it is im- 
portant that all employers of labor 
in building construction keep ‘their 
organizations intact and use every 
possible means to build them up to 
the highest efficiency, as the demand 
for a five-day week is not dead by 
any means. 

Five-Day Week Only an Entering 

Wedge 

One of the really serious problems 
we have to combat is the indiffer- 
ence of some sheet metal contrac- 
tors on this very important ques- 
tion. In fact, some few shops have 
already adopted the five-day week 
and are now working but five days. 
This practice should be discouraged, 
as it may well be regarded as the 
entering wedge. 

For the sheet metal shop, the five- 


day week is economically unsound 
and impractical and will add greater 
burdens to the rapidly increasing 
cost of doing business. In the last 
analysis this will mean not that a 
shérter week is wanted, but rather 
more time for which time and half 
time and.double time must be paid. 
It *has not even the excuse of a 
surplus:ofmechanics to recommend 
it. Often a few hours’ work on a 
job at just the right time might 
prevent long and costly delays and 
possibly great loss to both the con- 
tractor and the owner. 

Recommend Establishing Train- 

ing Schools 

The annual loss of building me- 
chanics in the country through 
death and withdrawal from business 
amounts to almost 36,000. Under 
our present immigration laws, only 
about 9,000 building mechanics were 
admitted during the last half of 
1926. It is, therefore, of the ut- 
most importance that all employers 
give every possible aid and coopera- 
tion to the establishing of trade 
training schools and use their full 
quota of apprentices to replace the 


April 30, 1927 


enormous shortage of skilled me- 
chanics mentioned above. Other- 
wise, we can expect still further ad- 
vances in our already too high wage 
rates in the building industry. 

It is claimed that our present high 
wage rate is responsible for our 
national prosperity, and if a propor- 
tionate increase in production could 
be secured and other lines of en- 
deavor brought nearer our high 
standard in the building industry, 
our prosperity might have even a 
greater spread. It is well known 
that large pay rolls create larger 
markets, but the poor unfortunate 
who receives only 40 to 50 per cent 
of the wage of building mechanics 
can neither rent nor buy a home 
built by $12.00 to $14.00 mechanics. 

Must Produce to Enjoy 

The standard of living depends 
entirely on the standard of produc- 
tion. If the latter is low the former 
cannot be high. The nation that 
produces little enjoys little. If all 
men could be brought to realize that 
nothing can be taken unless an 
equivalent be given, half of the 
ideas that cause strikes and dissen- 
sion would disappear and the other 
half would cease to influence. It 
is a well-known fact that most of 
our strikes and disputes are caused 
through a lack of understanding of 
the economic principles involved. 

Whether the present high stand- 
ard of living now being enjoyed by 
labor is to be maintained, or to re- 
vert back to the lower standard of 
former years, depends on labor. If 
it assumes a sane and reasonable 
attitude in the question of produc- 
tion and can be made to realize that 
a thirty-minute hour is just as dis- 
honest as a fifty-cent dollar, all will 
be well. 

Building Outlook for 1927 
' Excellent 

The building construction outlook 
for this year is excellent, according 
to Dodge reports for the first quar- 
ter this year, is slightly above that 
of 1925 and 6 for the same period. 

Our Texas friends are to be con- 
gratulated for construction started 
in March of this year, amounting 
to almost twenty-five million dollars, 
the greatest on record. Texas is 
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ain-Snow- Sle ef / 


T makes no difference what the weather, winter’s rain, snow and sleet or summer's 


showers and heat, the “Quaker City’ Double Seamed Reinforced Corner Miter 
is built to stand up through it all. 


The seam is wide and well made and the improved reinforced corner found only on this miter, 
allows for contraction and expansion. 


The “Quaker City” Miter is packed in cartons containing two dozen each and made of 
Galvanized Steel, Armo Ingot Iron, Toncan Metal and Copper. 


If you prefer, order from your nearest Jobber, but insist on the ‘Quaker City.” 
In case your Jobber does not have them we will be glad to ship any quantity from our stock. 


We also manufacture the “‘BB”’ line of End Pieces, Outlets and Caps. 


BERGER BROTHERS CO. 


229 to 237 ARCH ST. PHILADELPHIA 





Say you saw it in AMERICAN ARTISAN—Thank you! 
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102 per cent above February and 
18 per cent above March of last 
year. New construction started in 
Texas during the first quarter 
amounted to over fifty-two millions, 
or an increase of 3 per cent over 
last year for the same period. 

Of course, some allowance must 
be made for the size of Texas. Ac- 
cording to Harry Stanyer’s esti- 
mate, you could set most of our 
eastern states within the boundry of 
Texas with enough area left be- 
tween boundaries of the eastern 
states to raise all the onions and 
graze all the Texas steers needed 
to provide all the meat and onions 
needed to feed the rest of the coun- 
try. 

Now, we all know Harry and like 
him and would not think of ques- 
tioning his veracity, but for my own 
satisfaction, have thought that some 
pleasant evening, after the conven- 
tion session, I would like to take a 
walk around the boundary lines of 
your great state. Also, would look 
up some of the homes that Harry 
told us set back 150 miles from the 
road to avoid the noise and dust of 
passing automobiles driving over 
your wonderful state. 


While strictly speaking, this might 
not be considered a part of the re- 
port of your Labor Committee, yet 
you will have to admit that to make 
this investigation will result in con- 
siderable labor. 


Truly all the bulls will not be 
thrown at the rodeo. 

Labor Committee, W. F. Anger- 
myer, Pittsburgh; W. E. Lamneck, 
Columbus; H. L. Stanyer, Dallas ; 
H. T. Halverson, Portland, Maine; 
G. W. Frazier, Portland, Oregon. 


Abram Cox Company 
Moves Chicago Office 
to Larger Quarters 


The Abram Cox Company, 2911 
S. La Salle St., Chicago, announce 
the removal of its office and ware- 
house on April 25th, 1927, to 2911 
S. La Salle St., where increased 
space and improved facilities have 
been secured. 

The new telephone number of 
the company is Calumet 3863. 


AMERICAN ARTISAN 








Arkansas Retail Hardware Associatior 
Convention, Little Rock, May, 1927. L 
P. Biggs, Secretary, Little Rock. 


Indiana Fur-mets annual convention, 


Hotel Severin, Indianapolis, May 4, 5 
and 6, 1927. 
more road, Indianapolis, Secretary. 

Indiana Heating and Ventilating Asso- 
ciation Convention, Hotel Severin, In- 
dianapolis, May 4, 5 and 6, 1927. Frank 
E. Anderson, Terre Haute, Indiana, 
Secretary. 

Indiana Sheet Metal Contractors’ Con- 
vention, Hotel Severin, Indianapolis, 
May 4, 5 and 6, 1927. William N. Strass- 
ner, Anderson, Indiana, secretary. 

Metal Branch meeting of the National 
Hardware Association, Hotel Cleveland, 
Cleveland, Ohio, May 5 and 6, 1927. 
F. O. Schoedinger, Columbus, Ohio, 
Chairman. 

Southern Hardware Jobbers’ Asso- 
ciation, Peabody Hotel, Memphis, 
Tennessee, May 10 to 13, 1927. John 
Donnan, Secretary, Richmond Virginia. 

Old Guard Southern Hardware 
Salesmen’s Association, Peabody Ho- 
tel, Memphis, Tennessee, May 11, 1927. 
R. P. Boyd, Secretary, R. F. D. No. 4. 
Box 19, Knoxville, Tennessee. 

Western Warm Air Furnace & Su 
ply Association, June 1 and 2, 1927, 
Peoria, Illinois. John H. Hussie, Sec- 
retary, 3624 La Fayette Avenue, 
Omaha, Nebraska. 


Mississippi Retail Hardware and Im- 
plement Association Convention and Ex- 
hibition, headquarters, White House, 
Biloxi, June 13, 14, 15, 1927. Buy Nason, 
Secretary, Columbus. 

National Retail Hardware Association 
Congress, Mackinac Island, Michigan, 
June, 1927. H. P. Sheets, Secretary 
Treasurer, 130 East Washington Street, 
{ndianapolis, Indiana. 

Missouri Sheet Metal Contractors’ 
Association at Sedalia, Missouri, July 
12 and 13, 1927. Ben Kolbenschlag, 3618 
North Grand Street, St. Louis, Secre- 
tary. 








<—s 


| Retail Hardware Doings | 











Iowa. 

The Garver Hardware Company, 
Des Moines, suffered a fire loss of 
$4,000.00 

Michigan. 

R. W. Christie, Muskegon, has 
moved his hardware business to 129 
West Western avenue. 

The P. G. Hardware Company, De- 
troit, has opened for business at 11511 
Chalmers Avenue. 

Minnesota 

John L. Obermeyer has purchased 
the Siehe Hardware store, Fairmont. 

Charles Rhoda has opened a hard- 
ware store at Swansville. 

The H. S. Rhames Hardware stock 
was purchased by George Troppman 
and A. L. Kitt, Utica. 

P. O. and E. A. Nastrom have sold 
their hardware stock to Harry E. 
Sandin, Mora. 


Harry R. Jones, 308 Ken- . 


April 30, 1927 


Missouri. 

R. C. Grigsby has opened a hard- 

ware store at Calhoun. 
North Dakota. 

J. Carstens and Leo Zempel have 
purchased the Norton Hardware store 
at Bowman. 

Anthony F. Reilly will establish a 
new hardware business in the Farmers 
State Bank Building, South Dickinson. 

Oklahoma 

J. S. King has purchased the inter- 
est of John Klingensmith in the 
Utility Hardware Company, Cleve- 
land. 

Wisconsin 

The Lemerond- Virtues Hardware 
Company has opened for business at 115 
North Broadway, Green Bay. 

A 30x30 foot addition has been added 
to the Dismond and Horn Hardware 
Store at Mukowonago. 

C. W. Smith has purchased the M. 
Nygaard Hardware Store, Bayfield. 

John L. Lyons sold his interest in the 
Spring City Hardware Company, 269 
West Broadway, Waukesha, to Albert 
Wilson. 

The Bauman Hardware Company, 
Kenosha, is now located at 5507 Sixth 
Avenue. 

Oscar Isenberg has purchased an 
interest in the Bohn Hardware Com- 
pany, Baraboo. 

John L. Lyons sold his interest in 
the Spring City Hardware Company, 
269 West Broadway, Waukesha, to 
Albert Wilson. 

Oscar Isenberg has purchased an 
interest in the Bohn Hardware Com- 
pany, Third Avenue, Baraboo. 

The stock of the Park Falls Hard- 
ware Company, Park Falls, was pur- 
chased by Gust Schmidt and Son. The 
new firm name will be Schmidt Hard- 
ware Company. 

Beionez Brothers have opened a 
new hardware store at 424 Main Street, 
Racine. 





“White Way” Washing Machines. 


From Riverside Hardware Company, 
2231 Riverside Boulevard, Sioux 
City, Iowa. 


Please advise us who makes the 
“White Way” washing machine. 
Ans.—White Lily Manufacturing 
Company, Davenport, Iowa. 
Wood Preservative Paint. 


From Roanoke Hardware Company, 
Roanoke, Illinois. 


Kindly advise us where we may 
obtain a wood preservative paint for 
preserving wood exposed to the 
ground. 

Ans.—Gardco Pain Products 
Company, 2644 North Southport 
Avenue and Sherwin-Williams 
Company, 2001 West Pershing 
Road, both of Chicago, Illinois. 
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PERFORATED METALS 









All Sizes and Shapes of Holes 
In Steel, Zinc, Brass, Copper, Tinplate, etc. 
For All Screening, Ventilating and Draining 
EVERYTHING IN PERFORATING METAL 


ile = & awe 2 pampe: © 
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The NEW IMPROVED <a TANDARD” 


ROTABLE VENTILATOR 


HIS favorite ventilator 
has been further im- 
proved to insure— 
Greater Durability 
ieter Operation 
reater Efficiency 
Better Balance 
The New Cone-top Suspen- 
sion, new Bronze Guide 
Bushings, and Cross-Braced 
Skirt are the new features. 
Let us tell you in detail all 





e See about this better ventilator. 
“Standard” Ventilator and Chimney Write for special circular and 
Mest Efficient Combination onthe mar prices ¢ 





STANDARD VENTILATOR CO., Lewisburg, Pa. 












E make both kinds of gal- 
vanized shingle — hand 
dipped being stamped from prime 
tin plate and immersed one at a 
time in molten zinc and the other 
kind which are stamped from 
sheets already galvanized. 


We also make painted shingles— 
either red or green. 


SO N. 23rd Street, Philadelphia 
528 S. Clark Street, Chicago 


CORTRIGHT METAL SHINGLES 





FEOLUS 
FOR HOMES 


The home should be prop- 
erly ventilated—few of them 
are. Here is a sales oppor- 
tunity often overlooked by 
the average Sheet Metal 
Worker, but one which offers 
a lucrative business to those 
who take advantage of it* 


“Cedaneey sae FEolus-Dickinson Co. 





in the Union. Vent Makers Since 1888 
3332-52 Seuth Artesian A we 

SPECIFY ZOLUS ath vtusien howe 
VENTILATORS Phone: Lafayette 1862-1863 














°CORTRIGHT METAL ROOFING CO. 





















Round 
Corrugated 





Plain Round 


NEVER MADE WITHOUT THIS 


Ld 
~_ F Dicchmarm, an 
s 
OE 


Quality and Service Made ’em Famous 





Made of one piece of heavy gauge material, 

in all styles and angles from 10 to 90 

degrees, of 24, 26, 28 ga. ternes, then 
galvanized after formation. 


DIECKMANN 
Elbows and Shoes 


are the standard of the market 
and always give satisfaction 
Send for new catalogue 26 showing complete line 


The Ferdinand Dieckmann Co. 


P. O. Station B, Cincinnati, O. 









Square 
Corrugated 
Style A 





Not made lighter than 
28 ga. or 16 oz. copper 
















When ‘oriting mention AMERICAN ARTISAN—Thank you! 
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Buying in Steel Market Is Limited to 
Current Requirements — Outlook for 
Second Quarter Continues Favorable 


Lack of Interest Characterizes Pig Iron 
Market—Buying in Nonferrous Metals Is Light 


ESTRAINED contraction con- 
R tinues to mark demand for 
most finished steel lines, but this is 
in conformity with the experience 
of recent years and is not sufficient 
to wipe out the slight margin of in- 
crease in new business and produc- 
tion over last April. 

Steel prices have been subjected 
to pressure but, in the main, have 
held. Pig iron remains quiescent in 
the absence of spot purchases to 
round out second quarter commit- 
ments, and quotations are largely 
untested. 


The present sensitive market re- 
flects recent tendencies in buying. 
Consumers are buying so decidedly 
for current requirements only that 
the slightest deviation in general 
business is registered immediately at 
the mills. The effort to keep ca- 
pacity engaged is mirrored in in- 
tensified selling effort. 

In the aggregate, demand for steel 
is rolling up sufficient tonnage to 
keep the industry engaged at the 
comfortable average of 86 per cent 
and the outlook for a good second 
quarter continues bright. 

Pig Iron 

Interest in pig iron at Pittsburgh 
is at the lowest ebb in a long period. 
The market is enlivened only by the 
inquiry of one concern for 3,000 to 
5,000 tons of basic for Verona, Pa. 
Merchant furnaces are quoting $19, 
Valley. 

Foundry and malleable sales still 
are limited to single cars. One car 
of malleable brought $19, but usual 
sales are at $18.50, valley, for base 
grade. Contract customers continue 
to furnish shipping instructions 
without pressure. Small lots of bes- 
semer have sold at $19.50,. valley. 
Low phos customers are covered to 
July 1. 

Little test of $20, Chicago fur- 


nace, for No. 2 foundry and malle- 
able is afforded by the present mar- 
ket. Buyers offer no resistance in 
the Chicago district, although iron 
produced in Chicago territory is be- 
ing sold at a lower basis to meet De- 
troit and other eastern competition. 
Buying is confined to medium and 
small-lot tonnages. 

Malleable foundries are affected 
by the slack in railroad and automo- 
bile buying. Inquiries include 1,000 
tons of foundry from the Tri-Cities 
and a number of carloads. The 500 
tons of bessemer on inquiry in the 
Chicago district for the past week 
still is active. 

At Birmingham requirements for 
May and June promise to be steady, 
and furnace interests look for a 
good period of selling. 

Quotations remain firm at $18, 
base, Birmingham. No sales are re- 
ported for third quarter. Ten blast 
furnaces in this district are on foun- 
dry iron, 12 on basic and one on 
ferro-manganese. 

Copper 

The price of copper has been 
holding fairly well at 13.12% cents. 
Connecticut, and 13.25 cents to 
13.37% cents, Midwest though buy- 
ing has been small after the activity 
of about a week ago. However, 
there were some signs of easiness on 
Monday. 

Recent business was not what the 
market had expected. Mill products 
are unchanged except for an in- 
crease of %-cent in the price of 
copper wire April 20. 

Lead 

Buying of lead remains light 
though on some recent days there 
was good business on the East St. 
Louis basis. 

Zine 

Prime western zinc has been in a 

quiet market and slipped off rapidly, 


after a period of resistance, to 
6.12% cents, St. Louis, Monday, the 
lowest since the autumn of 1924. 

The ore market also has been 
easy, falling to $42 a ton. Produc- 
tion of ore and metal in this country 
and others continues top notch but 
consumption evidently has shrunk a 
little. The Anaconda Copper Min- 
ing Co. has just announced plans for 
an increase of 50 per cent in its 
Montana output of electrolytic zinc. 
It is not known how soon:it will be- 
come effective, but construction is to 
be started now. The price of high 
grade now is 8.25 cents delivered, 
though one producer nominally 
quotes 9.00 cents. 

Tin 

The price of tin has fallen more 
than 2 cents in about a week and 
business has continued dull. Users 
evidently are well covered for the 
time being and do not care to ven- 
ture far into the summer. 

Spot now is only -1 cent above two 
months or June delivery and this is 
an unusually narrow spread. Prices 
are unusually low compared with re- 
cent averages. 

Solder 

Chicago warehouse prices on 
solder are as follows: Warranted 
50-50, $41.25; commercial 45-55, 
$38.25; plumbers’, $36.25, all per 
100 pounds. 

Old Metals 

Wholesale quotations in the Chi- 
cago district, which should be con- 
sidered as nominal, are as follows: 
Old steel axles, $17.00 to $17.50; 
old iron axles, $21.00 to $21.50; 
steel springs, $16.00 to $16.50; No. 
1 wrought iron, $12.00 to $12.50; 
No. 1 cast, $15.25 to $15.75, all per 
net tons. Prices for non-ferrous 
metals are quoted as follows, per 
pound: Light copper, 9 cents; zinc, 
4% cents, cast aluminum, 15 cents. 
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No. 5 Jr. Punch 






Weight 2% Ibs. 
Capacity 4%” thru 
16 gauge iron. 


No. 8 Imperial Punch 


Weight, 16 Ibs., capacity 
%” hole thru 4” iron 


No. 16 Bench Punch 


Operator works in 
front of Machine. 


Capacity 
%” hole thru \” 
iron. 


Weight with table, 












IMPROVED 
Angle Iron Combination No. 455 


where you buy your 
Punches and Dies 


—— = 
= C 


tory and are genuine. 


No. 10 Ball Bearing Punch 






“Libera thon Loa 
clearance, will 
Pench enter wl BEAR 
EZ oie 4 he 
Can be = ” through %-inch iron. 
furnished 
wih a WHITNEY METAL TOOL CO. 
west table. 93 Forbes Street Rockford, Illinois 


Write for Prices, Other Sizes 


There Is a Difference 


Be sure the wxee(W) 
is on all your 


punches and dies. They 
are made in our own fac- 

















a 


mede in all practical sizes, capacity 
No. 18 gauge iron and lighter. 





Foot Squaring Shears—Silver City Pattern, 


WORTH WHILE TOOLS 
AND MACHINES 


OR over a century the PEXTO or- 
Ve anization has striven to give the 
m 


anic the most value for his money. 
We receive many testimonials from 
users, telling us of the long, satisfactory 


service given by PEX O Machines 
and Tools. 


Write for Catalog No. 25A 


PEXTD 


Machines and Tools for the Sheet Metal 
Worker - Production Machinery for 
the Manufacturer of Sheet etal 
Products - Power Presses - Dies 
—Power Shearing Machines. 


THE PECK, STOW & WILCOX CO. 


SOUTHINGTON, CONN., U.S. A. 














Say you saw it in AMERICAN ARTISAN—Thank you! 
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Chicago Warehouse Metal and Furnace Supply Prices 


AMERICAN 


ARTISAN AND HARDWARE RECORD 


the only 


publication containing Western Hardware and Metal prices corrected weekly. 





METALS 


PIG TRON 
Chicago Fdy., No. 2 
Southern Fdy., No. 2 
Lake Superior Charcoal.... 
Malleable 


FIRST QUALITY BRIGHT 
TIN PLATES 
20x28 112 sheets. 
20x28 
a 66 sheets. 
XXX 20x 
(XXxxX Hert 


- $25 
29 


TERNE PLATES 
20x28, 40-1b. 
40-Ib. 
25-1b. 
26-1b. 
20-1b. 
20-1b. 
16-Ib. 


sheets 
sheets 
sheets 
sheets 
sheets 


20x28, sheets 


“ARMCO” - 
No. 8 ga. up to and including 
¥ 5-100 lbs. $ 


COKE PLATES 
Cokes, 80 Ibs., base, 20x28.$13 
Cokes. 90 lbs., base, 20x28. 13 
Cokes, 100 Ibs., base, 20x28. 14 
Cotee 107 we. base, I 


shee 
Cokes, “S06 lbs... base, 56 
sheets 


— ANNEALED SHEETS 


per 100 Ibs. $2 80 
4 00 


Base ga 
mee > 10 ga..per 100 lbs. 
ONE PASS COLD ROLLED 


CK 
. per 100 Ibs. $3 75 
Ibs. 3 90 


per 100 


“ARMCO” GALVANIZED 
“Armco” 24 per 100 Ibs. $6 


GALVANIZED 


per 100 Ibs. 

per 100 Ibs. 
per 100 Ibs. 
per 100 lbs. 
per 100 Ibs. 
per 100 Ibs. 
per 100 Ibs. 


BAR SOLDER 
per 100 Ibs. $41 


38 


per 100 lbs. 
35 


Plumbers ..-per 100 lbs. 


In Slabs 


Cash Lots (600 lbs.).......- 


Sheet Lots 


heets, aah . base oo tuewe 18¢ 
ill Base 18¢ 
Tubing, brazed base 

Wire, base 

Rods, base 


Sheets, Chicago base 
Mill Base 
Tubing, "Gennes base. 
Wire, No. 8 
Wire, No. 
Wire, No. 
Wire, No. 

hea rier 


INGOT IRON PLATES 
4 65 


Ameriean Pig 


Sheet 


Full Coils 
Cut Coils 


14 
14 


per 100 lbs. 
25 


per 100 lbs. 
TIN 


per 100 Ibs. 
per 100 lbs. 


$74 


io 


Bar tin 
HARDWARE, SHEET 
METAL _ SUPPLIES, 
WARM AIR FURNACE 
FITTINGS AND ACCES- 
SORIES. 


ASBESTOS 


Paper up to 1/16 
Roll board 
Mill board 3/32 to 
Corrugated Paper (250 
sq. ft. to roll) $6.00 per roll 


BRUSHES 
Hot Air Pipe Cleaning 
Bristle, with handle, each $0 86 


Flue Cleaning 
Steel only, 


Per Box 
sheets $36 0 


each 


BURRS 
Copper Burrs only... «+ -40-5% 
CEMENT, FURNACE 


American Seal, 56-lb. cans, net $ 40 
American Seal, 10-lb. cans, net 80 
American Seal, 25-lb. cans, net 2 06 

per 100 lbs. 7 61 


CHIMNEY TOPS 
Adams’ Revolving 
Wt. Do 


Price Doz. 
$1 0 


1 50 
50 


CLINKER TONGS 


Front Rank, each 
Per doz. 


Damper 


pe 
Non Rivet ‘tail pieces, 
per doz. 
COPPERS—Soldering 
Pointed Roofing 
per Ib. 40c 


per Ib. 


CORNICE BRAKES 


Chicago Steel Bending 
Nos. 1 to 6B 


Gal., plain, round or cor. 
26 gauge 


28 gauge 


rd. 
a 


DAMPERS 


“Yankee” Hot Air 
7 inch, each 20c, 
8 inch, each 25c, 
9 inch, each 30c, 
10 inch, each 32c, 


75 
75 


9 inch, each 


Diamond Smoke Pipe 
7 inch, doz 


10 inch, doz 


Adams’ Sheet Metal 
7 inch, 60 
8 inch, 22 
9 inch, 2 60 
10 inch, 80 
DIGGERS 
Post Hole 
Iwan’s Split Handle 
(Eureka) 
4-ft. Handle..per doz. $14 
7-ft. Handle...per doz. 36 
Iwan’s Hercules pattern, 
per d 


EAVES TROUGH 


Galv. Crimpedge, crated 75 & A+. 
Zinc, “Barnes” 0% 


ELBOWS 


Conductor Pipe 
Galv., plain or corrugated, 
round flat Crimp. 
28 Gauge 
26 Gauge 
24 Gauge 


Galv. & Terne Steel 
ree ne. and Rd. Corr.: 


No, 28 Gauge 
26 Gauge 


Portico Elbows 
Standard Gauge Conductor Pipe, 
plain or corrugated 
Not nested 
Nested solid 


16 oz., all designs 


Zinco— 
All styles 


ELBOWS—Stove Pips 


1- qlee Corrugated. Uniform Blue 
“Milcor’” No, 28 Gauge. Doz 

S-inch $1 

6-inch 

7-inch 


Adjustable—Uniform Blue 


“Milcor” No. 28 Gauge. Uniform 
Blue. 

5-inch 

6-inch 

7-inch 


WOOD FACES—50% off list. 
FENCE 


(100 rods)... 
(100 rods).... 


726-6-12% % 
43 62 


1948-614%% 
FILES AND RASPS 


Heller’s (American) 
American 

Arcade 

Black Diamond 
Eagle 

Great Western 
Kearney & Foot. 
McClellan 

Nicholson 


East of west boundary line of 
Province of Manitoba, Canada, 
No. Dakota, So. Dakota, Ne- 
braska, Kansas, Oklahoma, Am- 
arillo, San Angelo and Laredo, 
Texas oe -52% 
West of abeve boundarp.. 48% 


Geo. W. Diener Mfg. Co. 
No. 02 Gasolene Torch, 
qt. 


No. 0250, Kerosene, 
Gasolene Torch, 1 qt.. 


No. 10 Tinner’s Furn. 
Square tank, 1 gal 


No. 15 Tinner’s Furn. 
Round tank, 1 gal 


No. 21 Gas Soldering Fur- 
nace 


No. 110 Automatic Gas 
Soldering Furnace e i 
Double Blast Mfg. Co. 
Gasolene, Nos. 25 and 36..60% 


Quick Meal Stove Co. 


Vesuvius, F. O. B. St. Louis 30% 
(Extra Disct. for large 
quantities) 


GALVANIZED WARE 
Pails (Galv. after made), 
10-qt. 
Tubs (Galv. after made). 


Single Strength, A, 25-in. 
brackets occessee8I% 
Single Strength, A. 34 to 40- 
in. bracket 86% 


Single Strength, A, all other 
brackets 86% 


Double Strength, A, all sizes. .86¢% 


HANGERS 


Conductor Pipe 
Milcor Perfection Wire..... 


Eaves Trough 
Milcor Eclipse Wire 
Milcor Triplex Wire 
Milcor Milwaukee Extension 10% 


Milcer Steel (galv. after 
m, "ae 12%% 


Bex 
Vv. & B. No. 1, each 
Conductor 


“Direct Drive” Wreught 
Iron for wood or brick..15% 


. & B. No. i, each 
HUMIDIFIERS 


“Front-Rank,” Automatic 


In single lots 

In lots of 10 or more.... 
In lots of 25 or more... 
Vapor pans, etc., each 


LIFTERS 
Stove Cover 
-+.Per gro. $6 00 


per gro. 4 75 


MALLETS 


Tinners 
Hickory per doz.$2 25 


Galvanized steel mitres, 


Cut Steel 
Wire 


(Continued on Page 262) 
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THE J. M. & L. A. OSBORN COMPANY—CLEVELAND 


‘Everything Used in Sheet Metal Work’’ 








USE 
OSBORN’S 
LEAD COTE 
FOR 
DURABILITY 











USE 
OSBORN’S 
LEAD COTE 
FOR 
ECONOMY 














“‘The Sheet Metal of Modern Prominence ”’ 


“OSBORN’S LEAD COTE’ WILL NOT FLAKE OR PEEL 











ARCHITECTURAL 
SHEET METAL 
ORNAMENTS 
Made of 
ZINC 
COPPER 
BRONZE 


OR 

LEAD 

Also 
METAL CEILINGS 

SPECIALISTS IN SPECIAL WORK 
ESTIMATES SUBMITTED ON RECEIPT 
OF 
BLUE PRINTS OR DRAWINGS 








Ornamental Catalogue No. 50 on request 


FRIEDLEY-VOSHARDT CO. 


Office: 733-737 So. Halsted St. 
Factory: 761-771 Mather St. 


























CHICAGO STEEL CORNICE BRAKES 


STANDARD OF THE WORLD 


THE BEST BRAKE 
FOR ALL PUR- 
POSES: Most Dur- 
able, Easiest Oper- 
ated, Low in Price; 
Made in All Lengths 
and to Bend All 
Gauges of Metal. 
Over 23,000 in use. 





WRITE FOR 
PARTICULARS 


DREIS & KRUMP MFG. CO.., 7404 Loomis Street, CHICAGO | 






































CHICAGO TLLINOIS 
WE MANUFACTURE COMPLETE 


LINE OF BOLT PRODUCTS, INCLUD- 
ING STOVE BOLTS, CARRIAGE BOLTS, 
MACHINE BOLTS, LAG BOLTS, NUTS, 
COTTER PINS, ETC. ALSO STOVE 
RODS, SMALL RIVETS AND HINGE 
PINS, CATALOG ON REQUEST. 








THE KIRK-LATTY CO. 
1971 W. 85th St. Cleveland, O. 











Memorial Monuments 


Write for Prices and 
Illustrations 


Gerock Bros. Mfg. Co. 
Sheet Metal Ornaments 


and 
STATUARY 
1252 So. Vandeventer Ave’ 
St. Louis, Mo., U. S. A. 














— 








Please Mention 


AMERICAN -ARTISAN AND 
HARDWARE RECORD 


When writing to advertisers 
=———— 























MARSHALLTOWN 
Throatless Shears 


HERE is a machine that will do 
all your sheet cutting. It takes 
sheets of any size and does accurate 
work quickly. It is our No. 18 Hand 
Power Shear, the size for the av- 
erage shop. It is high grade 
throughout, being made of the 
strongest and toughest metals. 
It sells at a price which makes it 
possible for you to own one NOW. 


C Address Dept. A. A. and ask for our cata- 
— Pr — log and price list covering our entire line. 














MARSHALLTOWN MFG. CO., Marshalltown, Iowa | 














Mention AMERICAN ARTISAN in your reply—Thank you! 
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Markets—Continued from page 260 


NETTING, POULTRY 
— appa va. 


& 
2%- -Ib. cartons 


PIPE 
Conductor 


Cor. Rd., Plain Rd. or Sq. 


Galvanized 


Crated and nested (all 
gauges) 75-24% 
Crated and not nested 
(all gauges) 


Furnace Pipe 
Ditties Wall Pipe and 
Single Wali Pipe. Round 


Galvanized 50 
Galvanized and Tin Fittings 50% 


Lead 
Per 100 Ibs. .. 


Stove Pipe 


““Milcor” 
Blue Stove 


“Titelock” Uniform 


50 
26 
26 
60 
25 
25 


T-Joint Made up 
6-inch, 28 ga 


All Zine 
No. 11, all styles .... 


POKERS, STOVE 
W’r't Steel, str’t =. bent, 


doz 
Nickel Plated, coil Nendies, 
«eeeceses per doz. 


Furnace Tackle....per doz. 

+++-per gro. 
Furnace Screw (enameled) 
-per doz. 


Ventilating Register 
Per 
Small, 


eee eee ee eeeeeeee 


ae. oe Putty, 100-Ib. 


QUADRANTS 
Malleable Iron Damper 


REDUCERS—Oval Stove Pipe 


Cast Iron 

Steel one * Semi- ‘Steel 

Baseboard 

Adjustable Ceiling 
Ventilators ...... 


Register Faces—Cast and Steel 


Japanned, Bronzed and 
lated, 4x6 to 14x14 


Large Register Faces—Steel, 
14x14 to 38x42 


RIDGE ROLL 


Galv., Pista mee mh, 


ROOFING 
Per Square 
Best grade, slate surf. prep’d $2 30 
Best tale surfaced 2 66 
Medium talc surfaced 00 
Light tale surfaced 26 
Red Rosin Sheeting, per ton 67 00 


ws 
Sheet Metal 


7, %x%, per gross 
No. 10, %x3/16, per gross 
No. 14, %x%, per gross.... 


SHEARS, TINNERS 
& MACHINISTS’ 


Viking 
Lennox Throatless 


No. 18 
Shear blades 
(f. o. b. Marshalltown, Iowa.) 


-$12 00 doz. 
6 00 doz. 


SHIELDS, 


No. 1 “Gem” floor ... 
No. 2 “Gem” wall 


SHOES 


28 Gauge, Plain or 
corg. round flat crimp...60% 

26 gauge round flat crimp....45% 

24 gauge round flat crimp....156% 


Galv. 


SNIPS, TINNERS’ 


40 & 10% 
--40 & 10% 


pecccccccec oN 


Steel and Irom ......+++++++-Net 
(Add for bluing, $3 per doz. net) 
ccccccccc sleet 
ecoccccocc een 


ceccceeces Net 


Winterbottom’s ....+++++. 


STOPPERS, FLUE 


Common 


Gem, flat, No. 3....per dos. 1 00 


VENTILATORS 


Standard 30 to 40% 


Plain annealed wire, No. 8, 


per 100 Ibs. 


Galvantasé barb wire, per 
100 1b 3 


Wire eleth_Btack pointes, 
12-mesh, per 100 sq. cece 


Cattle Wire—galvanized nf ily 
weight spoel, per 100 Ibs. 3 


Galvanized Hog Wire, 80 rod 
spool, per SPpOOl........«5. 

Galvanized plain wire, No. $%, 
per 100 Ib 


Stove Pipe, per stone..... 


WRINGERS 


each $ 
each 
each 
each 
each 
each 
each 
each 


, Guarantee 
, Bicycle 
Domestic 
. Brighton 
, Guarantee 
, Bicycle 
Pioneer 
Superb 
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(VESUVIUS ) 
BLOW TORCHES 1d 


SOLID SAL AMMONIAC 























in pint or quart sizce 
With quickly removable soldering trea 
heoks. 


Vesuvius Blow Torches are 
made of brass or non-corrosive 
oxydized terne plate. The lat- 
ter is particularly recommended 
for hard usage. 

Write for prices ana illustrated 
Wer Gaseline circular today 


QUICK MEAL STOVE COMPANY 


Div. American Steve Company 
625 Chouteau Ave. St. Louis, Mo. 


Foie 


Genuine Tin- 
ners Fire Pots 


bearing the trade name “Torrid” 
are made by Diener. None others 
are genuine. Be sure the Furnace 
= you buy has our name on the 
‘tll tank. 


8 DIENER | GEO. W. DIENER 
“No aaa, MFG. CO., CHICAGO 


: - HI ICAGO, ae "9 Makers of fine Blow Torches and 


NT Fire Pots. 














Used by those 


who know what's 


best — 
because 


It does not crumble 


CHICAGO STEEL SLITTING SHEAR It canta. “lump” 































PATTERNS ino Heaters It is Fi Bh WE 


THE CLEVELAND CASTINGS PATTERN COMPANY 





—- 4 Send this coupon for sample 
PATTERN S Qe oirinaem. 


FOR STOVES AND HEATERS x errs ASS on SPECO SOLID SAL AMMONIAC 
VEDDER PATTERN WORKS ‘*"*5:)S"©° TROY, N.Y. Se Se are F 
Address___ Va A ae - 
IRON AND woop SPECIAL CHEMICALS CO. 
STOVE PATTERNS hare here 


QUINCY PATTERN COMPANY 


QUINCY, ILLINOIS 
Mention AMERICAN ARTISAN in your reply—Thank you! 














LIGHT—POWERFUL Sal Ammoniac 5 to I 
DURABLE 
Capacity 10 gauge sheets It Saves filing 
Any Length or Width 
Flat Bars 3/16x2’ 
Weight 22 pounds It does not corrode 
Price $12.50 Net , 
F. 0. B. Chicago tools or melt 
— — Made of pressed steel and ~~ —_ 
hold-down. eS of ° e 
eile teal. Most indispensable high grade sheets ons sgeal It is more convenient 
DREIS & KRUMP MFG. CO., 7404 Loomis St., Chicago and more economical 


263 
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BUYERS’ DIRECTORY 











Dissolved. 


(Gas) 
Prest-O-Lite Co., we 
w York, N. Y. 


Bale poi 
American Steel & Wire Co., 
Chicago, Ill. 
Blewers. 
Sturtevant Co., B. F., Boston, Massa. 


The Kirk-Latty Co. 
Cleveland, Obio 


Lamson & Sessions Co. 
Cleveland, Ohio 


Dreis & Krump Mfg. Co 
Chicago, th. 


Brakes—Cornice. 
Dreis & Krump M Co., 
— Chicago, Ill. 


Brass and 
Copper & Brass Research As- 


sociati on, New York 
Merchant Evans Co. 
Philadelphia, Pa. 


Osborn Co., The J. 
Cleveland, *Gnto 


Ego 
Fanner Mfg. .. Cleveland, Ohio 


Ceilings— Metal. 
Friedley-Voshardt Co., 


guniets 6 oem ti. 
‘waukee i - 5 
jlwaukee, Wis. 
Wheeling Coreg, co 
Wheeling, W. Va. 
Chaplets. 
Wanner Mfg. Co., Cleveland, Ohio 
Ohain—Sash. 
Parker-Kalon Cp... 
ew York, N. Y. 
Chimney 
Standard Vutiintes Oe, 
Lewisburg, Pa. 


Check Drafts. 
Teela Sheet Metal Co., 
Oshkosh, Wis. 


Cleaners— Furnace. 
Sturtevant Co., B. F., Boston, Maas. 
Cleaners—Suction. 
Sturtevant Co., B. F., Boston, Mass, 


Clinker Tongs. 
L. J. Mueller Furnace Co., 


Milwaukee, Wis. 


Coal 
Majestic Co., The 
medatageen, In@ 


rch As- 


Copper & Brass 
socia New York 


ation, 


Cornices. 
Friedley-Voshardt Co., 
Chicago, Ill. 
Milwaukee Gorrugatins Co., 
ilwaukee, Wis. 
Cut-offe—Rain Water. 
Milwaukee Corrugating Co., 
lwaukee, Wis. 


Clips. 
L. J. I my — Co. 


Milwaukee, 
Charlestown, 
Diffuser—Alr Duct. 
Aeolus-Dickinson Co., 


Chicago, Ill. 
L. J. Mueller Furnace 
Milwaukee, Wis. 


Wis. 
Mass. 


Doors— 
Lupton’s Sons Co., David, 
Philadelphia, Pa. 


Drive oN ~—s;——eoe Metallic. 
ee, Se 
364 West 13th "St.. New York 


Eaves Trough. 
Barnes Zinc Products Co., 
Chicago, fll. 


Berger Bros. Co., 
Philadelphia, Pa. 


Berger Co., L. D., 
Philadelphia, Pa. 
Lupton’s Sons Co., David 
Philadelphia, Pa 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
New Jersey Zinc Sales Co., 2, 
New York, N. Y. 
Wheeling Coteqeeaa, Co., 
Wheeling, W. Va. 
Elbows and Shoes—Cond ° 
American Rolling Mill Co., 
Middletown, Ohio 
Barnes Zinc Products Co., 


Chicago, [ll. 
Dieckmann Co., Ferdinand, 
Double-Duty M “Coe “Aurora, one 
uw 0. 
Lupton’s Sons Ry Ay” 


_ Pitladeiphi, Pa. 
waukee Correqate 
iwauhes. Wis. 


Enamel Wire. 
Lalance & Grosjean mete. Co., 
Chicago, Ill. 


Woed age o 
American Wood » Co., 
mouth, Ind. 


Eaglesfield Ventilator Co., 
Indianapolis, Ind. 


Milwaukee Cossequies ee wee 
ilwaukee, 5 


‘ences. 
American Steel & Wire Co., 
Chicago, Ill. 


Fittings—Conductor. 
Barnes Zinc Products Co., 
Chicago, 


Flue Thimbles. 
Milwaukee Co: ting Co., 
Milwaukee. Wis. 


“ Aahaont. 


Furnace 

Buckeye Reale Co., T 
Chacinnati, Ohie 
Connors Paint Mfg. Co., Wm., 
Tro , & F. 

Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Pecora Paint Co., Philadelphia, Pa. 
Sall Mountain Co., Chicago, Ill. 


Furnace Comen uid. 
Technical Products Co. 
Pittsburgh. Pa. 


Th. 





Furnace Cleaners. 
Sturtevant Co., B. F., Boston, Massa. 


Furnace + 
A. H. Robinson Compa 


Cleveland, Ohio 
Sturtevant Co., B. F., 
Warm Air Furnace Fan ‘Go. » The, 


Cleveland. Ohio 


Furnace Rings. 
Milwaukee Corrugatias Co., 
ilwaukee, Wis. 


Walworth Run Fdy. Co., 
Cleveland, Ohio 


Furnaces—Warm Air. 
American Furnace Co., 
* jaws. | Mo. 


American ee 
SF + wy Il. 


Brillion Iron Works, 
Brillion, Wis. 


Floral City Heater Co., 

Monroe, Mich. 
Forest City Fdy. © Mite. Co., 
Henry Furnace & 


eiand, Ohio 
Cleveland, Ohio 
Hero Furnace Co., Sycamore, IIl. 
Hese-Snyder Co., Massillon, Ohio 
Homer rnace m7 
Coldwater, Mich. 
International Heater Co., 


Utica, N. Y. 

Keith Furnace Co., 

Des Moines, Ia. 
Lamneek Ce., W. E., 
Columbus, Ohio 
Langenberg Mfg. Co., 

St. Louis, Mo. 
Lennox Furnace 


Co., 
Marshalltown, Ia.; Syracuse, N. Y. 
Liberty Foundry Co., 


St. Louis, Mo. 
Majestic Co., The, 
Huntington, Ind. 
Marshalitown Heater Co., 
Marshalltown, Iowa 
May-Fiebeger Furnace Co., 
Newark, Ohio 
Meyer Furnace Co., 
Peoria, Til. 


Ohio 
‘vernon, ‘mh. 
Mueller Furnace Co., L. J., 
Milwaukee, Wis. 
Robinson Furnace Co., 
Coteage, Ill. 
Robinson Furnace Co., 
Cleveland. Ohio 
Rybolt Heater Co., Ashland’ Obio 
Standard Furnace & Supply Co., 
Omaha, Neb. 


St. Louis Heating Co., 
St. Louis, Mo. 

Success Heater ute. Co., 
Des Moines, Iowa 


Monitor Furnace Co., 
Cincinnati, 
Mt. Vernon vusnaes = Mfg. 


Thomas & Armstrong Co., 
London, Ohio 
Thatcher Co. Chicago, Ill 


xXXth Century Heating & Venti- 
lating Co., Akron, Ohio 
Utica Heater Co., Utica, N. Y. 
Waterman-Waterbury Co., 
Mi mneapolia, Minn. 
Western Steel shi ~~ 


Wise Furnace Co., 
Williamson Heater Co. 
Cincinnati, Ohio 


Motal. 
ting Co., 
ilwaukee, Wis. 


Londen, Ohio 
Dissolved. 
New York, N. Y. 
Linde Ar ip By wy 

New York, N. Y. 
(Oxygen) 


Gas 
Linde Air Products Co., 
New York, N. Y. 


Milwaukee Co 
The Thomas & A 


PrestnO-Lite n 


Gave Wee 
Lupton’s Sons Co., Davi 
Pitindelphia, Pa. 


Grilles. 
Diamond Mts. Co., Wyomi Pa. 
— & King Perfora’ ng 
Chicago, Il. 


Co. 
Hart & Cooley Co., 
New Britain, Conn. 
Tuttle & Bailey Mfg. Co., m. 
°, 


United States Register Co., 
Battle Creek, Mich. 


Grillee—Store Front. 
Tuttle & Bailey Mfg. b ~~ 
Chicago, Ill. 
Guards—Machine and Belt. 
Harrington & King es, 
Ce., Chicago, Ill. 


Philadelphia, Pa. 


Hangers—Eaves Trough. 
Berger Co., L. D. 
Philadelphia, Pa. 


Milwaukee C ng Co., 
ilwaukee, Wis. 


Berger Bros. Co. 


bf 
estic Co., Th 
= , *iuntington, Ind. 


Mueller Furnace Co., L. 
Milwaukee, Wis. 


Waterman-Waterbury Co. 
Mi nneapolis, Minn. 


Heaters—School 
Floral City Heater Se. eo 
onroe, Mich. 
Hero Furnace Co., Eeoeaueee, Ti. 
International Heater Co., 
Ut —- _New York 
Meyer Furnace Co., 
_ a Ii. 
Co. 


L. J. Mueller Furnace ° 
ukee, Wis. 


Milwa 
Standard Furnace & Supply Co., 
maha, Neb. 
Waterman-Waterbury Co. 
Minneapolis, Minn. 


uctor. 


Hi 
Berger Co., L. D., 
Philadelphia, Pa. 


Hotels 
Fort Shelby Hotel, 


Detroit, Mich. 


Humidifiers. 
Automatic Humidifier Co., 
Waterloo, Iowa 
L. J. Mueller Furnace 
Wis. 


Milwaukee, 
Robinson Furnace 


Chicago, Ti. 
Roemer Heating Co., 
Cleveland, Ohio 


Jobbers—Hard ware. 
Clark-Smith Hardware Co., 
Peoria, Il. 


Kitchen Utensils. 
Lalance & Grosjean Mfg. Co., 
Chicago, ™ 


Lath—Expanded Metal. 
Milwaukee on Co., 
ilwaukee, 


Machines—Crimping. 
Bertsch & Co. 
Cambridge City, 


Machinery—Cul vert. 
Bertsch & Co., 
Cambridge City, Ind. 


M Ti iths. 
Bertsch & Co. 

Cambridge City, Ind. 

Chicago Blbow er ~~ Co., 


k Pari, Til. 
Dreis & Krump Mfg. 
Chicago, Th. 
Mfg. 


0., 
Marshalltown, Iowa 


Wis. 


Ind. 





Marshalltown 





Osborn Co., The J. a Se 


eland, Ghie 
Peck, Stow & wues 

ett stan, Coan 
Unishear Co., The, 


New + am N. Y¥. 
Whitney Mfg. Co., W. 
Rooktora, Th 


Whitney Metal Tool Co., 
Rockford, 11) 


Lists. 
R. L. Polk Ce Detroit, Mich. 
Roas-Gould Sen’ St. Louis, Mo. 
Diamond Mfg. Co., Wyo Pa 
Harringten & King Pertorating 
Co. Chicago, I!) 


Miters. 
Friedley-Voshardt ot 


Ihicago, IT. 
Milwaukee Corrugating Co., 
Milwaukee, Wie 


Miters—Eaves Trough. 
Barnes Zinc Products Co., 


Tu. 
Lupton’s Sons Coe Da 
— hilad be 
Milwaukee Corrugating 
Iwaukee, Wie 
Nalls—Wire. 
American Steel & Wire Co., 
Chicago, If 
Nickel—Zine 
Apollo Metal Works, 
La Salle, Tl. 
Nitrogen (Gas) 
Linde Air Products 
New York, N. ¥ 
Metal. 





Friedley-Voshardt Co. 
Chicago, I 
Gerock Bros. Mfg. a 


pt 
Milwaukee C a Z 


ue —* Wis 


Oxygem (Gas). 
Linde Air Products 
New York, N. ¥ 


Paint. 
Connors Paint Mfg. Co. 


troy. 
Pecora Paint Co. 
Philadelphia, Ps 


Patterns—Furnace & Stove. 
Cleveland Castings Pattern ‘ 


e 
incy Pattern Co., Quiney, Il! 
edder Pattern Works 


Troy, N. ¥. 


and 
a ey ine, EB. wit 
Genry Furnace & Fdy. Co., 
Cleveland: Ohte 
Lamneck Co., W. E., 
Ohio 
™m 


Colum’ 
Meyer & Ca., F.. 


Milwaukes” "Gree ting 
=e — #7) Whe 
Mueller Furnace Co., L. J., 


Ponte, ' Wiha 

Osborn Co., The J. M. & 
Cleveland: *Sato 

Robinson Furnace Co. 


Chicago, 1 


Standard Furnace & Supply > 


Pipe and Fi 
Meyer & Bro. Co., F., Peoria, ' 
Milwaukee Conmuqe® ng " 
iiwaukee, Wis 


Pipe—Conducter. 
Barnes Zinc Products Co., 
Chicago, Ill. 
Berger Bros. Co. 


Philadelphia, Pa 
Dieckmann Co., rdinand, 
Cincinnati, Ohio 
Friedley-Voshardt Co. 
ponigase, m. 


Lupton’s Sons Co. 
¥ Phtladeiphta Pa 
nes ¥ 

N J Zi sale Co., 
ew Jersey Zinc es 

New York, N. 

Wheeling Corrugating Co., 


Wheeling Metal & Paes * bis 


Milwaukee Corr 
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Pa Lever Punches 


Widest known— Most universally used 


NEW SKYLIGHT 
CLOSE CORNER 
FLANGE PUNCH 


Every S Sheet } Metal Worker Needs One. 
Weighs Only 10 Lbs. 
1-2 Inch Opening Above Die Top. 


EASIEST OPERATED 


QUICKEST 
Y PAY FOR THEMSELVES 
ON FIRST JOB 


Over 40,000 In Use 


—=—— oe Gee Cuneh 
OTHERS FOLLOWING 


Ne. 9 —— — YOUR JOBBER 


Write us, § for circu- 
lars and prices. 
W. - —~ 
715 yy am - 
ROCKFORD, ILL. 


Me. 4 Timmer’s Punch Ne. 8 Punch 





“Punch 




















Ge. this different Metal 
—— Chute Door 


ee ee 
and 
Home Owners 


HE Robinson Metal 

Clothes Chute Door is 
making extra profits for 
many Sheet Metal Con- 
tractors. 


HEAVILY NICKELED 
INSIDE AND OUT 


It is more economical to in 
stall than wood clothes 
chute doors, it is much bet- 
ter looking and because it 
is metal it will not warp 
or crack. 


FITS PERFECTLY 


It is easy to install—re- 
quires no special fittings 
and no changes are neces 
sary in the construction of 
the chute. 


Zac casttabie tie 


cd 





. 


HINGE ALLOWS FULL 
OPENING 94x12% 

It is very attractive and 

high quality, yet economi 

cal enough to induce ready 

sales. 





PATENT CATCH PRO- pu a Robinson Metal 
VIDES EASY AND CER- Clothes Chute Door in your 

TAIN OPERATION Window Display. Its heavy 
Write for full details, circu- nickeled finish attracts at- 
lar and prices today. 


The A. H. ROBINSON COMPANY 
MASSILLON, OHIO 


tention. 

















Books 


We can supply you with any 
book published for the Sheet 


Metal Worker, Warm Air 


Heater Installer or Automobile 
Radiator Repairer. 
Tell Us 


te send you a copy of our 
10 page book catalog 


AMERICAN ARTISAN 
AND 


HARDWARE RECORD 


620 South Michigan Ave. 
Chicago, III. 


























electrical, 
rope, barb- 
ed, plain, 


nails (bright 
and coated), tacks, spikes, bale ties, hoops, springs, 
netting, wire fences, steel posts, steel gates, trolley 
wire, rail bonds, flat wire, cold rolled strip steel, 
piano wire, round and odd-shape wire, screw stock, 


concrete reinforcement. Aerial tramways. 
Illustrated books describing uses, FREE 


American Steel & Wire 


Sales Offices: Chicago, New York 
and All Principal Cities 

















50-INCH FORMING ROLL 


This Forming Roll is built in all 
rn ha our Patented 
Device by means of 
it is opened and closed in 
viento. 
Pf te yp py 
ond Punches, all 


sises,! or hand or 

belt power. 
Write for Catalog “ R’ 
SERTSCH & CO., Cambridge City, ind. 




















Send for catalog today 





VIKING SHEAR 


Compound LEVER Handle—Removable Blades 


VIKING SHEAR CO., Erie, P. 


A child can work therm 




















Say you saw it in AMERICAN ARTISAN—Thank you! 
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Fence. 
American Bteel & “= Co., 


icago, Ill. 


Punches. 
Berteeh & Co., 
Cambridge City, Ind. 
Parker-EKalon 

ow PS N. Y. 


Peck, Stow & bby: 
Sonthingtcn, Comn. 
Whitney Mfg. 


Co., W. A., 
kkford, Ill. 
Whitney Metal Tool 
Rockford, Tl. 


Punches—Combination Beach and 
Parker-Kalon Co 

w York, N. ¥. 
Whitney Metal Tool’ Co., 


poe _ oe procktord, Ti. 
a Wrockfora, Tm. 


Punchese—Hand4. 

Metal Tool . 
Whitney a fy " Rookt ci m. 
Whitn ’ . 

= Rockford, Ill. 


Comnore Paint Mts. Co., Wm., 


rap troy, N. ¥. 
- Philadelphia, Pa. 


L. J. wetter Purnace Co. 


eptiet weantenakes, Wis. 
Farmer Seee “he vet, ot. ¥. 


Tuttle & Bail Mfg. Co. 
e 2 sg. ’ 
. Chicago, Ill. 


Radiators—Shields. 
The Thomas & Armstro Co., 
London, Ohio 


Guick ‘Meal Stove Co. & Coal 
Meal Stove Co., 


lowe, Me 
Thatcher Co., Newar 


Ranges—(ine. 
Co 
Quick Meal Stove 3. Louis, Me. 


Dunning, Inc., B. C., 
Milwaukee, Wis. 
Alr. 


Co. 
outh, Ind. 
Co., 


Begisters—W 
American Wood . 
Chicago Furnace Supp! 

cago. Ill. 
Eaglesfield ener datitaukes — 
& Cock a dianapolis, ind. 
o mF: Pettate, Cona. 
aaa” Ohio 
Independent Register & aE Sti Co., 
Lamneck & Co., a .. 
Ce., Columbus, Ohio 
Majestic 
5 
Meyer & Bro. Co., i % 

Milwaukee ng 
iiwauke, Wis. 
Mueller Furnace Co., L. J., 

Milwaukee, Wis. 
Robinson c 


e., 
Chicago, Til. 
Rock Island Register Se. 


opty ba 
Standard Furnace &' & Goube, 
Tuttle & Bailey Mfg. Cone 


Walworth Run Fay. Co., 
Cleve land, Ohio 


~~ po} 

American Wood ae 
oe” Ind. 

Chicago Furnace Supply Co., 


Eaglesfield Venton Co., 

I napolis, Ind. 
L. J. Mueller Dernece 

Milwaukee, Wis. 


United States ny ay er Co., 
Batt le Creek, Mich. 


Te 


use Y. 
Northwestern Stove yd Co. 
feago, fl. 


american Relilax fil! © 
Middle 


0., 
etown, Ohio 
Lupton’s Sons Co., Davi 
Philadelphia, Pa. 
Milwaukee Cosruqaaes Co., 
lwaukee, Wis. 


Rivetse—Stove. 
The Hirk-Latty Co., 
Cleveland, Ohio 
Lamson & Sessions Co. 
Cleveland, Ohio 


Roasters. 
Lalanee & Grosjean Mfg. 
Ch cago, Th. 


Rods—Stove. 
The Hirk-Latty Co. 


Cleveland, Ohio 
Lamson & Sessions Co., 
Cleveland, Ohio 
Bertsch & Co., ; 
Cambridge City, Ind. 


Cement. 
fg. Co., Wm. 
Troy, N. Y. 


Philadelphia, Pa. 


Connors Paint 
Pecora Paint Co. 


Hessler Co., 
Milwaukee Corrugat 


Amerinaa Rooting Mill 


B Gpect. 
mE ad 
adletowi, Ohio 
Cortright Metal Roo ne © 
Philede phis. Pa. 
Friedley-Voshardt ,, » 


icago, Ill. 
Inland Steel Co., \ pao Il. 
Merchant & Evans C 
Philadel ata. Pa. 
Milwaukee ting 
Milwaukee, Wis. 


Osborn Co., The J. M. 
Cleveland, Ohio 


Wheel 
— Conreqeens ne Ww. Va. 
eneete—Steck——Land. 


Wheel Metal & 3 Co 
™ Wheeling, 


Taylor Co., N. rs G., 


Philadel ape, Pa. 


Wheeling Corrugating "Co. Ww. Ve. 


Boofing—Zinc. 
New J Zinc Fi Co., T 
ersey —_% Fy 


ilwaukee, 


‘W. Va. 


Rabbish 
Hart & Conteg, Se. 
Britain, Conn. 


sinsleamninen. 
Special Chemicals Co., 
Waukegan, IIL 
Schools—Sheet Metal Pattern 


8t. Louis Technical Institute, 
St. Louis. Mo. 
Metallic Drive. 
Parker-Kal 


on Corp., 
354 West 13th St., New York 
Self-Tapping, 
Metal. 


Parker Kalon eo 
St., New York 


364 West 13t 
Harrington & King Perforating 
Co., Chicag: 


rs) 
Sheare—Hand and Power. 
Double-Duty Mfg. Co., 
Aurora, IIL 
Marshalitown Mfg. Co., 
ltown, Iowa 
Peck, Stow & Wilcox Co., 
Southington, Conn. 
Unishear 7, 0e The, New York 
Viking Shear Co., Brie, Pa. 
Sheet Metal Sqrowe—Easdenel, 
Self- 
roe 
4 West 13 


Gute Galvanized. 
American Rolling” Mill Co., 
iddietown, Ohio 
Central Alloy Steel 
lion, Cpe 


Inland Steel Co., Chicago, I 
Merchant & Evans Co., 


Philadelphia, Pa. 

Milwaukee ting 
liwaukee, | Wis. 

Osborn Co., The J. Clev 4L 


ere one eland, Suto 
4 is ePhiiadeiphia, Pa. 


Wheel Cosreqaine 
=e - athesilng. W. Va. 


ET Co., 
\adletown, Ohio 


Ohio 
Pa 


me New York 


American 
Central Alloy Stee 


Merohant & Evans Co., 
Philadelphia. 


Co., 


Wheeling Metal & Mfg. 
Wh W. Va. 


ecling, 


Sh 
Merchant & Evans Co. 
Philadelphia, Pa. 
Taylor Co., N. & G., 
Philadelphia, Pa. 


Sheete—Zinc. 
New Jersey Zinc Sales Co., The, 
New York, N. Y. 


Shingles and Tiles—Metal. 
Cortright Metal Roofing Co., 


Philadel hia, Pa. 
Milwaukee C ting 


Wheelt c Milwaukee Wis. 
eeling Co a 

‘Whee - ay ‘Ww. Va. 
Wheeling Metal & . Co. 
Wheeling, W. Va. 


Sall Motntats = 


Chicago, I!). 


Milwaukee Corrugating 


~ #4 Wis. 


Diener Mfg. Co., G. W., 
Chicago, Il. 


Sky Lights. 
Lupton’s Sons Co., David, 
Philadelphia Pa. 
Michigan owapeess Skylight Co., 
Benton ar Mich. 


Mil kee Covageees 
— ~ B Wis 
Peck, Stow & Wrilecx Co., 


Southingten, Conn. 


Solder. 
Chicago Solder Co., Chicago, Il. 
axatina a Bibow Co., 
suger, Ti. 


iuiiweukes. Wis. 


Furnaces. 
mg Furnace 


Burgess Sold 


Double Blast Mts. fs. One 


Quick Meal ques Co., 
St. Louis, Mo. 


Double-Duty Elbow Con Aurora, Ill 
Special Chemicals Co., 
Waukegan, Il. 


Diener Mfg. Co., G. W., 
Chicago 


m. 
Hessler Co., H. E., Syracuse, N. ¥ 


Stare—Hard Iron Oleaning. 
Fanner Mfg. Co., Cleveland, Ohio 


Friedley-Voskarat Ce, 
Chieago, Ii. 

Gerock Bros. Mfg. Co., 
St. Louis, Mo. 


Dunning, Inc., 
’ . een Wis. 


Co., 


Stove Pipe 
Milwaukee Corruqadins 
watkee, Wis. 


Stevee—Camp. 
Quick Meal Stove Co., 
St. Louis, Mo. 


Stoves—Gasoline and Oil. 
Quick Meal Stove Ce., 
St. Louis, Mo. 


Stoves and Ranges. 
Oakland Foundry Ce., 
Quick Meal Stov Ce. ~~ 
e 
St. Leuis, Mo. 


Thatcher Ce., Newark, N. J 


Tacks, Staples, Spikes. 
American Steel & Wire Co., 
Chicago, !): 
Milwaukee Corrugating Co., 
Mi lwaukes, Wis 
Osborn Co., The J. M.  % 
Cleve: ana, Gate 
Taylor Co., N. & G., 
Philadelphia, Ps 
Tools—Tinsmith’s. 
Bertech & Co., 
Cambridge oe. Ina 
Chicago Elbow Machine Co. 
Oak Park, 11) 
Double-Duty Mfg. a” 
Aurera, Il) 
Dreis & Krump Mfg. Co., 
Chicago, I!) 
Marshalltown Mfg. Co., 
Magchelicova, Iows 
Osborn Co, The J. M. & L. 
Cleveland, Ohio 
Peck, Stow & Wilcox Ce., 
Southington, Conn. 
Unishear Co., The, 
New York, N. Y. 
Viking Shear Co., Brie, Pa 
Whitaey Mfg. Co., W. A. 
Rockford, mh 
Whitney Metal Tool Co., 
Rockford. Tl) 
Torches. 
Burgess Soldering Furnace Co. 
Columbus, Ohio 
Clayton & Lambert Mfg. oo 
Diener Mfg. Co, G. W. aa 
Double Blast Mfg. ] 
North “Chicago, In. 
Quick Meal Stove Co., 
St. Louis, Mo 
Copper & Brass peer = 1 9 
ew - 
Sheet Btesl ‘Trade eens 
Co tee, Pittsburgh, Pa 
Trimmings—Stove. 
Fanner Mfg. Co., Cleveland, Ohic 
Ventilators, 
Chicago, Il. 
Asoiue Bick y Dickinson Co., Chicago, Ill. 
male eee 
v- 
= 
Mernchen Co., 
Lupton’s Sons Co., David, 
Milwaukee Co ting . 
lwaukee, 
Roya] Ventilator Co., 


Philadelphia, Pa. 
Standard Ventilater Coe. 


Lewisburg, Pa 
Sturtevant Co., Boston, es 


Ventilators—Celling. 
Baglesfield Ventilator Co., 


Hart & Cooley wo 
Weary We" yas w pete, Cona 
Groveland. ee 
Independent. ear | eveland, Ob Sei 
° 
Tuttle & Bailey ute vert 
Rw or 
Sturtevant Co., B. F., Boston, Mass 


Windows—Steel. 
Lupton’s Sons Co., David, 
' Philadelphia, Ps 


Pa 


Ind 


Wire—Electrical. 
American Steel & Wire Co., 
Chicago. Ii 


Wire Hoops. 
American Steel & Wire Co., 
Chicago, I) 


American Steel & Wire Co., 
Chicago, I) 


Zine. 
Merchant & Evans Co. 
Had 


Pe 

New Jersey Zine Co., 
New York, N. Y 

Apello Metal Works, 
La Salle, I). 


Apollo Metal Works, 
La Salle, Il. 








April 30, 1927 


WANTS AND SALES 





Any yearly subscriber to 
AMERICAN ARTISAN may in- 
sert advertisements of not more than 
fifty words in our Want and Sales 
Columns WITHOUT CHARGE. 

Such advertisements, however, 
must be limited to help or situation 
wanted, tools or equipment for sale, 
to exchange or to buy, business for 
sale or location desired. 


BUSINESS CHANCES 


Lightning Rods — Dealers who are 
selling Lightning Protection will make 
money by writing us for our latest Fac- 
tory to Dealer Prices. We employ no 
salesmen and save you all overhead 
charges. Our Pure per. Cable and 
Fixtures are endorsed 
Board of Fire Underwriters and hundreds 
of dealers. Write today for samples and 
rices. L. K. Diddie Company, Marsh- 
eld Wisconsin. 


For Sale—Part of a stock of plumbing, 
heating and sheet metal goods, tools and 
equipment, priced right. For anyone 
looking for a location this is a good op-— 
portunity, or it will y to move to 
some other location. his is located in 
a town of 3,000 population in eastern 
Iowa and the only shop in town. It is a 
money maker. Owner is going into the 
manufacturing business and wants to re- 
serve some of the stock used in these 
articles and a good share of the tools 
and machines. Address B-18, _ care 
AMERICAN ARTISAN, 620 South Mich- 
igan Avenue, Chicago, Illinois. 18-3t 


For Sale—First-—class sheet metal busi- 
ness. Established 35 years. Owner retir— 
ing. Will rent or sell peeperts, Situated 
in center of city; building constructed es— 
pecially for the business. Rockford is 
growing fast, has 100,000 population, in— 
cluding suburbs. Noted for its manu- 
facturing industries. Address 312 Mar-— 
ket St., Rockford, Illinois. 18-3t 


Opportunity of a life time—Owing to 
poor health must retire from all active 
business and for that reason am offering 
our complete set of warm air furnace 
patterns for sale, consisting of four signs, 
all original drawings; master wood and 
iron tterns, aluminum and iron follow 
bo 1 special flask equipment, etc., 
at a great sacrifice. Now is your oppor- 
tunity. L. J. Brien, Box 104, Hart, Michi- 
gan. 16-3t 

For Sale—Sheet metal and furnace 
business, in one of the fastest growing 
towns in southeastern Missouri. opula— 
tion 14,000. Established 12 years, aver- 
age 40 furnaces per year. Also 5-room 
modern bungalow. Good reason for sell-— 
ing. Address B-6, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 16-3t 


For Sale—Plumbing and heating busi- 
ness established 18 years, leading one in 
small Northern Illinois city. Owner re- 
tiring. Plenty of business, low rent, best 




















location. About $1,500 required. rite 
for details. Brokers keep off. Address 
Box 126, Marengo, Illinois. 16-3t 








Wanted—To buy plumbing and heating 
shop in northern Illinois. Preferably the 
lake region or a good location to start 
new shop. Brokers, do not answer. Ad-— 
dress B-15, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, Il- 
linois. 18-3t 

For Sale—Plumbing and heating busi- 
ness, best in town. ust sell on account 
of health. Invoice $3500 but will sell for 
less. New buildi Will sell or lease. 
Address Willard arstler, Goshen, In- 
diana. 16-3t 











We are open for exclusive Eastern 
representation of Western Manufacturers’ 
goods. Address B-7, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 16-3t 


Want some concern to manufacture and 
market my patented sheet metal flue 
thimble and stop. Address R. C. Snyder, 
421 West 4th St., Los Angeles, Cali :. 

18-1t 
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SITUATION WANTED 





Wanted—Furnace salesman, one that 
can lay out his own jobs according to 
the standard code, in a city Of about 
16,000 population and surrounding terri- 
tory. Straight commission. Must be live 
wire and furnish references, also 
whether married or single. Box 983, 
Aberdeen, South Dakota. 18-3t 


Wanted — At once, tinner and sheet 
metal worker for, country tin shop; mid- 
dle aged man perferred; one used to 
country tinshop work. Write stating age 
and wages wanted and when you can 
come. Also state if married or single. 
Address Murphy’s Plumbing and Tin 
Shop, Box 497, Flat River, Missouri. 18-3t 


Wanted—All around man who can do 
tinning, plumbing, etc., to work in Ili- 
nois, eaney work the year around. Give 
full particulars and wages expected in 
first letter. Address B-8, care AMERI- 
CAN ARTISAN, 620 South Michigan Ave- 
nue, Chicago, Illinois. 17-3t 

Wanted—At once, good all around tin- 
ner and sheet metal worker. Must be 
good on job work and fast. Will guaran- 
fee steady work until January first. $40.00 
per week. 8-hour day. Address J. H. 
Barnett, Sheet Metal Works, Dodge City, 
Kansas. 18-3t 

Wanted—Assistant sales manager, one 
experienced in sheet metal work and 
sheet metal oy State experience. 
Address B-17, care AMERICAN ARTI- 
SAN, 620 South Michigan Avenue, Chi- 
cago, Illinois. 18-3t 

Wanted—aA job with a roofing company 
for the summer. Can layout most any 
kind of roofing and not afraid to work. 
Address B-4, care AMERICAN ARTISAN, 
= South Michigan avenue, aanan, Se 
nois. ad 


Wanted—Salesman experienced in sheet 
metal products and tinners’ supplies. 
Either salary or commission. State ex- 
perience. Address B-16, care AMERI- 
CAN ARTISAN, 620 South Michigan Ave— 
nue, Chicago, Illinois. 18-3t 

Wanted—Ventilation man to figure and 
sell ventilation systems. A good propo- 
sition for right man. Allen Air Turbine 
Ventilator . 915 7th Avenue South, 
Minneapolis, Minnesota. 15-3t 

Wanted — Good opening for furnace 
salesman in fast growing city of 32,000. 
Apply Advance Builders, 3rd floor, 28 
North Genesee St., Waukegan, a. 


























Situation Wanted—As tinner and fur- 
nace man. Can also do plumbing. Can 
take full charge of the shop. Am not 
afraid of hard work. The position must 
be steady the year around. Will take 
a good shop on percentage basis. Prefer 
only South Dakota, North Dakota, Ne- 
braska and Iowa. State particulars in 
first letter and what you are willing to 
pay per week. Married. Can furnish 
the best of references as to workmanship 
and character. Can come at once. Ad- 
dress B-175, Parkston, South Dalat. 

17-3t 


Situation Wanted—By first-class tinner 
and furnace man. Can do inside and out- 
side work. 25 years at the trade. Noth-— 
ing but steady job the year around. Am 
married. Can do anything that comes in 
any tin shop. Address W. J. Mack, 106% 
East Main Street, Saint Charles, = 

—3t 


Situation Wanted—By sheet metal 
worker, expert on trough tter and fur- 
nace work. Also have oil burner installa- 
tion and service experience, 27 years of 
age, fast and neat workman. Address 
R. S., care Auto Radiator and Sheet 
Metal Co., 316 W. Park avenue, Waterloo, 
Iowa. 16-3t 


Situation Wanted—By an all around 
sheet metal worker. Can handle any- 
thing in the business. WBEstimator, pat- 
tern draftsman, or all around shop man. 
Address—C-97, care AMERICAN ARTI- 
SAN, 620 South Michigan Avenue, Chi- 
cago, Illinois. 15-3t. 


Situation Wanted—By capable mechanic 
as manager or foreman in general sheet 
metal shop. Or as production man in the 
sheet metal department of a furnace 
manufacturer. Address B-10, care AMER- 
ICAN ARTISAN, 620 South Michigan 
Avenue, Chicago, Illinois. 17-3t 


Situation Wanted—To sell Warm Air 
Furnaces, boilers or general heating ap- 
tus. Know the heating game in all 

ts branches. = experience selling, 
practical as. well. ill sell only a first 
class product. Address—A. Salesman, 
843 West Spring Street, Lima, Ohio. 15-3t. 


Situation Wanted—By competent plum- 
ber, fitter and sheet metal man, also 
steam, hot water and warm air heating. 
Can handle all classes of jo work. Can 
go anywhere anytime. Address J. , 
Modrell, 1216 Broadway, Mattoon, _ ie. 

-st 























SITUATION WANTED 


Situation Wanted—A position in the 
sheet metal line (sheet metal shop or 
manufacturing) by middle aged man with 
years of experience on template, galvan— 
ized iron, copper and brass. Furnace and 
some hot water heating and plumbing ex-— 
perience also. Would consider taking 
some interest with reliable party. Ad-— 
dress B-13, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, Il- 
linois. 18-3t 








Situation Wanted—By sheet metal 
worker with 20 years’ experience. 36 
years of age. Prefer Minnesota or Wis- 
consin or any place in the Northwest. 
Address—B-1, care AMERICAN ARTI- 
SAN, 620 South Michigan Avenue, Chi- 
cago, Illinois. 15-3t. 


Situation Wanted—To represent jobber 
for sheet metal and tin shops and fur- 
nace supplies, in Wisconsin. Know the 
trade in the state. Address B-14, care 
AMERICAN ARTISAN, 620 South Mich- 
igan Avenue, Chicago, Illinois. 18-3t 




















Zinc and at th 
for other jobs. 
Apollo Nickel Zinc is used for a score or more 


unusually good service. 
We are now 


covering 


| you in getting 
on Soul, Bh copes fede 


APOLLO METAL CO.—LA SALLE, ILL. 





| 
| 









OU can make good profits selling APOLLO Nickel 
¢ same time make good openings 


| 

| 

| purposes 
| every store, home, restaurant, bakery, candy kitchen, etc. 

| Nickel Zinc is “The World's Most Beautiful 
.”” It won't rust and it has the smoothest mirror 
| like surface you ever saw. It is easy to apply and gives 


out result getting sales letters for 
our dealers. These letters are addressed to the house- 
wife telling her the advantages of Apollo Nickel Zinc 
for ing kitchen tables. 


If you stock Apollo Nickel Zinc we can cooperate with 
these sales. 


Send me sample of APOLLO NICKEL ZINC and full details about your advertising letters. 








Mention AMERICAN ARTISAN in your reply-—Thank you! 
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Situation Wanted—By a good sheet 
metal worker that holds a state master 
plumber’s license and thoroughly under- 
stands installing warm air furnaces ac- 
cording to the standard code. Am mar- 
ried. Strictly temperate. Nothing but 
steady year around position considered. 
Can come at once. Address Fred H. 
Clayton, 303 East Adams S&t., Pittsfield, 
Illinois. 17-3t 

Situation Wanted—As salesman and di- 
rector of furnace installation by man with 
ten years’ practical experience. Can handle 
men, install, estimate, and make plans. 





Can give the best of references as to 
ability and character. Address B-5, care 
AMERICAN ARTISAN, 620 South Michi- 
gan avenue, Chicago, Illinois. 16-3t 





Situation Wanted—To represent a stove 
and furnace manufacturer in Wisconsin. 
Can furnish references and know the 
trade in this state. Address B-19, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 18-3t 


Situation Wanted—As_ sheet metal 
worker. Have had 21 years’ experience. 
Also do plumbing. Can give good refer- 
ences. Address—B-2, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 15-3t. 


Situation Wanted—By tinner and fur- 
nace installer. Can also help in hard- 
ware store when not busy in shop. Ad- 
dress Tinner, 661 Manomin avenue, St. 
Paul, Minnesota. 16-3t 











Situation Wanted—By first-class tin- 
ner and furnace man with over thirty 
years’ experience. Also do pons 
Good habits. Address Guy Hasty, 5 ed 
E. Bower, Monett, Missouri. 18-3t 


TINNERS’ TOOLS 


For Sale—1i, 20” Bar folder, 1 brass 
mounted tin groover, small turning ma- 
chine, large turning machine, large bur- 
ring machine, wiring machine, newton cir- 
cular shear, hatchet stake 13”, blow horn 
stake, square head stake, 2%x4%, round 
head stake, double seaming stake, conduc- 
tor stake 28” bench shear. The machines 
are P. S. and incased with screw 
standards. Have been used only four 
years. Make me a cash offer. F. O. B., 
Toledo, Iowa. R. E. Mead, Toledo, cre 

-3t 

















For Sale—One No. 39% Bliss power 
seamer, One No. 34 Bliss Power Press, 
One No. 999B Champion Blower and 
Forge Co., Post Drill Press and in first 
class condition. Address Herbert Bar- 
tholomew, 309 Carroll Street, Elmira, 
New York. 17-3t 


Wanted—One only 8’ used cornice brake, 
16 gauge capacity. State condition and 
lowest price in first letter. Address P. 
O. Box 1044, Bartlesville, Okla. 17-3t 


BOOKS 


Kinks and Labor Savings Methods for 
Sheet Metal Workers, Vols. 1 and 2—Vol- 
ume I. There are hundreds of ideas and 
expedients, all contributed by sheet metal 
workers throughout the country, illus- 

trated by cuts and original a 
Cloth bound. Size 4%x7 inches. ce 
$1.00. Volume II written in same popular 
style as Volume I Places at your dis- 
posal a comprehensive collection of in- 
genious ways a executing many practical 

tasks in much more simple way than if 
done in the regulation manner. 
gentains a articles on Automobile 

-_ ves a very practical series 
of illustrat directions on erect mets? 
ceilngs with ten guide rules which wil) 
save “wore trouble and gzpenaive mistakes. 
Price $1. Order Book pt., 
AMERICAN ARTISAN. 620 South Mich- 
igan Avenue, Chicago, Illinois. 


Exhaust and Blow piping. a4 had ap 
Exhaust and Blow Piping 
unusually big demand. A a, ouomy 
now off the press and is in our ha 
immediate delivery. It has an invaluable 
treaties on the planning, cost, estimation 
and installation of fan piping in all its 
branches giving all necessary guidance 
in fan work blower and separator con- 
struction. 159 pases, =. 51 res. 
loth, $2.00. der Book pt. 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 














Sheet Metal Duct Construction, by 
Neubecker—A treaties on the construction 
and erection of heating and ventilating 
ducts, including the cutting and forming 
of the metal, the laying out of the elbows, 
ete. A ‘practical expert wrote this book 
and you'll find that it covers the subject 
aot gy! By William Neubecker. Bound 
in cloth, 194 pages, 217 ge Size 
5%x8 inches. Price $2.00. r from 
Rook pt.. AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Illinois. 





Manual of Automotive Radiator Con- 
struction and Repair, by F. L. Curfman 
an ; . Leet—Anyone interested in 
Radiator Repairing will find the 185 pages 
of practical instructions and the 120 illus- 
trations showing actual construction and 
repairing a big help. In a _ condensed 
manner some four to five thousand an- 
swers to questions are given. It is thor- 
oughly practical as both authors are men 
of wide experience in this work. Printed 
in large, easy to read type. a 
6%x9 inches. Price $2.5 Order fro 
Book Dept., AMERICAN ARTISAN 620 
South Michigan Avenue, Chicago, Ilinois. 


SPECIAL NOTICES 


The Rate for Special Notices 
— displayed want ads — 
$3.00 per inch per insertion. 


ATENTS 


HUBERT E. PECE 
Patent Attorney 
Barrister Bidg., WASHINGTON, D. C- 

















SITUATION WANTED 


As salesmanager of manufacturer’s 
furnace dept., or traveling, by a man 
thoroughly competent by reason of 
25 years’ broad experience, character, 
integrity and ability. Extensive coal 
and gas stove experience. High class 
reference as proof of unusual rec- 
ord Age 45, permanent residence In- 
diana. Available soon. Address W-12. 
care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago. 
Illinois. 12-3t 





WANTED 


Furnace salesmen in Illinois, Indiana 
and Iowa territories, who would like 
profitable side line connection with a 
nationally advertised product. Please 
communicate with W-17, care AMERI- 
CAN ARTISAN, 620 South Michigan 


Avenue, Chicago, Illinois. 
17-3t. 





WANTED 


EXPERIENCED FURNACE 
DEALER 


to buy part interest in retail furnace 
business in eastern city of 200,000 in- 
habitants. Must be capable of man- 
aging 500 installations per year but 
there is ample capital available in the 
company to finance the _ business. 
Partner manager, of successful expe- 
rience required. Address the Lennox 
Furnace Co., Syracuse, New York, for 
information as to this dealer oppor- 
18-2t 


tunity. 


STATE 
REPRESENTATIVES WANTED 


to handle complete line of furnace 
fittings for one of the oldest and best 
established firms in the country. 

We want men in all the Northern, 
Southern and Western States to rep- 
resent us either exclusively or in con- 
junction with some hardware or sheet 
metal line. 

Experience in furnace fittings not 
necessary, but acquaintance with trade 
would be very helpful. Give full de- 
tails in first letter. 

Write at once to W-8, care AMERI- 
CAN ARTISAN, 620 South Michigan 
Avenue, Chicago, Illinois. 10-3t. 


HARDWARE AND 
HOUSE FURNISHING 
LINES WANTED 


by Manufacturers’ Representative 
who is thoroughly acquainted 
with the trade. Headquarters, 
Chicago. Address, Manufac- 
turers’ Agent, care AMERICAN 
ARTISAN, 620 South Michigan 
Avenue, Chicago, Illinois. 





16-3t. 





WANTED 


Salesman calling on industrial plants, 
etc., in Illinois, to sell ventilating sys- 
tems for an established manufacturer. 
Excellent opportunity for right man. 
Address W-11, care AMERICAN 
ARTISAN, 620 South Michigan 


Avenue, Chicago, Illinois. 
12-3t. 





SHEET METAL FURNACE 
MECHANIC 


wants position with someone willing to go 
fifty-fifty on constructing — installing — 
marketing new Low Cost Automatic Fuel Oil 
Burners. Common shop facilities sufficient 
to build up a big business. Not interfering 
with other work. Address ‘‘Heating Expert,” 
2217 So. Millard Avenue, Chicago, Illinois. 
14-1t 


Siphonage 
Ventilator 


The 
Power 
Fans 
Only Rival! 


200,000 Perfect 
Installations ! 


Write for prices today 


AREX COMPANY "#,cyerzz2« 





When writing mention AMERICAN ARTISAN—Thank you! 








April 30, 1927 AMERICAN ARTISAN 
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38 
— Nua: you is a jobber ready to 
supply PARKER-KALON Hardened Self-Tapping 
SHEET METAL SCREWS--the unique Screws eh 
that are as indispensable as sheet iron and solder PARKER-KALON 
in more than 35,000 sheet metal shops. | Femeand dt ahen 
Saving 
Save 50% to 75% | PRODUCTS | 
These Screws are used in place of stove bolts, rivets, 
etc. for joining sheet metal and making fastenings to PARKER-KALON 
sheet metal. They enable you to do the job in a fraction | Serdeand 
of the time and with much less effort. In many cases MASONRY NAILS 
they save from 50% to 75% over other methods. No (Patented) 
skill required to use them —just two simple operations: 
| y 
4 The only Nail expr | 
signed for makir ake astenings 
to brick, mortar, concrete, | 
etc. Easier, quicker and | 
cheaper to use than expan- 
sion bolts, lead anchors, 
plugs, etc. 
PARKER-KALON 
DAMPERQUADRANTS | 
(Patented) 

















You, too, can save time, labor and money by using 
these screws for joining heating and ventilating ducts; 
joining sections of cornices and attaching ornaments 





| CG | 
1 Drill or punch > Turn the Screw in p- | 
° a hole, * with a screwdriver. | y, 


Be de » be ethe om 








to cornices; putting up furnace and stove pipe—in fact one aiden 
on sheet metal work of every description, dew fe neo s dam- 
7s in hot an co air 
duc s, blow pipes, etc. 
PARKER-KALON CORPORATION a 
354 West 13th Street New York, N. Y. 

















| SEND FOR FREE SAMPLES 


A trialin your own shop is the best way to prove 
the amazing economies of these Screws. Send 
for free samples and full information 





" 
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PAR KER- KALON 


HARDENED SELF-TAPPING 


Sheet Metal Screws 


PAT. APRIL I, ig — MARCH 26.! pas ) 
( 265057 14,192 — FEBRUARY 10,925 


THE EASIEST, QUICKEST AND CHEAPEST WAY 
\ OF JOINING SHEET METAL AND MAKING FASTENINGS TO SHEET METAL af 
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MILCORINSS 
Ventilators are Me 


Highly Recommended N 


—FOR INSTANCE: 
“We are very much pleased that all your promises 
have proven true and we take pl in rec d 


ing your ventilators for theatres”—From Theatre 
Visalia, Calif. 








“This is the only ventilator with an induced draft that 
would fully meet our requirements”—From Standard 
Oil Company of Louisiana. 


And on thousands of other successful installations of 
Milcor Ventilators, the owners are also boosters. 


Wie ae 
NUCAIE 


= - 
SS 
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Milcor “Alpina” Revolving 


Get known in your vicinity agar 


as The Ventilation Expert 


HANCES are that if you went after the Ventilation business which 
you are missing, the profit would more than pay all your expenses. 
There’s money in ventilators and a big, undeveloped market. 


You are equipped to handle this work. Go after it. Let the architects 
know about the complete line of Milcor Ventilators you can furnish and 
erect. Make a list of every building in your vicinity now under construc- 


tion, and of old buildings that might be improved by proper ventilation. 


Barns, Factories, Stores, Theatres, Creameries, Office Buildings, Public 
Buildings, Apartments, Churches, and many other structures, need 
ventilators—a big market. 


These Ventilators Establish You 
as an Expert in Ventilation 
Milcor Barn Ventilator and Cupola 


Milcor Ventilators will “make good” for you. The line is complete, (Notice Roof of “Kuehn’s Ridee-Sheee”, the famous 
with an efficient type of Ventilator for every condition encountered. A new Milcor Product combining idge Roil and Roof- 
few successful installations by you will quickly establish your dependa- lata te nese 

bility on work of this sort. You can build up valuable prestige by in- 
stalling Milcor Ventilators. Give this your most earnest attention and 
lay defnite plans to develop this phase of your business. 


Quantities of illustrated literature, bearing your 
own imprint, gladly furnished free, on request. : nae as 


HT 
MILWAUKEE CORRUGATING COMPANY 
MILWAUKEE, WISCONSIN 


Chicago, IIl. Kansas City, Mo. La Crosse, Wis. 


Milcor Ventilating Skylights 


Many stock models, or made in any designs desired 
to meet architects’ specifications. j . 
a If you haven’t a copy now, write for 43 
rs, the “Milcor Architectural Sheet Ci. 
A: 25 l a O YT * Metal Guide”. It’s Free. cyt 
> & 4) 
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